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MUCH READJUSTMENT 
IN REINSURANCE 


Companies Are Sifting Out Their 
Contracts With Some of the 
Foreign Concerns 


AMERICANS SHOWING UP 


Secretary Fort of the Eagle Fire of 
New Jersey Makes Retrocession 
Arguments 


The visit of Secretary Franklin W. 
Fort of the Eagle Fire of New Jersey 
to the west, in search of retrocession 
companies for reinsurance, has brought 
to mind the possible growth of Amer- 
ican reinsurance companies. The Eagle 
is purely a reinsurance company. Many 
of the large companies have cancelled 
their foreign reinsurance treaties and 
are casting about for new connections. 
The Eagle has already made a number 
of treaties with the large companies, 
but it finds it necessary, in order to at- 
tract the bigger companies, to have 
plenty of retrocessionares. In other 
words, the Eagie will have to be able 
to take as reinsurance about ten or 
twelve times as large a line as it keeps 
pet. Makes Satisfactory Contracts 

Secretary Fort was able to make 
contracts with some of the western 
companies and the company is now in 
a position to offer favorable terms. It 


is likely that other companies will take 
up the same class of work and, in 
fact, a new company is being organized 
at Sioux City, Iowa, to devote itself 
to reinsurance. The drawback to 
American reinsurance companies up to 
this time has been the lack of retroces- 
sionares, because the smaller compa- 
nies were doing a direct business and 
did not desire to take on reinsurance 
treaties. However, some of the smaller 
companies see the advantage in get- 
ting a larger premium income at an 
expense ratio much less than in se- 
curing direct business and, hence, are 
making arrangements to enter into 
treaties of this. kind for reinsurance. 
So far as the Eagle is concerned, it 
(CONTINUED ON PAGE 13) 
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Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by-telephone, telegram or mail. __ 
On request Rates, Forms and Sample Policies will be supplied. 
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Surplus to Policy-holders . ° - $ 9,756,000 
Total Losses Paid . ° 500, 


, Cash Capital - Three Million Dollars 


Reinsurance Reserved *. $6,996,730 
Reserve for Outstanding Losses and all other 

vf Claims e * e e 658,699 
NET SURPLUS e e e : 6,745,963 


Total Assets 


GUSTETTER, Ass’t Sec’y 





$16,503,963 


REINSURES STATE FUND 
WITH STOCK COMPANIES: 


Wisconsin Commissioner Closes 


Big Deal for Protection of 
Public Property 


IS PLACED AT SAME RATE 


Law Requires That Reinsurance Be on 
Same Basis as State Fund; Com- 
mission a Question 


Madison, Wis., Aug. 15—The Wis- 
consin state fire insurance fund has 
reinsured a portion of its risks to the 
amount of $3,455,235. This has been 
pursuant to a law passed’ by the last 
session of the legislature. This law 
provides that the insurance commis- 
sioner may, at his discretion, with the 
consent of the governor, reinsure such 
risks as are assumed by the state fund 
when the amount of liability on any 
one risk exceeds the sum of $100,000. 
The reinsurance effected does not cover 
all state property, but covers only 
such risks on which the commissioner 
of insurance decided reinsurance pro- 
tection should be secured. 

Covers State Institutions 


The largest amount of reinsurance 
effected on any one risk is that of the 
Northern Hospital at Winnebago. The 
total amount of insurance in force on 
this risk is $666,000, upon which $560,- 
380 is reinsured. On the state hospital 
at Mendota the total amount of insur- 
ance carried is $469,620, and the reinsur- 
ance $367,380. The School for the 
Blind, at Janesville, is insured for $192,- 
150, reinsurance $74,000. The binder 
twine factory and warehouse at Wau- 
pun, including contents, is carried for 
$634,359, reinsurance $534,775; Platte- 
ville Normal School, $155,250, reinsur- 
ance $51,000; Stevens Point Normal 
School, $223,855, reinsurance $111,000; 
Whitewater Normal School, insurance 
$173,000, reinsurance $73,700; Histor- 
ical Library, $720,000, reinsurance $360,- 
000; University of Wisconsin, insur- 
ance $2,098,682, reinsurance $1,106,500. 

Schedules Not Completed 


In addition to the above items, there 
are still to be covered the knitting fac- 
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ANNOUNCES PROGRAM 
FOR ANNUAL CONVENTION 


Secretary Outlines Work for Meet- 

ing of State Department 
Heads 

AT ST. PAUL, AUG. 28-31 

Interesting Discussions Scheduled for 


Gathering of National Convention 
of Insurance Commissioners 


The secretary of the National Con- 
vention of Insurance Commissioners, 
F. H. McMaster, has announced the 
program for the annual meeting which 


will be held the last four days of this | 


month at St. Paul. Mr. McMasters 
states that the program given out is 
only tentative, but that it will be sub- 


stantially as follows, as here given: 
TUESDAY, AUG. 28, 10 A. M. 

Address of welcome. 

. Response, Emery H. English, vice-presi- 
ent. 

Call of states. 

President’s address, Jesse S. Phillips. 

Call of committees. 

TUESDAY AFTERNOON 

Communications. 

Committee reports. 

“Life Insurance in Groups, 1912-1917,” 
H. Pearson Hammond, actuary, Connecti- 
cut Ins. Dept. 

Discussion. 

“New Features in Life Insurance Con- 
tracts,” M. 
consin. 

Discussion. 

“Co-operation of Departments in Audit- 
ing Statements and Preparing Annual Re- 
ports,” R. J. Merrill, commissioner, New 
Hampshire. 

Discussion. 

WEDNESDAY, 9:30 A. M. 

Communications, 

Committee reports. : 

“Workmen’s Compensation Insurance— 
What Experience Has Shown to Be Its 
Trend,” Hardison, commissioner, 
Massachusetts. 

Discussion. 


J. Cleary, commissioner, Wis- 


“Acquisition Cost of Compensation In- 
surance,” George M. Turner, deputy insur- 
ance commissioner, Indiana. 

Discussion, 

“Fraternal Orders and Mobile Bill,” 
H. O. Fishback, commissioner, Washing- 


ton, 

Discussion. 

WEDNESDAY AFTERNOON 

Communications. 

Committee reports. 

“Some Observations on the Cost of Oper- 
ating Insurance Companies,” C. F. Nesbitt, 
superintendent, District of Columbia. 

Discussion. 

“Investment and Depositing of Reserve 
Funds of Insurance Companies,” Emory H. 
English, commissioner, Iowa. 

Discussion. 

THURSDAY, 9:30 A. M. 

Communications. 

Committee reports. 

“Hail Insurance in North Dakota,” S. A. 
Olsness, commissioner, North Dakota. 

Discussion. 

“Inter-Insurance,” Carey J. Wilson, su- 
perintendent, Kansas. 

Discussion. 

THURSDAY AFTERNOON 

Communications. 

Committee reports. 

“Publicity in Insurance,” Jas. R. Young, 
commissioner, North Carolina. 

Discussion. 

“Fire Insurance Situation,” F. H. 
Master, commissioner, South Carolina. 

FRIDAY, 9:30 A. M. 

Communications. 

Committee reports. 

Departmental practices. 

Discussion. 

Election of officers. 

Adjournment. 


Mc- 


Entitled to Rate Reduction? 


Several community drying plants have 
been established in Nebraska by the de- 
partment of agriculture, increasing the 
hazard on unprofitable public buildings. 
Under the plan housewives take their sur- 
plus fruits and vegetables to them and 
for a minimum charge covering cost of 
operation the produce is dried. The food 
is then put away in containers and kept 
for winter use. 

The process drives the, water out of 
the fruits and vegetables by suction. 
When the food is to be used water is 
added. It is then said to be practically 
the same as the fresh product. The dry- 
ing plants are located in churches, schools 
or basements of public libraries. The 
plants are being operated by local com- 
munity clubs already organized or by a 
special club organized for this work. 
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NEW NATIONAL GOES 
OFFICERS: SEEK LIQUIDATION 


Application Made to Supreme Court of 
the District of Columbia on 
Tuesday 


The First National Fire of Washing- 
ton applied to the supreme court of the 
District of Columbia yesterday for a 
voluntary liquidation of the company. 
Justice Hitz signed a preliminary rule, 
returnable Sept. 15. 

President Robert J. Wynne and Vice- 
President John Lewis Smith of the 
First National Fire state that the trus- 
tees of the company have taken this ac- 
tion because of various:attacks on the 
company during the past two years. 


Spectacular Promotion 


The First National was organized in 
1912 in a spectacular manner. The 
stock was sold largely by mail and scat- 
tered over the entire country. 
“literature” was probably the best that 
was ever devised in the fire insurance 
company promotion work and placéd 
on the list of stockholders many strong 
business men and scores of insurance 
agents. 

It took but a few months to get to- 
gether the first $250,000 of capital and 
surplus in excess of that amount. The 
license to operate was granted in the 
latter part of the year, but stock sales 
continued through 1913 and on a 
smaller scale up to last year. The total 
capital paid in by subscribers amounted 
to $912,538 and for surplus an even 
larger amount. 


Promoters Were General Agents 


The promoters, Tuttle, Wightman & 
Dudley, also secured control of the 
Commercial Fire of Washington, D. C., 
and for a time the two companies were 
pushed together. The Commercial was 
retired, however, in 1914, the business 
going to the Nord Deutsche and Globe 
& Rutgers. It is now in the hands of 
a receiver. 

This retirement followed a change in 
management by which Tuttle, Dudley 
& Wightman were ousted. The old 
general agency-contract with the pro- 
moting concern, which was terminated 
with the change in management, had 


| cost the company heavily. 


President Robert J. Wynne and Man- 
aging Underwriter Smith worked hard 
to get the expense ratio down and over- 
come the damage done by the previous 
administration. The unfavorable no- 
toriety resulting from the promotion 
and the contest for control, together 
with an investigation of the company 
by a committee of the House of Repre- 
sentatives, made the work of rebuild- 
ing doubly hard. 

Its surplus June 30 was $60,000, with 
outstanding agents’ balances of $327,- 
000, of which only $25,000 was more 
than ninety days overdue. Its principal 
asset is its home office building, said 
to be largely overvalued. 

The liquidation action will affect over 
3,200 people holding stock in the com- 


pany. se bo tll 


The | 














THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg. CINCINNATI, OHIO 
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Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
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Companies in fourteen states. 
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ADVENT OF SCHEDULE 
IS DEEMED TIMELY 


New Measuring Stick for Use and 
Occupancy is Considered a 
Splendid Thing 


WANT LOGICAL RESULTS 


Rates on This Class of Indemnity Are 
Too Low and Are Un- 
scientific 


Experts who have been studying use 
and occupancy insurance feel that the 
new schedule that has been drafted by 
raters from different organizations is 
something that is needed in getting 
rates on that class of indemnity on a 
logical basis. The present system of 
getting at use and occupancy rates is 
more or less arbitrary and unscientific. 
Frequently men who pass on use and 


occupancy applications see that the rate 


should be three or four times what 
either the building or contents tariff is. 

The new clause takes into considera- 
tion the time of replacement of ma- 
chinery, equipment or products and also 
the possibility of interruption due to 
the loss of any special unit is consid- 
ered. Men who feel that use and oc- 
cupancy indemnity is worth while say 
that all that is needed now is adequate 
rates and proper forms. 

Now in Experiment Stage 

Companies are being more careful in 
their selection of use and occupancy 
risks. While this class of indemnity 
has suddenly blazed into popular favor, 
many are fearful of the consequences. 
No doubt, however, it will soon be 
standardized and regarded as a per- 
fectly legitimate class for insurance 
companies to write. In these days the 
organization is a big feature in busi- 
ness. Competing concerns are after 
men who have proved their worth, and 
if there is an interruption in a success- 
ful concern it opens the way for com- 
petitors to make a bid for its high-class 
employes. If, however, salaries are 
covered under use and occupancy poli- 
cies, the concern can hold its men. 


Need More Logical Results 


A number of companies would have 
taken a larger line on use and occu- 
pancy offerings if the rate had been 
adequate and much business turned 
down entirely would have been writ- 
ten, had the rate been right. 

The introduction of this new schedule 
in rating use and occupancy, therefore, 
promises much to that class, and ex- 
perts feel that it will bring the rates to 
a logical basis, where they will be ade- 
quate and will properly reflect all the 
factors that enter into this class. 


Would Exclude Foreigners 


Plans are now being formulated in Ger- 
many that would exclude all foreign in- 
Surance after the war and even go so 
far as to exclude imports that were not 
insured against marine hazards by Ger- 
man companies. A German. paper, in 
speaking of this plan, says it is being 
developed under the sanction of the gov- 
ernment. It will be felt in this country 
that a consummation of such a plan 
would compel retaliation against German 
companies. It is argued, however, that 
this plan is being put forth, probably. as 
a sop to German companies that have lost 
heavily because of the war and would 
~ doubt be glad to see an end of hostili- 
les, 


Object to Opinion 


The recent opinion of the South Caro- 
lina attorney-general on the graded _ com- 
mission question has not been finally 
accented by the insurance department. 
Objection has been raised by a large 
number of local agents, who do not wish 
to see their commissions reduced, and 
claim that the opinion was based on an 
unfair statement and should be revised. 

President Furnam of the local agents 
association has been in conference with 
Commissioner McMaster, and a satisfac- 
tory solution will very likely follow. 
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CHANGES IN THE FIELD 


BUCKMAN IS SUPERINTENDENT 








Royal Calls Illinois State Agent Into 
Western Department. as Head of 
Automobile Division 





Mr. Royal A. Buckman, state agent 
in Illinois for the Royal Insurance 
Company, Limited, has been called in- 
to the western department offices in 
Chicago and placed in charge of the 
automobile department, with the title 
of automobile superintendent. Mr. 
Buckman is recognized as a strong man 
and will fill the position with credit. 


RESIGNS AS STATE AGENT 








W. A. Jack, With Hamburg-Bremen 
to Become Associated With Local 
Managers of Royal 





Mr. W. A. Jack, for several years 
state agent of the Hamburg-Bremen for 
Missouri, Iowa and Nebraska, has re- 
signed his connection with that company 
effective Sept. 1, and will become asso- 
ciated with E. R. Cowen and Cabell 
Gray as associate managers of the 
Royal Insurance in St. Louis under the 
firm name of Cowen, Gray & Jack, lodai 
managers. Mr. Jack has had an ex- 
tensive field experience and is thor- 
oughly qualified for the new position. 
He is most loval gander of the Mis- 
sissippi Valley Pond of the Blue Goose. 





Frederick H. Reiss 


Frederick H. Reiss, special agent of 
the State of Pennsylvania in Michi- 
gan, has resigned to enter the second 
training camp for the officers’ reserve. 
Mr. Reiss is a graduate of the Rose 
Polytechnic Institute at Terre Haute, 
Ind., graduating with the degree of 
electrical engineer. 





C. R. Garrett 


C. R. Garrett, of Huron, S. Dak., 
special agent of the farm department 
of the Home, has resigned to enter the 
banking business at Montrose, S. Dak. 


A. F. Rathbun 


A. F. Rathbun, Des Moines, who 
formerly traveled for the Capital and 
Merchants & Bankers, has been ap- 
pointed special agent of the farm de- 
partment of the Home. 








C. M. McCoy 


C. M. McCoy, of Helena, Mont., has 
been appointed special agent of the 
Northwestern Fire Marine in that 
state, succeeding C. C. Morris, re- 
signed. Mr. McCoy was formerly in- 
surance commissioner and for some 
time secretary of the Montana Fire of 
Butte. Mr. McCoy will retain his head- 
quarters at Helena. 


F. O. Hesse 


Frederick O. Hesse has been ap- 
pointed special agent of the Norwich 
Union in Wisconsin as of Sept. 1. He 





succeeds H. E. Reardon, who recently 
entered the service of the Leedom, 
Miller & Noyes Agency at Milwaukee. 

Mr. Hesse has been traveling for 
Chris. Schroeder & Son Company of 
Milwaukee. He formerly was con- 
nected with the A. D. Baker & Co. gen- 
eral agency at Lansing, Mich. 


L. G. Warder 


Li: :G: Warder of Glasgow, Ky., dis- 
trict agent in the farm department of 
the Home has been appointed special 
agent of the Hartford Fire in Kansas 
in its farm department. 








Charles Tebbetts 


Charles Tebbetts, son of General Ad- 
juster Tebbetts of Hartford Fire in the 
Missouri Valley, has been appointed 
special agent for the Norwich Union 
in the mountain field, with headquarters 
at Helena or some other convenient 
point, to be decided later. Mr. Teb- 
betts’ early training was in the insur- 
ance business, but for the past six years 
he has been in the building business at 
Portland. 





John N. Lewis 


John N. Lewis of Pine Bluff, Ark., a 
local agent there, is appointed special 
agent of the Germania Fire in Arkansas 
and Oklahoma with headquarters at 
Oklahoma City. He will work under 
State Agent Aug. H. Chrisst. 


Harry E. Parker 


Harry E. Parker has been appointed spe- 
cial agent of the German American and 
German Alliance in Georgia, with head- 
quarters at Atlanta, succeeding George N. 
Hurt. He formerly traveled for these 
companies in Alabama. 





les H. Parsons—Charles H. Parsons 
of the Brooks-Wilbor-Parsons agency at 
Cleveland is seriously ill with erysipelas. 





The Chicago office of the state fire mar- 
shal department, of which A. A. Bach is 
chief deputy; has moved to 747 Insur- 
ance Exchange. 


Harold F. Sheller has been appointed 
manager of the insurance department of 
the Dixon Realty Company at Dixon, Ill. 


Ohio Agency Appointments 
ee N. J.—W. E. Helmick, Zanesville; 


E. C. Roberts, Canton. 
Security. Ia.—J. N. Kilgore, Kenton; M. J. 


Richards, Marietta. 

Scottish U. & N.—R. McClane, Steubenville. 

Standard, Conn.—H. L. Rubrecht, Columbus; 
—— & Hudous, Cleveland; W. Gape, Ash- 
tabula. 

St. Paul—W. Thompkins, her rence G. Bi. 
ar tg Akron; The yA C. Long Agency, Xenia; 
E. ~ Conklin, Lebanon; J. F. Blubaugh, Dan- 


J. H. Brant, Lucasville; M. E. Black- 
, Bridgeport; A. H. Bausman, Green- 
A. Gregory, Port Clinton; S. C. Bright, 
#8 Broermann, Cincinnati; J. Clark, 
C. W. Davis, Cleveland; B. 
F. Coolman, Wadsworth; The A. R. Davis Com: 
pany, Cleveland; H. ris Dibble, Wadsworth; J. 
Doyle, Florence Engel, Cincinnati; J. S. Frizeil, 
Portsmouth; Gartner, Lancaster; W. M. 
Griffin, Chicago Junction; S. Hickey, Cincinnati; 
T. edden, Akron; W. Landis, Covington: 
The T. C. Long Agency, Xenia; W. McElroy, 
Richwood; Harriet Markland, Cincinnati; J. 
Moorman, Cincinnati; E. Muhlhan. Ashtabula; 
S.. B. Pearce, Mineral Ridge; Powers Ins. 
Agency, Perrysburg; W. oe Celina; W. 
W. Reed & Son, Kent; N. E. Ringo, Cleveland; 
G. W. Senn, Toledo; A. A. Stump. Bradner; 
H. S. Walbridge & Co., Toledo; C. P. Watson, 
Dayton. 

Richesod—J. Walp. G. a Toledo; F 
N. Wilson, Newark; H. A. Swab, Warren; R. 





16 FIGURES WERE INCOMPLETE 


Net Results on Underwriting, as Pub- 
lished July 26, Did Not Do Justice 
to Some 





Figures on net results of underwrit- 
ing in 1916 published in Tur NATIONAL 
UNDERWRITER of July 26, did not make 
the comparison as between various 
companies entirely fair. These figures 
included the total activities of some 
companies, but only a portion of the 
activities of other companies. As a 
consequence a number companies were 
shown with far smaller profits than 
they actually made on an earned basis. 
The corrected figures for these compa- 
nies follow: 


Commer. U..$243,876 Phoen., E 7,25 
& L. & G. 588,308 Pruss. Nat.. 31,51 


London . 262,043 Royal ...... 662,086 
Nord-Deut.. 142°268 Royal Ex... 128,982 
N. B. & M... 338,614 West., Can.. 65,507 
Norw. U.... 100,966 


This also makes some changes in the 
list of leaders on the volume of under- 
writing profits. In the corrected form 
this list stands: Globe & Rutgers, Fire- 
man’s Fund, Royal, Liverpool & Lon- 
don & Globe, Aetna, North America, 
Phoenix of Hartford, Continental, 
Queen, Home, Girard, Fidelity-Phenix, 
London. 

This includes all companies making 
in excess of $250,000 on a basis of in- 
curred expenses .and losses against 
earned premiums. 


Redfield Gets Captaincy 


Richard W. Redfield, 23 years of age, 
son of D. W. Redfield, joint manager 
of the western department of the Penn- 
sylvania Fire, secures a captaincy after 
being in the officers reserve corps at 
Ft. Snelling, Minn. 


To Dissolve Lloyds 


It has been decided to dissolve the 
Metropolitan Lloyds, which were being 
organized by Meserole & Bowden. The 
demand for bombardment and war risk 
insurance, for which the Lloyds was be- 
ing organized, has diminished to such an 
extent that it has been decided to return 
the deposits to the subscribers. 








Shepherd, Cleveland; H. Pelton, Toledo; J. Mc- 
Grath, Toledo; C. C. Clark, Warren: Dt 
Greene, J. C. Castle, Robert Bowie, Cleveland; 
F. N. Wilson, Newark; Olivia E. Caswall, Akron. 

Teutonia, Pa—c. D. O'Shea, Toledo; C. A. 
Bissell, Antwerp; Rothfuss & Harris, Wauseon: 

. G. Tait, Toledo; L. M. Ochs, Fremont; 
W. H. Settlage, Wapakoneta; F. L. Bremer, 
Akron. 

Royal—J. Jirousek, D. Garapic, Cleveland. 

Unit. Firemen’s—C. Garrard, Akron; The 
Hopkinson-Burridge Co., Cleveland; The Jones- 
Knepper-Kinnison Company, A. C, "Jones, zt. 
Kinnison, A. Knepper, Toledo; J. E. Melville, 
Sandusky; The Sears Ins. Agency, C. B. Sears, 
J. M. Sears, Cincinnati. 

Western, Pa—G. W. DeYarmon & Son, 
Mansfield; T. Bernstein, Flora I. Burke, 
Farnsworth Ins. Agency, Farnsworth, H. 
M. Foote, Cleveland; E. V. Hudson, Delaware; 
H. D._ Koblitz, Cleveland; = me a Defi- 
ance; W. D. Pearce, Fremont; J. Prentiss, 
Napoleon; Roach & Courtad, | A eR, M. J. 
Herbert. Cleveland;  & Steger, Bellaire; The 
F. ie a Compan ay i ee a ar F. P. 


Thomas, F. B. Ayer, . Pitra, 
Weil & Son ned: M. eth ine Cleve- 
land; G. W. DeYarmon & Son, Seaveneids “ 
Bernstein, Flora I. Burke, Farnsworth Ins. 


Agency, H. M. Farnsworth, H. M. Foote, Cleve- 
land; E. V. Hudson, Delaware; H. D. Koblitz, 
Cleveland;J. r. Leonard, Defiance; Ww. D. 
Pearcé, Fremont; C. i; i ag Napoleon; 
Roach & Courtad, Cleveland; Selover, Cleve: 
land; M. J. Herbert, aot 
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REINSURANCE ISSUE 
WILL NOT BE DOWNED 


Still Much Opposition to the Jumbo 
Line Practice in This 
Country 








LOCAL AGENTS TO BLAME 





Opinion Prevails in Many Quarters 
That America Has Already 
Gone Too Far 





(FROM A STAFF CORRESPONDENT) 

New. York, Aug. 14—The action of 
Governor Lowden of Illinois in veto- 
ing the bill holding companies down 
to more nearly their net lines has been 
met with a divided opinion among com- 
pany officials in New York and the 
east. Some of the strongest underwrit- 
ers have been emphatic in their opposi- 


tion to the bill, and yet a careful 
canvass of quite a number of the compa- 
nies shows that there is some senti- 
ment in its favor. This sentiment is 
not, however, as outspoken as that 
against it but it exists nevertheless 
even in some of the largest companies 
whose immediate interests would ap- 
pear to be conserved by having the wid- 
est range as to reinsurance. Some of 
the soundest underwriters believe that 
the inevitable trend is toward net lines 
or at least a modification of the present 
practice. 
Attitude of Agents 


There is, however, one particular in 
which agents frequently do an injus- 
tice to companies and that is in putting 
the blame for many of the evils in the 
business on them when they are in no 
way responsible. Just before the bill 
was vetoed by the Illinois governor one 
prominent eastern office, and no doubt 
others also, received letters from agents 
in Illinois in which they asked in case 
the bill became a law, that the company 
agree to renew certain large policies 
carrying reinsurance in advance as they 
in no case wished the other agents in 
the town to participate in the lines. 


Give All to an Agent 


The tendency of many large insur- 
ers to give a local agent only all the 
local business that he can carry in his 
own company causes some agents to 
oppose this kind of legislation and com- 
panies feel that they are virtually 
forced to write big policies to keep 
their standing in the agency. It is pos- 
sible, however, that these are only scat- 
tering instances and that a large ma- 
jority of the agents are in favor of | 
net lines and the distribution of the 
business locally rather than through 
reinsurance. The National Board has 
gone-.on record against legislation re- 
stricting reinsurance and a great many 
—,*, have officially followed its 
ead. 

Issue Is a Vital One 


There is no doubt that the greatest 
obstacle in the way of the adoption of 
the principle of net lines at this time 
comes from the strongest agents and 
the largest assured themselves and 
while there are no doubt many com- 
pany officials who are strongly opposed 
to the restrictive legislation a great 
deal of the opposition must be brought 
directly home to the agents themselves 
who are unwilling to let their local 
competitors get in on the business. 
Whether these agents should be per- 
mitted to have their way and use re- 
insurance as a means of retaining their 
monopoly of large lines is a problem 
for the future to thresh out. That its 
solution is of the most vital importance 
to the future of the business there can 
be no doubt. 


Say Readjustment Will Come 
There are those who believe that one 








of the readjustments that will come 
during or after the war is in putting 
the business back where it was fifteen 
or twenty years ago and that the tend- 
ency toward concentration by means of 
foreign reinsurance will be checked. 
The present trend of opinion is in this 
direction notwithstanding perhaps the 


| majority of opinion in the east is in 


favor of continuing along the present 
lines. It makes little difference as to 
what particular methods are followed 
in the conduct of the fire insurance 
business. It seems to many an impos- 
sible situation that the fire insurance 
business in an immense country like 
the United States should permanently 
find its way to foreign reinsurance com- 
panies making impossible the existence 
of any but the largest and strongest 
American companies. 


Issue Is Pointed Out 


This is after all the real question at 
issue. There will have to be Ameri- 
can companies, and a goodly number 
of them, and they must largely prepon- 
derate in a great industry like fire in- 
surance. Local jealousies among agents, 
the inclination and preference of large 
insurers for fewer policies and all the 
other arguments that have been 
brought up must give way before the 
demand that conditions be such that 
American enterprise in fire underwrit- 
ing shall not be confined to a few large 
companies. That is the sentiment that 
is becoming stronger and is being given 
expression in an increasing degree. 


Attitude Toward Foreign Companies 


A certain number of foreign compa- 
nies of the stable type are welcomed 
on this side. There is a strengthening, 
if anything, in the idea that. companies 
hailing from countries which are the 
allies of this country in the war shall 
be accorded a certain recognition and 
place, but America is too large and rich 
a country to be willing to allow more 
than a certain proportion of its busi- 
ness in any line of industry to be con- 
ducted by foreign corporations. 

America is the most tolerant nation 
in the world and she has shown this 
particularly in the welcome she has 
given to foreign fire insurance compa- 
nies. To ‘wave the bloody shirt,” to 
say that American business should be 
confined to American enterprise and 
that foreign companies should not be 
permitted to operate here is entirely op- 
posite to the American spirit of tolera- 
tion and give and take but the facts are 
that too many foreign reinsurance com- 
panies have come to this side and have 
seriously affected domestic company 
enterprise. The Illinois anti-reinsur- 
ance bill was no doubt partly aimed at 
these conditions, 


Where Shall the Line Bs Drawn? 


It is perhaps somewhat difficult to 
draw a line between companies and say 
which should find a place on American 
soil and which should not. The argu- 
ment is, of course, set up that economic 
progress should not be disturbed and 
that anyone who presumes to meddle 
with the subject will have his fingers 
burnt. Nevertheless, the subject must 
be dealt with and the more openly, 
fearlessly and honestly the better. 
Perhaps the situation will regulate it- 
self with reference to the foreign com- 
panies regularly admitted and organ- 
ized on the American agency plan; but 
there can be no question that the ad- 
visability of giving foreign reinsurance 
companies an open and unrestricted 
field under a policy of laissez faire is 
open to serious question, at least that 
is the opinion of some of the leading 
American underwriters in this section. 


Reviews Legislation 


The Insurance Federation of Pennsyl- 
vania has issued a sixteen-page pamphlet 
reporting on all the bills presented to the 
recent session of the legislature, nearly 
100 in number, which in any wise affected 
insurance. hile a few desirable meas- 
ures failed to pass, not one bill that was 
harmful to the insurance business or to 
the public, as affecting its insurance in- 
terests, became a law. The pamphlet was 
compiled by Executive Secretary Albert 
N. Wold of Pittsburgh. 












AGENTS WHO WRITE 


THE KANSAS CASUALTY AND SURETY COMPANY 


**Conservative but Aggressive’’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


J.C. O. MORSE, President 
WICHITA, KANSAS 
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VOCATIONAL 


HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ot 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRIT 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, PRES. LOUISVILLE, KENTUCKY 




















AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents - - - ST. LOUIS, MO. 

GARNER & MANN, General Agents . - KANSAS CITY, MO. 
For Other States write the Hone Office. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 











SALESMEN, WRITE: American Old Line Insurance Company 


poems under the laws of the State of Nebraska. 


STOCK COMPANY 


Progressive business record for fourteen years 
The largest accident and health benefits to the 


Lincoln, Nebraska 


ceptional contracts to salesmen. In fourteen states. 


arges 
Eon MERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 
Aoply for Territory Contracts. 




















~Chicago Bonding & Insurance Co. 


SUCCEEDING 
Chicago Bonding © Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN | 








Bonds 


Fidelity 
Official 


Insurance 








Accident 
Health 





_ Judicial Liability 
Contract Automobile 

Depository Plate Glass 

rene sph ie 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office: -CHICAGO, ILL. 
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CARLISLE IS HONORED 


BLUE GOOSE FEED IN CANADA 





Quebec Pond Entertains the Ganders 


at the Time of the Association 
Meeting 





Montreal, Can., Aug. 13—On the oc- 
casion of the meeting of the Western 
Canada Fire Underwriters Association, 
held here last Wednesday, at which 
were. present many delegates from the 
far west, the Quebec Blue Goose en- 
tertained at luncheon His Highness, 
Most Loyal Grand Gander E. G. Carl- 
isle, of Chicago, together with a num- 
ber of managers and members of the 
order from Ontario, Manitoba, Sas- 
katchewan and Alberta. In addition to 
His Highness, the guests were as fol- 
lows: Past M. L. G. G. J. R. Stewart 
of Toronto; Past M. L. G. Lyman Root, 
Ontaria pond; Past M. L. G. E. G 
Sanders, Most Loyal Gander Fest, 
Ganders C. Richardson and F. L. He- 
berling, Manitoba pond; H. W. Allan, 
Alberta pond; Managers William Mac- 
Kay, Royal; T. L. Morrissey Union of 
London; John B. Laidlaw, Norwich 
Union; J. W. Binnie, Globe & Rutgers; 
William Findlay, Springfield; John 
MacEwan, Norwich Union; John Pick- 
ering, Royal, Winnipeg; C. L. Scho- 
field, manager sprinklered risk depart- 
ment, Canadian Fire Underwriters As- 
sociation. 


Carlisle Made Address 


The chair was occupied by Most 
Loyal Gander A. H. Vallance, who, in 
a short address, extended a hearty wel- 
come to the guests. The ganders list- 
ened to a talk by Most Loyal Grand 
Gander E. G. Carlisle on the aims and 
objects of the order, during which he 
gave an account of its origin and 
growth. It can boast of a membership 
of over 2,100, an increase of about 300 
since October, last. 

Members of other ponds gave short 
talks, reporting increases in member- 
ship and a spread of the Blue Goose 
spirit in each one of the provinces. 
The following managers spoke highly 
of the order and made application for 
membership: William MacKay, T. L. 
Morrissey, John B. Laidlaw, J. W. Bin- 
nie, John MacEwan, William Findlay, 
E. L. Schofield, John Pickering. 

J. R. Stewart, on behalf of the Que- 
bec pond, presented His Highness with 
a handsome cigar case, suitably en- 
graved. 


HONOR IS PAID W. H. HEINY 


W. H. Heiny, dean among Monti- 
cello, Ind., local agents, was the victim 
of a happy surprise last Thursday 
evening, when his wife, aided and 
abetted by a distinguished bunch of In- 
diana field men, superintended a dinner 
party and evening of entertainment as 
a surprise at their beautiful summer 
home on the Tippecanoe river some 
miles from the city, in honor of the 
completion on that date of thirty-three 
years of service by Mr. Heiny as local 
agent of the Home. 

As a striking coincidence his friends 
had purchased a handsome gold watch 
chain in honor of the occasion and 
State Agent John B. Cromer of the 
Home made a. fitting presentation of 
the gift, which came in so opportunely 
to take the place of the one that had 
just been broken. Other field men 
present were John Fitzgerald, Queen; 
Harry Gamble, Atlas; F. C. Deggen- 
forf, National; Wm. F. Watson, Hart- 
ford; H. O. Phillips, Hanover; John 
Stone, Commercial Union; E. E. Gant 
and Grant Mullendore, farm specials 
of the Home; F. C. Snapp, National, 
and J. K. Lesch, of Chicago, manager 
of the farm department of the Home. 


H. H. Walker, secretary of the ~west-: 
ern farm department of the Home, was |, 


unable to be present, but sent a highly 
appreciated letter. 











Agents ever-in mind, 


RIAL ASSURANCE COMPANY 


The Field Men of the Imperial are ready at all times to give their attention 
to its Agents. They are equipped to help. The Imperial Management has the interests of 
believing that they should be protected just as much as the 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William Street 
NEW YORK 
Western Department: 
Insurance Exchange, 
CHICAGO 
Pacific Department: 
343 Sansome Street, 
SAN FRANCISCO 


Company. 




















NEW PROBLEM ON SCHOOLHOUSES 











[Problems are confronting the fire 
underwriters because of the passing of 
the old schoolhouse of one room in many 
states. Laws have been passed in some 
states providing that schools in a county 
can be consolidated at a central point. 
The country schoolhouse was regarded as 
a fair risk, but with the consolidated 
building, new hazards are introduced 
which make the structure undesirable. In 
a@ recent issue of the Hartford Agent, 
James S. McHugh of Des Moines, special 
agent of the Hartford Fire in lowa, com- 
ments on the situation regarding these 
consolidated schoolhouses. The same 
conditions exist in other states, and what 
he says can be generally applied.] 

In many localities in Iowa there have 
been formed what-are known as con- 
solidated school districts, and the ra- 
pidity with which these districts are 
now forming would seem to presage the 
passing of the _one-room country 
schoolhouse. During the past few 
years no less than two hundred and 
fifty of these districts have been 
formed. . : ; 

The consolidated district averages 
about twenty-four sections (some dis- 
tricts have been organized with over 
forty sections), and almost invariably 
includes a small town or village in 
which the schoolhouse is located, but 
it is not uncommon to see a ten or 
twelve-room schoolhouse located in the 
country. 

Bonds Are Voted 


In most instances, upon the forma- 
tion of a consolidated district, bonds 
are voted for the erection of a new 
school building, but quite often an old 
school building located in a village 
within the boundary of the district is 
utilized. These buildings are seldom 
adapted to the requirements of a mod- 
ern consolidated school. The new 
buildings, as a rule, are of much su- 
perior construction, and in addition to 
improved heating, lighting.and ventilat- 
ing equipments and approved system 
of indoor toilets, a large assembly room 
is provided for community center ac- 
tivities. 

Advantages are Manifold 

There is no question but what the 
advantages of a consolidated school are 
manifold, and that these schools are 
surpassing the expectations of the most 
enthusiastic advocates of the system. 
Facts presented would seem to bear 
out the claim that the vexing problem 
of bringing educational advantages to 
the boys and girls of the farm equal 
to those of their city cousins has been 
solved, but it cannot be said that there 
is a favorable experience by the fire in- 
surance companies with these same 
consolidated schoolhouses. 


New Hazards Seen 


In contrast with the one-room school- 
house, where often the county super- 
intendent could carry off the whole 
equipment in his hat, we find the new 
rural or consolidated school equipped 
with domestic science and manual train- 
ing departments—the domestic science 
department, with all the hazards of a 
restaurant, and nfanual training depart- 
ment partaking of all the hazards of 
a full-fledged wood-worker. The as- 
sembly room is usually equipped with 
stage and a goodly amount of scenery. 
A number of the schools are now plan- 
ning the installation of moving picture 
machines. 

‘Schoolhouses Undesirable 

The multiplicity and varied character 
of the hazards now found in all school- 
houses, together -with the -ever “down- 





ward tendency of the rates on this class 
which are entirely inadequate for .the 
risk assumed, makes schoolhouses any- 
thing but a desirable proposition, and 
chances of making the receipts from 
this class pay the losses on same a re- 
mote possibility. Nevertheless, there 
is every reason to believe that with the 
proper attention to structural and pro- 
tective features, the losses on school- 
houses.can be materially reduced. 


Should Be Fireproof 


All school buildings should be of fire- 
proof construction, but where limited 
funds will not permit of fireproof con- 
struction, the heating plant at least 
should be enclosed in a fireproof com- 
partment, or heat transmitted from out- 
side the building. Ventilators should 
be carried through roof of building, and 
not terminate in attic—a very common 
and serious structural defect. Where 
necessary to use gasoline appliances for 
light and power, proper precautions 
should be taken to see that only ap- 
proved systems are used and these 
properly installed. Approved waste 
cans and labeled chemical extinguish- 
ers should be installed on stage and in 
domestic science and manual training 
departments. A _ high standard of 
housekeeping should be maintained at 
all times. 

It is the writer’s opinion that if the 
suggestions and recommendations above 
outlined are followed, the ever-increas- 
ing loss ratio of all companies on this 
class can be checked, if not actually 
lowered. 


JUST GRIT YOUR TEETH 


Many a man has failed in business 
When he only was to blame, 
Cussin’, fussin,’ an’ complainin’ 
Never, won out in the game. 
To gain success, a man must win it, 
Never comes no other way; 
Stop your growlin’—nothin’ in it, 
Grit your teeth and grind away. 
—Tompkins. 





ONLY ONE AUTHORIZED 





LICENSE FOR WAR EXPLOSION 





Glens Falls Has Complied With Illi- 
nois Law Regarding Automobile 
Liability and Bombardment 





The Glens Falls has been authorized 
by the Illinois department to transact 
the business of automobile liability, 
bombardment and war explosion. This 
is the first company authorized by IIli- 
nois to transact the latter line of busi- 
ness. The company amended its char- 
ter and made the necessary deposit in 
its home state to comply with the stock 
casualty act of Illinois. 

It is licensed to transact this business 
under the provisions of the seventh sec- 
tion of the casualty act, which provides 
that a company may issue policies in- 
suring against any other casualty or in- 
surance risk specified in the articles of 
organization, which may lawfully be the 
subject of insurance, the formation of 
companies for insuring against which 
is not otherwise provided for by the 
statute. 


Good Book for Agents 


“Fire Insurance Agency for Profit” 
is a book that sells for $1.04. It tells 
about schedule rating, standard policy, 
agent’s relation to the public and his 
company, how to get business, how to 
hold business and plans of office sys- 
tems. The author, William G. McCune, 
attempts to give agents information on 
how to hold and keep business on their 
books and to get more. The first chap- 
ter deals with the history of fire insur- 
ance and rating. 


Sanford Bissell, formerly Illinois special 
agent of the survey department of the 
Hartford Fire, is now stationed at Ft. 
Benjamin Harrison near Indianapolis. Mr. 
Bissell joined the hospital corps some 
months ago. 








- | 





RINGFIELD SINS 


‘WESTERN DEPT. CHICAGO. AF. DEAN Mcr. 


The SPRINGFIELD is an American institution, born about seventy 
years ago in the Old Bay State—a land of stable institutions and heroic 
deeds—a land thickly strewn with monuments commemorating the most 
stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington: Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, and 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 
tion centers. It has promptly paid its obligations in every great conflagration. 
Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and.Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 


SPRINGFIELD, MASS. 
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AS VIEWED FROM CHICAGO 


PUTTING PROFITS IN PROPERTY 


A vast amount of money is being 
made in many lines of business these 
days and a great deal of it is being 
put back into property values that will 
need insurance. This is particularly 
true of certain manufacturing lines, but 
it is also true of farming. The average 
farmer in the past has by no means 
put back as much money into his busi- 
ness as manufacturers have, but he is 
becoming a better business man each 
year and is appreciating more and more 
the*necessity of this. More silos, more 
buildings for storage, more machinery, 
particularly tractors, are being erected 
and purchased this year than ever. The 
farm solicitors cannot overlook this 
opportunity to increase the amount of 
insurance on renewal of lines, but also 
on some that will not come up for re- 
newal for some time. The increased 
values of all farm property, whether 
they be products or buildings and ma- 
chinery, also call for more insurance. 
The opportunity to increase income by 
fire and tornado insurance is every- 
where at present. 

* ok * 
BLUE GOOSE GAINS 


The total membership of the Blue 
Goose in the United States and Can- 
ada at present is 2,077, as compared to 
1,798 on Oct. 1, 1916. There have been 
409 new members taken into various 
ponds throughout the country during 
the year and 132 have been marked off 
the membership role by death, retire- 
ment from the insurance business and 
other causes. The net increase is 279. 
The Dominion of Canada is now or- 
ganized from the Atlantic to the Pacific, 
there being ponds with headquarters at 
Montreal, Toronto, Winnipeg, Calgary 
and Vancouver. The membership in 
Canada is now 254, as compared to 198 
on Oct. 1, 1916. 


* * * 
MERCHANTS NATIONAL FIGURES 


President A. A. McKinley of the 
Merchants National Fire of Chicago 
has sent out its semi-annual statement 
to stockholders showing assets, $431,- 
943; capital, $250,000; net surplus, $79,- 
632. Its net premiums for the first six 
months were $84,122. Mr. McKinley in 
speaking of the present situation of the 


Merchants National says: 

I know of no reason why the Merchants 
National Fire should not continue to grow 
substantially. There never was a time in 
the history of fire insurance, in this coun- 
try, at least, that was as propitious for 
the small company as the present, and the 
business which the Merchants National 
can do is limited only by its surplus. The 
Merchants National was never in such a 
prosperous condition as at the present 
moment, and never had such a good chance 
tu succeed. Our stockholders owe it to 
themselves to co-operate with their direc- 
tors and officers in avery. possible way, so 
that we may not only build a big finan- 
cial institution that can keep your money 
in the middle west, instead of sending it 
east, but also make the earnings of the 
company put a value upon the stock of 
many times its cost price. 





























Leaves the Sprinkler Body 


The Maryland Casualty has resigned 
from the Sprinkler Leakage Confer- 
ence. There have been many differ- 
ences between the company and the 
conference resulting in its resigning. 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 



























OTHO E. LANE, President 
B. M. CULVER Cc. A. LUNG 
W. L. STEELE W. C.SMITH 
Vice-Presidents Secretaries 


NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 FIRE SPRINKLER LEAKAGE 
TORNADO _ EXPLOSION 
123 William Street, NEW YORK AUTOMOBILE FULL WAR cover 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
**Agents Everywhere’”’ 


Pacific Coast Department 
334 Pine St., San Francisco 
EDW. PARRISH, Manager 











CHICAGO AND SUBURBAN 


CHICAGO PREMIUM RETURNS 


The following are additional Chicago 
premium returns as filed with the city 
collector for the year ending Aug. 15, 
as compared with those of the previous 
year: 











1917 1916 
APTICUICUTAl 6.0:60500%0608 $100,259 $119,962 
Allegheny Und. ....... 985 2, 
BRIOMARGIB. 6). .<-4.00 000-0 32,409 28,172 
ee 2 ee 24,991 17,221 
PORCE: TABI esis b.0.50 ah 32,890 *49,665 
Amer. WAC... O:0.0:50 2-000 pk) 5 rr 
Assur. Co. of Amer...... 14,147 9,478 
metomnentie, Ct. ois ecce 27,216 17,661 
BiGmMINSNaM ....:..0.0 060006 15,341 12,588 
SANS SIMEON, «cords -ocwse ls 0 0 9 e706 61,238 49,38 
Calumet WAG. 2. .60066 56,059 33,771 
BELO ay. Rie a arr 26,210 37,136 
Citizens, Mo. ....0.+ cooe BaOrs 31,265 
LA err | ee. 
COMTNENtAl .s.0cccssvcse 160,600 
SDEMED x :5 1c sis iin tents bye eo Ss 3 4,256 
BOPMOrs, PB. .2.0s00000 21,858 
Paremen’S, IN. do. cccoses 76,984 
Pareman’s FG, ....ccscee 66,399 
Firemen’s Und. ........ 8 21,697 
General, France ........ 43,193 
Ger; ATMBNCE «.cccceses 41,252 
SOP. ASP ON: Xaaseceee 123,569 
Ger. Amer., Md......+ 12,635 
ee rere 54,067 
SERTETOTE  s.4:0.6:0:00 316,408 
BIMMPOME sos. 504.0 4,841 
Ins. Co, No, Amer 106,885 
L. & L, & G., Eng. 324,333 
LL&L. & G 28,88 
Mass. F. & M...... 19,128 
Mechanics, Pa. .. 46,892 
Mech. & Traders 16,516 
Merchants, N, Y. 22,872 
LTE oe oe.” 21,162 
Timon, CE. wc ccseces 168,429 
Nati: en Prank. ....0:0:5 15,146 
PIGIMOTIANOS 2.03 00<0s se 0,823 
ae Uo Eee 142,911 
NO: BPANCH, Pa. ..-.000:000- 2,508 . svabe 
ARG eee $90,909 
NGS ORNs iss 00 4 10 0 0 i0i8'* 27,608 
Pittsburg Und. ........ 86,888 
Premeins Path, ....ccn'ees 71,389 17,652 
CO err 411,581 390,055 
OT ORMAT 20:16 p80 60 0006 11,074 8,51 
RR IAE oc s.éc bnew eie sees 33,39 29,119 
i ere re 68,916 50,949 
TOUAOMIE, POs. 6 .xk-« biweon0 23,069 21,987 
OMIT ING Bicsc'wsb ise 0:6)00 9,535 5,987 
19: 2e, Es 4 ps 40 wee 00:0 27,489 45,495 
See rr ye 19,604 23,818 
Wireinia FM, sic cae 47,815 42,040 


*Before 1916 Fidelity Und. 
+Includes Colonial Fire Und. 
tIncludes Northwestern Und. agency. 


= * * 


W. J. Sonnen, of Chicago, superintendent 
of the improved risk department of the 
St. Paul Fire & Marine, is on a five or six 
weeks’ vacation through the Yellowstone, 
the Rocky Mountains and Colorado. 


Charles R. Riley, formerly an assistant 
examiner in the western department of 
the Fire Association, has been appointed 
second lieutenant at the officers’ reserve 
training camp at .Ft. Sheridan. 


* * * 


Joseph W. McCrory, for the past three 
and one-half years assistant superin- 
tendent of agencies of the Aetna com- 
panies in Chicago, will, on October 1, be- 
come connected with the Bastert, Miller 
& Castle Agency at Quincy, Il. 


* * * 


Charles L. Hecox, western manager of 
the Ohio Farmers, has been appointed 
on the subscribers actuarial committee to 
atooent the late E. G. Halle of the Ger- 
mania. 
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t & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telenbeoe Wabash 3033. 


4 in Chicago, Cook County and the C.eater Metropolitan District. @Thisi 
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The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 





A. H. TRIMBLE, Pres., 














Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 
GEO. A. MOWRY W. A. GORDON by ory 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 











Business <2 Seventy 
confined / one —_ of 
State of 4 pany has 
die Mie never con- 


4 ] tested a loss 
Dayton, O. 


FIRE AND MARINE 
INSURANCE—ALL LINES 














The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - ~ - - $1,000,000.00 
Assets = - - - = 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE TNA CASUALTY & SURETY COMPANY 























Pn eee ee ee eo sy 


pe ee eT LL 





6, 1917 


| 





AGE 


_| 


ium- 
red, 


5.94 


August 16, 1917 


THE NATIONAL 


UNDERWRITER 7 








any 





Seventy 
years of 
business 
his Com- 
any has 
ver con- 
id a loss 





we 


7 4 


won we & 











IL 











The Bush League Agent 








[A book containing the choicest of the 
letters from “Dave” has been issued under 
the title of “Your Old Friend Dave.” 
These are some of the letters in the 
“Bush League Agent” department that 
have attracted wide interest and caused 
much amusement. This book is sold by 
The National Underwriter at $1.25] 


Freeport, Ill., Aug. 14. 
My dear Friend Fred;— 

If all of these here mgrs. of fire ins. 
Cos. was as smart as they think they 
is the Pres. & Sec. Baker & Herb 
Hoover would be out of jobs & the war 
would be won by Ima Nunderwriter 
mgr. of the Asbestos Und. & a lot of 
other wise eggs like him which if they 
was doing the work the Lord give them 
the brains to do they would be empty- 
ing waist baskits or sweeping floors or 
something. 

But Ima Nunderwriter is the king 
bee wise guy. That fathead thinks. he 
can sit in Chic. in his office & no more 
about what is beein pulled off in Free- 
port than me who has lived here all of 
my life & he gets away with it. How 
do they do it? Sometimes I think I 
will get on a train & go to Chic. & 
take a swing at that dummey’s funny 
looking jaw just to satisfy my animal 
instincts but I suppose that would not 
get me no place. They is no use of me 
to go & jeperdize my rep. as the lead- 
ing local agt. of Freeport just for the 
satisfaction of taking a wallop at a 
bum who when all is said & done is 
beneath my social stratus. 


The thing that got my nanney & was 
the last piece of straw with me was 
this. Last week old Mr. Brumlik who 
is as fine a gent as you would ever 
want to see only in a little hard luck 
right now come to me & says Dave I 
wonder if you can give me some ins. 
on that barn of mine? I nearly fainted 
Fred on acct. they walk up & hand you 
a risk that way about as often as my 
wife calls me dearie so I kinda felt for 
air for a minnit & then I shut the door 
& fixed him up & got his dough before 
he had a chance to change his mind or 
wake up. I had not give the Asbestos 
Und. no biz. for a while, so I slipped 
them the.hole thing $1500 on barn & 
contents what I call a choise peace of 


1Z. 

Well instead of bean glad to get the 
biz. what do you think the silly thing 
done? Sent me a wire to cansel & says 
Letter follows. I did not cansel 0 but 
when his letter come I was ready to 
cansel his eye. You should have saw 
the ? he ast about that barn. Where 
was it at & how long was it there? 
Brick or frame or cement or both & 
for how long & what was the contents 
& was they flammable or unflamable & 
I just took them ? & answered them as 
fast as they come. In the 1 place this 
here barn is a nice wooden bldg. with 
a shingle roof which the roof aint no 
more than 8 yrs. old & if the barn is 
over 21 yrs. old I’m a goat. It is next 
to a garage & has been empty for a 
while, but since the Red X has been 
going here we have been using it to 
store the waist paper in which we are 
going to sell to a paper house in Chic. 
& the money is going to the Red X & 


W AN TED — Liberal under- 
writing, non-Board Company, 
including Fire, Rental, Use and 


Occupancy. Address 82-P, 
care The National Underwriter. 

















J.H. MACFARLANE, 
MANAGING UNDERWRITER 


CLEVELAND NATIONAL 
Fire. INSURANCE COMPANY’ 





CASH CAPITAL $890,150.00 





Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 


‘CLEVEUAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 














everyone in Freeport has gave some old 
paper & the barn is almost full. 
*x* * * 


Then the numskull says I should in- 
spect it. Can you imagine it? I should 
inspect it. If he new my personal 
habits of life he would no that me & 
4 or 5 others of the crowd I run with 
goes down there every Sunday A. M. 
& crawl in the back window & sit 
around & smoke & play cards & talk 
& we call ourselves the Round Table 
Club like they have in Chic. only our 
table we use is sq. but we can use any 
name we want but the Sq. Table Club 
would sound kind of foul ball. With 
me & my pals hanging around there 
every Sun. A. M. he has the gaul to ast 
me to inspéct it. Well its just igorance 
thats all Fred. 

Then he says he has been looking in 
Mr. Dunns book which shows Mr. 
Brumlik is a skate who never pays no- 
body for 0 & lives on the principle that 
it is cheaper to move than pay rent. 
What the roundhead was trying to say 
was probably Fred Gunds took on acct. 
they is no Mr. Dunn here in Freeport 
& he says it is a book of credit rateings 
& I never new Fred Gund had no such 
book but if he is giving out bunk like 
that to my mgrs. & trying to disguise 
his name he better watch out what the 
hell he-is doing or some one will get 
him for esponage of the U. S. of Amer. 
males. What right has Ima Nunder- 
writer got to take Fred Gunds word 
against mine or Mr. Brumlik who is a 
man I have new all my life & respect- 
able & high class to the top notch? 

All I got to say is this here barn is 
on the books & I have been gave the 
premium & it is going to stay right on 
the books & it is not going to be can- 
selled & I am not going to hand out no 
return premiums & I am sick of arging 
about it. I was appointed agt. of the 
Co. here & they are not going to make 
me out no fool. Every time he cansels 
that barn I will write a new pol. for 
Mr. Brumlik & I have got a hell of a 
lot of pol. in my supply case & they did 
not cost me 0. Ima Nunderwriter may 
be the mgr. of the Asbestos Und. in 
Chic. but Dave X. McFiggen is the mgr. 
in Freeport. You get me Fred? 

Your old Friend Dave. 


SEEKS TO ORGANIZE MUTUAL 


Herman L. Ekern Wants Bankers to Go 
Into Fidelity and Burglary Insur- 
ance Concern 








San Francisco, Aug. 15.—Herman L. 
Ekern, former insurance commissioner 
of Wisconsin, and now manager of the 
National Association of Mutual Insur- 
ance Companies, is circularizing bankers 
on the Pacific Coast on behalf of the 
proposed mutual to write their burglary 
and fidelity business. Mr. Ekern claims 
that the profits of the private com- 
panies on bank business are excessive 
and that the organization by bankers 
of their own concern is the logical solu- 
tion of their insurance problem. 








The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 





Dram-Shop Indemnity 


CHARTERED A. D. 1794 


~ REE COVEANIC 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
SURPLUS TO POLICYHOLDERS 
$4,658,595.39 1 ,402,353.66 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


-NORD-DEUTSCHE. 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 
New York J. H. Lenehan, Manager 
TMM cd 


. PALMER, President Cc. 0. = Vice-Pres. W.A. ELDRIDGE, Secy. 
$b: ANDRUS” VPres.& & Man’g Underwriter F. H. ALD RICH, Counsel, H. R. VERNOR, Asst. Secy 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, 000,00 (Organized 1913) 


Capital fully paid $250,000 ‘Aasete $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 


TOTAL ASSETS 





Ik 


PUULUUUUUOROUCUUEEETEUEUTTUTLET: 


SUODEDEDAEOETOSUGUOOOOUODEOEE 








64th ANNUAL STATEMENT 


Capitel - - - = = = $ 500,000.00 
Assets (to protect adie holders) - <= 5,036,003.01 

Swucance Compawy Net Surplus to policy holders - = —_2,739,141.06 
of Watertown: Net surplus to stockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVAN S, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 











INSURANCE 
COMPANY 


Metropolitan Fire 


OF CHICAGO 
¢ ’ ; INSURANCE 
Hibernia Fire company 
OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN @ CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 
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General News of the States 








OHIO AND WEST VIRGINTA 


ASSIMILATING OLD BUSINESS 








Cut Rate Risks in Being Renewed in 
Ohio Are Not Causing 
Trouble 


Special agents in Ohio report that 
the old cut rate business is not causing 
as much trouble in renewal as was an- 
ticipated. Under the new anti-discrim- 
ination law all rates on the same classes 
have to be the same and no favoritism 
can be shown. In some points in the 
state local agents beat the rates down 
several points and some favored as- 
sured therefore under the new law are 
required to pay considerable more 
money. However, they seem to be 
taking their medicine without much 
grumbling and there is very little shift- 
ing of the business to mutuals or brok- 
erage companies. 


CONSTRUES NEW LAW OF OHIO 





Insurance Superintendent Tells What 
May and May Not Be Done 
Under It 






An interview with a prominent Ohio 
agent has revealed an interpretation 
made by the insurance superintendent 
concerning certain phases of the new 
Ohio laws. The following sets forth 
that which has to do with the soliciting 
of business by solicitors, agents and 
brokers: 


The insurance commissioner holds that 
a person who holds a solicitor’s license as 
a solicitor for an agent (not the old license 
he holds for a company, but the new 
license provided for in the iaw which took 
effect July 2) may solicit under that license 
all the kinds of insurance which the agent 
with which he is connected is authorized 
to accept—i. e., if such agent is licensed 
for fire insurance companies only, then 
such solicitor cannot under that license 
solicit any insurance other than fire; but, 
if the agent holds a state license for a 
company or companies writing casualty 
and other classes of insurance, then such 
solicitor may solicit: such other kinds of 
insurance. The fact that the agent for 
which he holds a solicitor’s license does 
not represent a casualty company will not 
prevent such solicitor from soliciting cas- 
ualty and other kinds of insurance provid- 
ing he holds a separate license to solicit 
such other kinds of insurance. 

The securing of a solicitor’s license as 
provided under the new law, will do away 
with the necessity of multiple licenses re- 
quired by the old law and mean a saving 
of license fees to companies. 

The insurance superintendent holds that 
the nonresident broker’s law grants the 
right to these nonresidents to solicit in- 
surance of all kinds, provided it is placed 
> ig and written by agent resident in 

hio. 

The superintendent holds that it is not 
permissible under this law for. agents to 
accept business from or write up business 
on orders from the company, if any part of 
the commission is to be allowed on such. 
That the only way a division of commis- 
sion on any part thereof can be: allowed 
or paid, is when the business is billed 
direct to the broker controlling or placing 
the line with or through the company or 
when placed direct with the Ohio agent, 
provided, of course, such nonresident 
broker holds the license required by law. 

To meet the requirements of the new 
law that any policy covering an Ohio risk 
written by any company authorized to do 
business in Ohio must be signed by a resi- 
dent agent of Ohio, it will be necessary for 
companies writing “floater or general 
cover contracts” covering property in va- 
rious states to have a so-called “underly- 
ing policy” written and signed by an agent 
resident in Ohio. 


Ohio Brokers Licensed 


The Ohio insurance department has is- 
sued the following “on to insurance 
brokers: Elmer A. Lord & Co., 145 Milk 
street, Boston; Charles E. Rollins, Jr., of 
the Rollins, Burdick & Hunter Company, 
Chicago; Booker.& Kinnaird, Louisville;.A. 
G. -& 2G. *K. Chapman, Louisville; Chris 
Schroeder & Son Company, Milwaukee; 
Burns, Morrison & Yeaton, Boston: Car- 
penter & Dudley, Louisville; E.. F. Perry, 








F. C. VAN DUSEN, President 


mneapolis 





sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 





W. C. LEACH, Secretary 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


This-company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


We can tell them 


to you. 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“BEST IN OHIO” 











CASH CAPITAL, $350,000.00 
Economic Management 





JOHN W. ZUBER 
President 


THE 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conseroative' Underwriting 


WILLIAM LEITH 
Underwriting Manager 


Secretary 


American National Fire Insurance Co. 


JOHN A. DODD 











New York; Oliver C. Hurst, Beaver Falls, 


: Speedel & Bachman, Wheeling, 
Oliver J. McQuistion, Détroit; Edwin | 
r ’'Flindell, 


New York; Starkweather & 
Shepley, New York; J. Te Hahn, Newark; 
C. Burgess Taylor, Wheeling, W. Va.; Pate 
& Robb, New York; Edward L. Vieth, 
Newport, Ky. 


Hold Annual Outing 


The annual outing of the employes and | 
the office of the | 
Thomas Company of Cleveland | 
held at the Rossmore Inn Friday, | 
present. | 


brokers connected with 
Fred P. 
was 
about thirty persons. being 
Swimming and various athletic sports, 
with a bounteous spread in the early 
evening at the inn, comprised some of the 
enjoyments of the day. Short talks and 


good stories by Mr. Thomas, F. B. Ayer, 


Raymond Weil and John M. Neuberger, 
state agent of the Atlas, were thoroughly 
appreciated, as fee the songs by Ray- | 
mond Weil and R. E. Wrigley. 


Business Is Excellent 


Agents in southern Ohio are reporting | 
one of the most prosperous seasons they | 
have ever had due to the excellent wheat 
crops in that section. Wheat is averaging 
35 and 45 bushels to an acre whereas | 
heretofore it was only 20 bushels to an 
acre. 


Cincinnati Bureau Starts 


The audit bureau at Cincinnati, which 
began to receive Aug. 15, has stated that 
all dailies which are received before noon 
will be sent to the companies the same 
day. The uniform forms have not as yet 
been received and agents are using the old 
ae aga yet ‘they are bound by the new 
aws. 


Ohio Notes 


Local agents at Newark, Ohio, number- 
ing about 25, had a picnic last week at 
Rocky Fork, near Newark. 


Vincent L. Gallagher of Columbus, spe- 
cial agent of the Aetna, is at the western 
department taking the desk of Superinten- 
dent of Agents John Gallagher, while the 
latter is on his vacation. 


Joseph M. Volk, assistant manager of 
the C. C. Shanklin Company, Cleveland, 
was married last Thursday evening to 
Miss Irene Gertrude O’Hara. Mr. Volk 
is one of the bright young insurance men 
of Cleveland and has a host of friends. 


The Fire Association, German American, 
North River, Pennsylvania, Royal, Rich- 
iand County Mutual and Western Mutual 
are suing the Big Four Railroad for claims 
they paid on the plant of the Columbus 
Hoop Company, claiming sparks from a 
locomotive started the fire. 


A man released last December from the 
Mansfield, Ohio, reformatory, where he 
had. been sent. for starting fires in Cleve- 
land two years ago, has confessed that 
he is responsible for about a dozen» recent 
fires at Cleveland, the losses on which, it is 
estimated will approximate $100,000. 


«|\GERMAN FIRE 


INsuRANCE ComPANY 


OF WHEELING, W. VA. 
Organized in 1867 


| Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 
F. RIESTER, Secretary 


OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 











INCORPORATED 1849 


Insurance me iad 
of Pittsburg 


| -EIRE AND TORNADO 


DEC. 31, 1916 


Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - = 728,284.87 
Losses Paid to date - - - 6,464,905.01 





WESTERN 


Cincinnati Underwriters 
.121 East 3rd St., CINCINNATI, O. 


Eureka F; & M. Ins. Co. 
Organized 1864 





Security Ins. Co. 
Organized 1881 


COMBINED STATEMENT 





Capital - - - - $250,000.00 
Assets - -- - - 895,201.24 
Surplus to Policy Holders . 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





GERMANIA 


FIRE INSURANCE COMPANY 





--NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 
|-Gesh Capital, - - - $1,000,000 00 
| Assets, - - - 8,563,704 22 
Lia’ bilities, - - - 4,222,485 60 
Net Surp! - 3,331,218 62 
Surplus f for Policy Holders, - 4,331,218 62 
HEAD OFFICE 
Cor. William and Cedar Streets 





COMPANY 


Assets January 1, 1917, in U.S... 
Surplus in the United States 


W. R. BROCK, President 


POOP ewer eeerersccceseseees 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 
socssesonesysnsessanqsauaaaEEIEE 


1,478,531.90 


Total losses paid in United States from 1874 to 1916, inclusive, $41,657,814.31 
W. B. MEIKLE, Vice-President and General’Manager 








‘Home’ Office: - ns 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio,. Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


- » Shelbyville; Hinois 
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INDIANA PREMIUM RETURNS 


Business Done in the State by Fire 
Companies in First Half of 
This Year 


The following shows premiums and 
losses in Indiana for the first half of 
this year, as reported to the insurance 
department of that state: 


Company Premiums Losses 
FOREST Cae «ens acces $ 1,857 211 
British America........ 12,428 14,357 
DUBGGUG 2c ccccccccecee 21,958 19,41 
ry ee eee eee ee ,507 5,678 
Automobile of Ct....... 30,519 1,551 
WiPG BOG s os 66 occ 0 tes 33,382 7,057 
Globe & Rutgers....... 54,076 18,492 
Ger. Alliance........... 29,881 15,957 
L. & L. & G., Eng....... 94,634 56,836 
Mich. FF. & Mi. ....s08s. 14,460 3,83 
Millers Mut., Tex...... »55 41 
New Jerseys ....ccceccce 8,760 2,126 
New Brunswick........ 21,182 6,127 
ro Se ee ee 105,659 45,359 
ROMANCE o.65 Oa cece gee se 10,763 3,573 
Retail Drug Mut., O..... 6,277 611 
Royal Exch.......cceee- 41,671 5,334 
Security, Cbs.6..50602 4. 60,552 yt 


Western, Ont........... 22,109 13,5 


Shingle Roof Fires 


Statistics compiled by the Indiana fire 
marshal show the shingle roof to be one 
of the worst foes of fire prevention, and 
an which should no longer be toler- 
ated. 

In Indiana, during the first six months 
of this year, 982 fires were reported as 
due to shingle roofs, with a property loss 
of $214,936. No doubt a great many of 
the fires reported as “adjoining” were 
caused by wooden roofs. 

The greatest danger of the shingle roof 
lies in the conflagration hazard. There 
has been no single great fire in the history 
of the country wherein the shingle roof 
has not contributed its part to the loss. 
It has been the same in practically every 
conflagration — fire communicates from 
roof to roof so rapidly, flaming embers 
light on roofs and start fires sometimes 
blocks from where the fire originally 
started, that within a very short space of 
time the most efficient fire department is 
rendered practically powerless. 


Careless Storage of Excelsior 


The Indiana fire marshal’s office was 
recently called upon to investigate a fire 
in a cut stone mill in the Oolitic district. 
The assistant who made the investigation 
reports that the first probably originated 
in some excelsior and shavings stored in 
a shed or warehouse, and used by the 
owner to protect cut stone in shipping. 

The investigation also discloses that cut 
stone miils generally use this material, 
and that some of the mills have hereto- 
fore been careless in the matter of stor- 
age of such material. 

he fire marshal has therefore written 
every stone mill in the Oolitic district 
suggesting that more care be taken in the 
storage and use of excelsior and other 
packing material, and that it be kept in a 
separate building, and at such a distance 
from other valuable property as not to 
endanger it should it burn. 


U. & O, Coverage Inadequate 


Field men state that the only section 
of the country at the present time unable 
to secure enough use and occupancy in- 
surance to satisfy the demand is the 
copper country of northern Michigan. The 
big mines and smelters there are doing 
the largest business in their history. Up- 
per peninsular agents are unable to place 
the use and occupancy lines asked for 
and have exhausted every possible facility 
in the country. Companies seem to be 


FOR SALE—$3000.00 buys an old 
established insurance agency. One 
of the largest in Southwestern Michi- 
gan. Must sell'at once as other busi- 
ness requires my immediate attention. 


E. C. Harner, Benton Harbor, Mich. 











The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keepas much as 
possible of Indiana's $7,000,000.00 
fire insurance premiums at home. 





‘firms at Oshkosh, Wis., 


thousands of dollars of use cal occu- 
pancy business is going begging. 


Lightning Starts Furnace Fire 


Lightning played a peculiar trick at 
Connersville, Ind., recently, when a bolt 
struck the chimney and flashed downward 
through the flue to the kitchen range and 
the furnace in the basement. Members 
of the household suddenly became aware 
of the fact that the house was unusually 
warm. An investigation showed that fires 
were roaring in both the furnace and the 
kitchen stove. Both the furnace and stove 
had been used as a depository for scraps 
of paper and pieces of wood. 


Three Agencies Consolidated 


Buckeye National Fire 


Insurance Co. 
Capital$100,000 att Net Surplus $46,135.00 


hio Agents Conservative Underwriti 
MAKING SPLENDID PR 





Writing Business 
CONDE MANAGER 








OHIO AGENTS WANTED! 











The consolidation of three. insurance 
has just been 
effected by merging the agencies of Hin- 
man & Audiss, Henry Bass and the Grue- 
newald interests. The business of the 
three firms will hereafter be conducted 
under the name of Audiss, Hinman, Bass 
& Gruenewald. Offices will be at 13 Wau- 
goo street, where the Gruenewald agency 
has been established for twenty years. 
The plan was carried out to reduce the ex- 
pense of maintaining separate offices. 


Hearing Is Postponed 


Madison, Wis., Aug. 14—Hearing of the 
complaint of the state association of local 
agents, with reference to rules filed by the 
Wisconsin inspection bureau Aug. 1, will 
be held before Commissioner Cleary’ Aug. 
17. This hearing was scheduled for Aug. 


F. R. Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


: AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $408,562 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 





10, but the agents asked for a delay of 
one week, which was granted. 


Gamber and Danforth Speak 


State Fire Marshal John G. Gamber 
spoke at a special meeting of the Conser- 
vation Association of Illinois on Tuesday. 
He stated that their inspections thus far 
had been hampered by a delayed harvest, 
which did not permit the men to see ele- 
vators in operation. 

he purpose of the meeting was to give 
members of the association definite in- 
structions as to just how inspections 
should be made. R. S. Danforth, head of 
the inspection department of the Millers 
National at the home office in Chicago, 
was present and spoke on inspections of 
elevator heads and boots. He pointed out 
the essential thing to look for in inspec- 
tions of this sort and answered a number 
of questions. 





Michigan Notes 


Menominee, Mich., is being rerated by 
the Michigan Inspection Bureau. 


Battle Creek, Mich., has added a motor 
driven fire engine costing $9,000. It is 
placed at No. 4 fire station. 


A new pumping station and equipment 
is being completed at Constantine, Mich. 
The old water mains will be used. 


Fowler, Mich., has completed a water- 
works: system as fire protection at cost 
of $4,000. It includes an elevated steel 
tank of 30,000 gallons and a 20,000 gallon 
reservoir. 
Lowell had no fire protection Aug. 6— 
not a drop of water in the reservoir, say 
the village officials of Lowell, Mich. Citi- 
zens are urged to use as little water as 
possible until the waterworks plant is 
again in running order. 


Indiana. Notes 


The Aetna Explosives Company of Gary, 
Ind., which had a disastrous fire last Sat- 
urday, carried its insurance in the east. 
It was formerly placed by Gary local 
agents. 


David E. Sherrick, former auditor of 
the state of Indiana and insurance com- 
missioner ex-officio, died Aug on a 
farm near Muncie, Ind., to which he had 
retired when he left public life. 


Samuel Stigler, senior member of the 
agency of Finley, Stigler & Finley, at De- 
eatur, Ind., has retired from the agency 
and sold his interest to his partners, John 
Finley and Benjamin Kester. 


The United Realty Service of Anderson, 
Ind., which recently purchased the insur- 
ance of the Realty Exchange, expects to 
push its fire, tornado and automobile busi- 
ness strenuously. Forkner is presi- 
dent and A. H. Hersberger is secretary- 
treasurer of the United Realty Service. 





Wisconsin Notes 


Waukesha, Wis., has authorized the pur- 
chase of a combination motor pump and 
‘fire truck to cost not more than $10,000. 
Delivery is to be made within six months. 


The electrical inspector of the Wiscon- 
sin inspection bureau recently appeared 
before the council of Sheboygan Falls, 
to suggest the improvement of electrical 
wiring to lessen fire hazard. The adoption 
of the standard code, together with the 
licensing of all electrical installations was 
suggested. 

The Racine Industrial Building, com- 
prising the numerous buildings formerly 
occupied by the Racine-Sattley Co., at 
Racine, Wis., was endangered by a fire 
originating in the space occupied by the 
Wallis Tractor Co. last week, but the 











Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 

TOTAL ASSETS, - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED. TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY ee 


Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 

G. W. DeYARMON, Secretary 




















Organized 1876 


S N. FORD, President 














E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 
Dayton Mutual Fire _ TH 
Insurance Co., "Ouio. hor comin — 
Ire insurance Lompany 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful 
Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 
An Agency Company 

















Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 


| ORGANIZED 1905 














The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - - $900,000 Combined Net Surplus - - - $733,076 

Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 





damage was kept to a nominal figure by 








the automatic sprinkler system. 





E. W. CLINTON (Reliable Agents Wanted in FISH & SCHULKAMP 

State Agent Pennsylvania, Oh1o, Illinois General Agents for Wisconsin 

Norwood, Cincinnall, Ohi hio and Wisconsin.) Madison - Wisconsin 
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IN MISSOURI VALLEY FIELD 


EXAMINERS ARE KEPT BUSY 











Iowa Department Keeping Close Tab 
on Companies to Insure Cor- 
rect Practices 





Des Moines, Aug. 15—Commissioner 
English now has three groups of offi- 
cial examiners eugaged in continuous 
and constant examination of the va- 
rious insurance organizations in the 
state. He declares that this effort 
toward increased efficiency is bearing 
fruit. Incorrect practices are being 
stopped and impaired methods of op- 
eration suggested, so that the organ- 
izations are being strengthened and 
benefited greatly. The number of do- 
mestic organizations has so increased 
that the examining departnient finds it- 
self very busy. 

The examinations have shown the 
commissioner that some of the weaker 
companies have encountered difficulties 
because of excessive losses. In assess- 
ment concerns, Mr. English has or- 
dered extra assesments. In one or two 
instances, concerns have been put out 
of business, their licenses revoked, and 
their business reinsured in other com- 
panies. 

“In addition to the Equity Mutual at 
Sioux City, now in the hands of Re- 
ceiver C. C. Hamilton of that city, the 
department is dealing with impairments 
in at least three other insurance organ- 
izations,” he says. “But the officers of 
these are bending their energies to re- 
store the deficit and place the institu- 
tions upon a solvent basis. The Equity 
made an effort to do this by an extra 
assessment upon its membership, but 
was unsuccessful in the collection of 
any considerable portion of the funds 
necessary to restore solvency.” 


NOT TO FIX GENERAL RATES 


Kansas Rating Bureau Makes An- 
nouncement of the Work It 
Will Attempt to Do 


The rating bureau of the Kansas in- 
surance department does not intend to 
fix general basic rates for fire insurance 
throughout the state. There seemed to 
be an impression among insurance men 
that the state intended to make inves- 
tigations covering the entire state and 
then adopt a system of rates above 
which the companies could not go. 

“There will be no blanket set of fire 
insurance rates,” said J. E. Jones, spe- 
cial assistant of the insurance depart- 
ment. “What is proposed to be done 
under the law is for this department to 
investigate any complaints of rates, to 
make investigations of its own motion 
and bring about an adjustment of rates 
on any certain property or in any city. 
The department may require certain 
things to be done by a property owner 
and when this is done require a reduc- 
tion in rates. Or it may order the com- 
panies to increase its rates in many in- 
stances. 

“It may investigate the fire protec- 
tion in a city and find it deficient in 
some respects. A remedy of this de- 
ficiency should properly result in a re- 
duction of rates. Improvements should 


properly bring a reduction in many in- 
stances. 

“The plans of the department are to 
keep the force busy making investiga- 
tions and tests, upon complaints and 
upon its own motion, and determining 
what each state of facts warrants re- 
garding any single piece of property or 
all of the property within a city, or 
even on the property in a county of a 
certain class.” 


Kansas Losses in July 


There were 217 fires in Kansas during 
July, causing losses of $224,272. Careless 
smokers caused four fires with a loss of 
$798. Careless handling of matches was 
the cause of twenty fires, the second high- 
est cause in the list. 

Fires in buildings not protected by 
lightning rods stood highest, there being 
28 with a loss of $33,486. There was not 
a single fire in Kansas in July in a build- 
ing protected by lightning rods. There 
was also only one fire caused by piles of 
rubbish, which also spells something in 
the way of fire prevention work. 


Nebraska Hail Insurance 


The premiums from hail insurance on 
corn in Nebrask aamount to considerable. 
While there have been two or three rather 
bad storms in the state it is thought that 
the companies will come out nicely so far 
as Nebraska is concerned this year. Ne- 
braska is a great corn state and the far- 
mers are becoming more and more edu- 
cated to carrying hail insurance on this 
crop. 


Annual Meetings Sept. 25 


The Missouri Fire Prevention Associa- 
tion and the Kansas Fire Prevention Asso- 
ciation are to hold their annual meetings 
at the Baltimore Hotel, Kansas City, 
Sept. 25. ‘ i 

In connection with the meeting of the 
association, it is planned to have a gen- 
eral meeting of the Conservation Associa- 
tion of Missouri. It is the hope of Chair- 
man Brown that by that time .every risk 
in the state will have been inspected at 
least once. 


Markham Is President 


The Missouri State Association of Local 
Agents met Aug. 4 at Excelsior Springs, 
M 


oO. 

President, George D. Markham, St. 
Louis; secretary-treasurer, J. W. Rodger, 
St. Louis; territorial vice-presidents, J. D. 
Coon, Princeton; C. J. Kehoe, St. Louis; 
J. W. Brown, St. Joseph; E. D. Moore, 
Liberty; W. E. Jamison, Fulton; Hadley 
Tatum, Joplin; E. . Robinson, Poplar 
Bluff; E. W. Phillips, Springfield; C. D. 
Clayton, Hannibal; I. N. Sprecher, Sedalia; 
R. L. Stewart, Kansas City. 

The president: was empowered to name 
as many more territorial vice-presidents 
as he may deem necessary. 


Missouri Notes 


The O. D. Evans Insurance Agency has 
been appointed sole agent in St. Louis for 
the Equitable Fire & Marine of St. Louis. 

L. W. Hubbell & Son have purchased 
the agency of G. E. Hall at Springfield, 
Mo., giving them a representation of seven 
fire companies. 

Ben F. Schuetz, a local agent at Jeffer- 
son City, Mo., who controls the peniten- 
tiary line there was in Chicago this week 
arranging for handling this insurance. 

W. C. Brown of St. Louis, state agent 
of the Pennsylvania, is helping at the 
western department office in Chicago dur- 
ing the vacation season. 

The definition of farm property as pro- 
mulgated by the Missouri Inspection Bu- 
reau under date of July 21, has been 
disapproved by the superintendent of in- 
surance and the agents have been author- 
ized to ignore same pending further notice. 


Iowa Notes 


The Home Realty Company has been 
organized at Davenport, Iowa, to do a 
real estate and insurance business_ with 
oftices at 211 Whitaker building. Julius 
Junge, formerly in the meat business, will 
have charge of this agency. 





The Des Moines school board has in- 


SOUTHWESTERN STATES 


Small Increase Made 


The Texas State Rating Commission has 
ordered an increase of ten cents on dwell- 
ings with shingle roofs in that state. 
Insurance men hoped for a larger percent- 
age. The old term rule is still used 
there, two premiums for three years and 
three for five. Underwriters feel that at 
least this should be changed. 








Fire Loss Is Reduced 


The Oklahoma City fire loss for July was 
$1,625. For the same period a year ago 
the loss was $2,000. The fire department 
answered twenty-eight calls during the 
month and used city water only four 
hours in all. Two hundred and thirty 
buildings were inspected and forty-three 
owners were notified to raze dilapidated 
structures. 


Oklahoma Notes 


The Oklahoma inspection bureau has 
moved from the State National building, 
Oklahoma City, to the Mercantile build- 
ing, formerly occupied by the various 
state departments. 


Eugene Whittington, manager of the Eu- 
gene Whittington & Co. Agency, Okla- 
homa City, is in New York visiting with 
his sister, who will leave in a few days 
for France with the Red Cross nurses. 


Arkansas Notes 


‘ Mariana, Ark., has bought a new $2,700 
auto fire truck. 


The Norwegian Assurance Union has 
been admitted to Arkansas, 


J. S. Speed, manager of the Arkansas 
actuarial bureau, has been appointed chair- 
man of the commercial economy commit- 
tee of the state council of defense. 


Argenta, Ark., is threatened with a 
strike of the city fire fighters. The fire- 
men have organized and joined the Amer- 
ican Federation of Labor and declare that 
unless their demands for increased pay are 
granted they will close the stations and 
walk out. 


Texas Notes 


Nine members of the fire department of 
Austin, Texas, were drafted for the army 
and four of these have responded to the 
call to the colors. 


R. P. Littlejohn of Lufkin, Texas, was 
married Aug. 2 to Miss Vera Price. He 
has been in the insurance business at Luf- 
kin about two years. 


A reinspection of all buildings in the 
downtown section of Dallas, Texas, is be- 
ing made. Occupants and owners were 
warned recently to comply with the state 
laws and city ordinances. 


D. M. Pollard, well known in Texas, is 
being praised for rescuing a young lady 
from drowning at Austin recently, after 
she had become exhausted in vain efforts 
to save her younger brother. 

Carroll L. Vinson, of the Vinson agency 
at Houston, Texas, died Aug. 4, of internal 
hemorrhage. He was formerly in the cot- 
ton seed business, but upon losing his 
sight several years ago he engaged in the 
insurance business and built up a good 
agency. 








structed J. G. Black, one of the directors, 
to place $500,000 insurance, of which $300,- 
000 will be tornado and $200,000 fire. The 
board never carried tornado insurance 
until last spring, when a severe windstorm 
showed that such insurance is necessary. 

Sioux City, formerly one of the dark 
spots in Iowa from the standpoint of 
fires, has turned over a new leaf. The 
report for July shows that the loss not 
covered by insurance was only $10, while 
the total amount destroyed was only 
$1,419. It is said this is the smallest 
monthly loss in Sioux City in three years. 


Fireworks played only a small part in 
the fire losses in Kansas during July. 
There were nine fires with a loss of $9,250 
in the state directly traceable to fire- 
works, and firecrackers on or about the 
Fourth of July. This is the smallest num- 








WHY 


IS AN AGENT OF THE OHIO 
FARMERS ALWAYS GLAD HE 
IS AN AGENT OF THE OHIO 


FARMERS 


EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
QUICKLY LEARNS. 


THE OHIO FARMERS 
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OHIO FARMERS 
INSURANCE COMPANY 
LEROY, OHIO 
F. H. HAWLEY, President 
W. E. HAINES, Secretary 
Western Department, Insurance Exchange 
CHICAGO 


CHARLES L. HECOX, Manager 
GUY A. RICHARDS, Asst. Mgr. 




















ber and the lightest loss from fireworks | 
ever recorded in the state. 


STRICTLY FIREPROOF 


NEW HOTEL ~ 


BREVOORT 


Chicago, Illinois ; 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patronage of Ine 
surance Men is 


Solicited 
Laurence R. Adams, Sec’y and Mgr. 
1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on_good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 








EST. 1880 “ 





“A Staunch and Reliable American Company” 








CASH CAPITAL, $400,000.00 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 
Secretary 

i E. P. WEBB 

“yx, Asst. Secretary 
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“37 Years of Honorable Indemnity” 
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CHRIS. SCHROEDER & SON CO. 
86 Michigan Street, Milwaukee 


Globe & Rutgers Fire Insurance Co. 


Michigan and Wisconsin 


Profits Tornado 





Service Near at Hand 
“Use and Occupancy 4 
Sprinkler Leakage Floaters 
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KENTUCKY AND THE SOUTH 


PLACE BUSINESS AT HOME 











Manager of Kentucky Actuarial Bureau 
Says Large Line Was Not 
Taken Out of State 





Louisville, Ky., Aug. 14—Kentucky 
insurance men are very much interested 
in a variety of reports that are going 
the rounds as to insurance which has 
been written in the last two months on 
the property of the South Covington & 
Cincinnati Traction Company. The 
total amount of this business is $900,- 
000 and the reports in circulation are 
more or less to the effect that it has 
been placed outside of the state, after 
having been written in the state. Some 
time ago, it is stated, there was an ap- 
plication for a rerating of this prop- 
erty and a lower rate was given, but, 
the reports have it, before its publica- 
tion the business was written, outside 
of the state. 

The representative of THe NATIONAL 
UNDERWRITER inquired of G. H. Parker, 
manager of the Kentucky Actuarial Bu- 
reau, as to whether any report had been 
made on this business. Mr. Parker 
stated that not only had the reports 
come through regularly and in strict 
accordance with the law, but also that 
the business has just come back to the 
state, after having been placed out of 
it for the past two or three years. More 
than that, Mr. Parker stated that he 
was instrumental in having the busi- 
ness returned to the state, in complete 
conformity with the resident agents’ 
law. He declined to state particulars 
as to the agents handling the business 
or the companies with which it was 
placed. It was ascertained, however, 
that the local agency which formerly 
handled the business is not now do- 
ing so. 


CONFERENCE REPORT MADE 








Differences Between Kentucky Actu- 
arial Bureau and the State Insur- 
ance Board Presented 





Louisville, Ky., Aug. 15—A report on 
a four-day conference between G. H. 
Parker, manager of the Kentucky Ac- 
tuarial Bureau and the Kentucky In- 
surance Board relative to differences ex- 
isting was presented Tuesday by Mr. 
Parker to the managers’ committee at 
Chicago. Action by this committee will 
await the return of various members 
from their vacations. 

The executive committee of the Ken- 
tucky Fire Underwriters Association 
has elected Bennett Bean, special agent 
of the Pennsylvania, a member to fill 
the vacancy caused by the resignation 
of W. J. Gilsdorf, now located in Ohio. 





Start Ténnessee Conservation 


Tennessee fire underwriters have begun 
their. conservation inspection work. T. 
Graham Hall, of Nashville, general agent 
of the Virginia Fire & Marine and Svea, is 
chairman of the committee named by Gov. 
Rye. The state is divided into districts 
with committees in each and the inspec- 
tion work is being carried on in the man- 
ner that is in vogue in other states. 





Kentucky Notes 


Stephen Fleck, former treasurer of the 
German Mutual Fire, of Louisville, is 
dead at the age of 76 years. 

John G. Blair, of Nicholas County, Ky., 
has been elected head of the Hurst Home 
Insurance Co., succeeding the late J. G. 
Allen. Mr. Blair has been director in the 
company for years. 

Two of the inspectors of the Kentucky 
actuarial bureau are subject to the draft 
and have been examined qnd_ accepted, 
although not called out for service. They 





FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


(Incorporated and Licensed Under Illinois Insurance Law) 


BLANKET POLICY 








T. A. HOSKINS 
President 





Now Writing Business. Some Good Illinois Territory Not Yet Covered by Agency Connection. 
Live Field Worker Will Appreciate the Value of an Agency. A Legal Reserve Old Line Company. 


HOME OFFICE 
DANVILLE, ILLINOIS 


ALSO ALL OTHER FORMS 
DEATH FROM ANY CAUSE 


Any 


JOSEPH W. MEITZLER 
Secretary 











MOUNTAIN AND COAST FIELD 


NEWS FROM THE EAST 








ASKS ABOUT. SPECIAL RATES 





Oregon Commissioner Makes Inquiries 
Direct from Companies Concern- 
ing Emergency Fleet 





Commissioner Wells has sent a letter 
of inquiry to each of the insurance com- 
panies named by the insurance com- 
mittee of the Emergency Fleet Cor- 
poration as having agreed to give a 
special rate on the insurance of vessels 
being built for the corporation. He is 
protesting ‘against the insurance being. 
placed tnless it is written through the 
companies’ local special agents and is 
endeavoring to ascertain the intention 
of the companies. His letter says: 

“TI am advised that the chairman of 
the insurance committee of the Emer- 
gency Fleet Corporation has arranged 
with various insurance companies to 
give the corporation a special rate on 
insurance of vessels being built for the 
corporation by various contractors. 

“Has the insurance committee men- 
tioned asked your company to approve 
a special rate and have you agreed to 
accept such rate? 

“If you accept insurance on vessels 
under construction in this state for the 
Emergency Fleet Corporation at such 
special rate, will the insurance be writ- 
ten through your resident agents in 
Oregon?” 





Admits Nonresident Agents 


Under the provisions of the new Oregon 
insurance code an insurance agency incor- 
porated under the laws of that state whose 
directors are non-resident insurance agents 
but whose secretary will reside in the 
state, is eligible to be licensed as an in- 
surance agent, according to an_ opinion 
given by the attorney general. He holds 
that the corporation may receive com- 
missions for business written in the state 
by non-resident agents, who are directors, 
and the proceeds may be divided among 
the stockholders. This will permit non- 
resident agents to write business in the 


porate agency. 





Paine Enters Field 


San Francisco, Aug. 15—Wyatt M. Paine 
has resigned as secretary and under- 
writing manager of the Montana Fire, 
effective Sept. 1, to become special agent 


state under the license given their cor- 


HARBOR HAZARD IN NEW YORK 





Assorted Merchandise Lining Wharves 
Creates Conditions Which Caused 
Black Tom Island Disaster 





New York harbor has been thrown 
into disorder by the recent national 
embargo on exports. Long rows of 
tramp steamers, freighters and ocean 
liners crowd the docks and block the 
channel. The wharves are piled with 
idle cargo; the city warehouses are 
bulging with merchandise that was to 
have gone to Europe. This crowding 
of the harbor has increased the city’s 
fire hazard about 75 percent, it is esti- 
mated. Much of the cargo is extremely 
inflammable, some of it is munitions, 
and shipments are arriving so fast that 
there is no time to sort the goods. 

Furthermore several small’ fires have 
occurred on the upper river as a result 
of collisions, it being difficult to navi- 
gate through the mass of crafts. The 
city has nine fireboats for the control 
of fires in the harbor, but these are now 
entirely inadequate. It is felt that if 
a large fire broke out upon the wharves 
and the wind happened to be blowing 
landward, the hazard would be great, 
especially since numerous munition 
plants and high explosive factories 
would line its path. 

While there is more congestion at 
this time, the general conditions are 
comparable to those existing just pre- 
vious to the Black Tom disaster. Fire 








of the George H. Tyson general agency 
in Montana, southern Idaho and Utah. 
He _ succeeds Richard Lockey, Jr., who 
resigns because of ill-health. Mr. Paine 
has been with the Montana Fire for the 
past two years, and previously was a 
local agent at Libby, Mont. 





Field Men Go to War 


San Francisco, Aug. 15—Thomas H. Ag- 
new, special agent for Wayman & Henry 
in western Washington and British Co- 
lumbia, was the first man examined under 
the draft law at Seattle. He passed the 
medical examination and made no claim 
for exemption. 

W. R. Lambert of Spokane, special agent 
of the North British, has been commis- 
sioned a second lieutenant in the field 





artillery, and has resigned to join his 
regiment. 


companies are keeping a sharp lookout, 
demanding the generous use of watch 
men, etc., but with the great daily in- 
flux of goods of all kinds, it is not likely 
that conditions can be to-any extent 
remedied, until the harbor is cleared of 
the great number of miscellaneous ves- 
sels now congesting it. 


HOME TAKES FIRST POSITION 








Premium Record of Companies for the 
Half of the Year in New 
York City 





New York, Aug. 15.—Despite Fire 
Commissioner Adamson’s promulga- 
tions that the fire insurance rates in 
this city, particularly in the boroughs 
of Manhattan and the Bronx, are too 
high and the quasi political campaign 
to force an investigation through the 
state insurance department, the fire 
business thus far this year in this city 
is most gratifying. 

The fire premiums in Manhattan and 
the Bronx for the first six months of 
this year show a considerable increase 
over the first half of 1916. The Home 
of New York and the Liverpool & Lon- 
don & Globe changed places, the Home 
assuming first place with $672,672 pre- 
miums and the Liverpool $584,805. The 
German American retained third place 
with $410,771. The Aetna has gone up 
to fourth and fifth positions, passing 
the Royal, which is now the sixth. The 
North British & Mercantile and the 
Globe & Rutgers retain the seventh 
and eighth positions. The Commercial 
Union has jumped from number eight- 
een in the line up to the ninth position, 
the Fidelity-Phenix is tenth and the 
United States shows the effect of the 
Williamsburg City consolidation by 
climbing into the eleventh position. 





Zweig Now in Full Charge 


H. M. Zweig of Pittsburgh has now 
taken entire charge of the Pennsylvania 
field for the National of Hartford. He 
has moved his headquarters to Philadel- 
phia. W. M. Goodwin is assistant in 
eastern -Pennsylvania and S. H. Schoch, 
formerly special agent for the National 
Union in western Pennsylvania will have 
charge of that field with headquarters in 
Pittsburgh. 





Orr Goes to National Union 
Charles A. Orr has resigned from the 





firm of F. Herrmann & Co., of New York, 








OOOOOOOS 





are William Gramig and C. K. Halliday. 





24 Broad Street 


WE HAVE NO ENEMY REINSURANCE TO OFFER 


Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 


AMERICAN REINSURANCE COMPANY 
NEW YORK CITY 
STRICTLY CASUALTY REINSURANCE 
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CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 
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marine underwriters, to become manager 
of the marine department of the National 
Union of Pittsburgh. Herrmann & Co. 
have been appointed marine agents of the 
National Union. The change resulted in 
the. president’s proclamation prohibiting 
the writing of marine business by German 
companies. Herrmann & Co. formerly 
represented the Mannheim and the marine 
department of the Nord-Deutsche. 





Eastern Notes 


The Cleveland National Fire has been 
licensed in Massachusetts. 


The conservation work for Crawford 
county, Pennsylvania, has been completed 
by the special agents assigned to that 
county. About 900 inspections were made, 
and the property owners showed a com- 
mendable disposition to cooperate with 
the field men. 

J. W. McWhinney this week began his 
duties as associate counterman with the 
Kenzel Agency in New York. Mr. Mc- 
Whinney has been for the last ten years 
with Crum & Forster, and prior to that 
ten years with the late Banta Agency. 
He is a thoroughly capable and experi- 
enced underwriter and favorably known 
in the metropolitan district. 





Losses of the Week 











Cleveland, Ohio, Aug. 6.—Several of the 
tenants of the Kershaw. building and ad- 
joining buildings lost heavily in the fire 
which destroyed the former this evening. 
The lists. of insurance on the Kershaw 
building and the Schafer-Becker building 
were given in last week’s issue, but oth- 
ers could not be secured at that time. 
Insurance on the stock and machinery of 
A. P. Schraner, pattern "ort estimated 
almost total, is as follow 
Amn, Con. s<9 $1,500 Hartford rere $1,500 
Phoenix Assn. 1,500 Union ........ 1,500 

Cleveland Switchboard & Supply Com- 
pany (loss probably total): 

ROO 6509 oes $2,000 Security, Ia...$1,000 
Am, Natl: ...+ 2,000. New Jersey... 1,000 


Peru, Ind., Aug. 12,—The Arlington Ho- 
tel at Lake Maxenkuckee burned today. 
The loss is $25,000. A bucket brigade of 
500 men, mostly from Culver Military 
Academy, saved fifteen cottages. 


St. Louis, Mo., Aug. 12—Fire in the five- 
story brick building, southwest corner 7th 
and St. Charles streets, owned by: Wm. 
Bailey, occupied by Johnson-Enderlo-Pau- 
ley Drug Co., as drug store. Fire occurred 
north part of basement. Ten per cent 
damage to this part of building. Sixty 
per cent loss to stock, smoke damage to 
contents of first floor. Smoke damage to 
contents of the three-story brick building, 
421 N. 7th Street, occupied by the Kort- 
kamp Jewelry Co. 

Insurance on age yg & L. & G,, 


$6,500; N. B. Merce., $3, 

Insurance on stock: 
American ....$2,5 Niagara ...... $2,000 
Dee Mae occ cce 0 Nord Deutsche 2,500 


Com. Union... 7,000 North., Eng.. 4,000 
Drug. Indem.. 2,500 Phoenix, 5 2,500 
Firemen’s .... 2,500 Phoenix, Eng. 6,500 
Ger, Amer.... 2}500 St. Pauli..... 2,500 
In. Co. of N. A. 2,500 Springfield ... 
Lon. & Lanc.. 2,500 Westchester .. 6,500 
New Bruns... 2,000 

Insurance on machinery—Mil. Mech., 


$1,000. Cause, unknown. 
* ca * 
Des Moines, August 11—Des Moines’ 


heaviest fire loss in many years occurred 
tonight when the Brown-Camp_ whole- 
sale hardware house, 101-7 West Court 
avenue, a six-story brick was destroyed 
by fire with a loss estimated at $450,000. 
The wholesale coffee and tea house of 
Tones Bros. adjoining suffered damages 
of _— or so, but was saved: by a fire 
wall. 

Insurance on- the building (ingomplets) 


North., a $10,000 City, N. Y...$ 5,090 
Com’wealth. 10,000 No. B. & M.. 10,000 
Fid.-Phen. .. 25,000 
Insurance on Tones Brothers: 

CN PS $15,000 Franklin $ 8,500 
Com. Union.. 3,000 Ger.-Amer. .. 15,000 
Com’wealth.. 27,500 Home ...... 37,000 
Connecticut . 10,000 National, Ct.. 4,500 
Fid.-Phen, 00 Phoenix, ige: 27,500 
Firemens eB 000 Standard .... 12,000 


nee on Brown- Camp: 
|. SS $35,000 Coml. Union.$10,000 
Gontinental . 20,000 Lon. & Lance. 10,000 
= Co. N. M. 15,000 Sun 


15,000 

- 2 Undr.. 10; 000 Ia. Mut. Hdw. 3,000 
London ..... 10,000 Non-admitted 

ar Cos. See cee 151,000 


Mitchell, Ind., Aug. 12—A $30,000 fire 
today wiped out numerous business houses 
on Main street, including a drug store, 
furnishing goods store, restaurant, pool- 
room, barber shop and meat market. 
There is no fire protection but mains are 
being laid now as part of a waterworks 
system. 

* * «& 

Sullivan, Ind.—A fire charged to spon- 
taneous combustion destroyed Ed. Coff- 
man’s barn, with a loss in building and 
grain of $5,000, covered by $2,500 insur- 
ance. Redette, a black stallion, once val- 
ued at $7,000, was burned to death 

~ * * 


Columbus, O., Aug. 10—Sparks from a 
Hocking Valley locomotive is the cause 
given for a $15,000 fire at the Ironsides 


Co., 248-256 West Mound street, tonight. 





The firm deals in oils. The stock is a 


.total loss and the building a wreck. In- 


TAMER. o:05% ofe'> $1,200 West. Un..... ‘i 000 
REDEOM o's sisin'no'> 1,200 N. B. & M.. 1,200 
No. --. 1,200 Ger. Amer.... 1,000 
Springfield bis 17000 s 

La Plata, Mo., Aug. 7—Fire of unknown 
origin caused a $3,000 loss to the feed mill, 
grain and machinery owned by H. S. Rey- 
ner and Son. Insurance: 
pecwrnty’ .. 3%. $1,000 Hanover sien $1,000 


New Brighton, Minn., Aug. 7—Fire 
caused a 50 per cent loss to the paeeashion 


Rendering Conan. Insurance 
Law Union. +e 000 National, Ct. - $1,000 
N. B. & M.. 500 


* * 

East Minneapolis, mins. Aug. 7—Fire of 
urknown origin caused a $1, 000 loss to the 
Salisbury and Satterlee Co., 201 8S. E. 
Main street. Insurance 


Com’l Un....$53,000 N. W. Natl. .$45,000 
Hanover .. 30,000 Prov., > 30,00 0 
N. B. & M... 95,200 Ger. Amer. : 35,000 


Cleveland, O., Aug. 6—Fire of unknown 
origin caused a total loss to the Kershaw 
Building Company, 430-510 Prospect ave- 
nue. Insurance: 


Ger. Amer... .$1,500 Sun. ....cce.. $2,000 
N;: W Und... 1,500 Hanover ..... 2,000 
Lon. & Lance. 200 . Merchants icone "000 


Columbus, O., Aug. 9—Fire caused a to- 
tal loss to the Ironsides Company, 248- 
252 W. Mound street, destroying oils, lu- 


bricants and machinery. Insurance: 

Springfield ...$1,000 London As....$1,000 
Home’ ........ 1,000 Com'l Us..... ,000 
ae 1,000 No. Amer..... 1,200 


* * «@ 

St. Paul, Minn., Aug. 9—A loss of $3,700 
was sustained by H. C. Schilling through 
damage to stock and fixtures in his store, 
593 Wabasha street. 


La Salle, Ill., Aug. 8—Fire caused a total 
loss to the Appollo Metal Works. 
* * * 
Gallatin, Tex., Aug. 8—Fire caused a to- 
tal loss to the “Gallatin school. 
* * 
Cincinnati, O., pan 7—The Phillips and 
Simon Company block sustained a total 
— through damage to merchandise by 
re, ere £ 
Park Rapids, Minn., Aug. 6—Padgett and 
Forsyth Furniture Company sustained an 
80 per cent loss by fire of unknown origin. 





News of the Mutuals 








The Michigan Mutual Tornado and 
Windstorm Insurance Company of 
Hastings, Mich., which has written con- 
siderable business in some sections of 
that state, has ordered an assessment 
of 20 cents on each $100 of insurance to 
cover the severe losses it incurred dur- 


ing June. 
* * * 


Will Fight Oregon Tax 


Following notification by Charles M. 
Howell of Kansas City, attorney for nine 
reciprocal underwriters, that they will re- 
fuse to pay their state fire marshal tax 
to the state of Oregon, Harvey Wells, in- 
surance commissioner, announced that he 
will institute suits against the. companies 
to collect. Mr. Howell contends that re- 
ciprocal underwriters are exempt from 
the payment of such a tax, basing his 
contention on a provision in the insurance 
code specifically referring to reciprocal 
underwriters. But the insurance depart- 
ment declares that the fire marshal law 
Was passed subsequent to the insurance 
code, and therefore prevails. 

of * J 


Report on Retail Hardware 


St. Paul, Minn., Aug. 6—The Minnesota 
department has just made public an ex- 
amination of the Retail Hardware Mutual 
as of May 31. The report shows admitted 
assets oF $760,509.62 and liabilities of 
$169,610.44, which includes reserve for un- 





earned premiums. The surplus is $590,-| with the company as secretary. The com- 
899.18. pany was chartered in 1831. 
* * * po See ee ae Ee 
The Iowa Implement Mutual of Nevada, Canadian Association Meets 
Iowa, in its statement of July"1 shows 
assets of $37,428; loss reserve, $1,933; re- There was a very large attendance at 
insurance reserve, $23,569, and ‘surplus, the special meeting of the Western Canada 
$11,926. During the half’ year the net| Fire Underwriters Association, held at 
income was $36,411. Disbursements for sme Montreal, Aug. 7-8. There were not only 
half year were $10,946 for losses; $18,056 | all of the Montreal and Toronto mana- 
as dividends to policyholders and the total gers present, but a full turnout from the 
disbursements were $29, western territory. 
0 Sh se The big topic before the meeting was 
grain insurance, and after a long discus- 
William A, Erving became president of | sion and considerable argument peace was 
the Hartford County, Conn., Mutual July | finally declared. Some amendments were 
28, the fiftieth anniversary of his coming | made to the constitution. 








Semi-Annual Statments 


FIGURES FROM REPORTS OF FIRE COMPANIES 
TO THE GOVERNOR OF GEORGIA 


Assets Net Surplus Income Disbursements 
American TEAGIC— 4.6 s:6:0.66 9:4 se7 08 $ 2,916,951 $ 1,088,194 $ 1,175,763 $1, ast 334 
ARENA 55 G5 5s da vein 6 chin te¥ Sipe ee 2,004,506. "bases 845,195 7738, 629 
RMR MARIE. 6 cS aeinle-d 6-0 s'd's:d'w ore «/ahelé 2,499,257 ie 196 466,904 ‘ 356, 350 
Globe. & ARUSRSTBs ..0. 6.060000 17,579,076 0,829 5,222,688 3, 116, 972 
BOTs SUA a salnin Celsg's wis aaes 38, 267, 233 0 oor 205 11,247,649 10,504,291 
Milwaukee Mechanics ......... 4,571,136 903,432 1,251,205 1,268,859 
SEM 10g Es ccs sk oc cee ewes 1719231 751,339 661,933 551,736 
DUE WOE F i.6 6 nc5 a0 0s 4p.6'515 oa ao 3,750,766 908,222 1,244,605 1,268,917 
MORES wince iets artislere cre a slesie-s eelsaa ,360,733 226,160 512,822 434,382 
PRONE, NI oa ois 5n.0'0 6 CES bv 17,177,480 7,082,102 4,151,026 3,663,246 
EOP 5 ve 6i0lc oo'Sgb0.0 048 12,942,833 3,785, 134 5,827,131 4,855,492 


*Surplus not reported. 


UNITED MUTUA 


HOUSTON, TEXAS 


Only authorized Mutual writing Fire and bene 94 Insurance Croualest Texas. In all principal 
towns and cities: of the State we are represented by experienced agen to convince any 
agent that we can be of special service. Liberal commision. Write us today. 


ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


‘$200,000.00 


EDGAR. M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 


ATTENTION AGENTS 
We can place your FIRE INSURANCE, including 
Surplus and Difficult Lines 


With Strong Companies. Liberal: Forms; Prompt Service and 
Good Commissions 


S. I. PARADICE & COMPANY 


Fire Insurance Brokers 
1401 Monadnock. Block 





FIRE INSURANCE 
COMPANY 











CENTRAL DEPARTMENT. 
COVERING: 


ILLINOIS—OHIO—INDIANA 
“I, WISCONSIN—MICHIGAN— MISSOURI 


ARTHUR J. DAVIS 
GENERAL AGENT 


CHAS. P: HALL, Special Agent 


nn 2019 INSURANCE EXCHANGE 
CHICAGO 





























CHICAGO, ILL. 














BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Illinois National Live Stock 
Insurance Company and 
The Illinois National Fire Insurance 


All the up-to-date forms of 
Live Stock, Automobile and Fire 
Insurance 
A strong organization of successful 
business men 

















332-333 WELLS BUILDING, QUINCY, ILLINOIS 
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MUCH: READJUSTMENT 
IN REINSURANCE 


(CONTINUED FROM PAGE 1) 


requires that its retrocessionares be 
able to enter New York. 
Two Big Treaties Canceled 

_The foreign reinsurance treaty situa- 
tion is now very interesting inasmuch 
aS many companies are revamping their 
arrangements and have been forced to 
cut down their lines in a number of 
particulars. It is stated that the Mu- 
nich Reinsurance, which had a number 
of treaties, is badly crippled because 
the Home and Aetna, two of its main 
companies have canceled their con- 
tracts and other treaties have also been 
discontinued. The Bulgaria is prac- 
tically out of the running and it is 
stated that other companies find their 
relationships considerably in doubt. 


Agents Feel the Change 


Local agents handling large lines say 
that: they have been forced to seek ca- 
pacity outside of their agencies recently 
because many companies have had to 
cut down their gross lines. Some of 
the more fortunate companies have 
been able to make reinsurance. con- 
tracts that are acceptable and are going 
along in about the same way. 

It is likely that more American rein- 
surance companies will be organized 
and this will be especially true if the 
smaller companies. will become retro- 
cession companies so that the original 
taking company can distribute its busi- 
ness, 

Values. Greatly Increased 


It is true that the foreign reinsurance 
companies have been up against a 
rather difficult proposition since values 
have increased materially. There has 
been no greater distribution of values, 
the increase in premiums representing 
chiefly increase in value of existing 
products already at hand or enlarge- 
ment. of the same risks. This means 
greater demands on reinsurance facil- 
ities and piling up of larger reserves. 
Losses have been rather heavy on sev- 
eral of the classes. Some of the rein- 
surance companies have found it diffi- 
cult and practically impossible to get 
more securities over to this country to 
meet the increasing demand. 


REINSURES STATE FUND 
WITH: STOCK COMPANIES 


(CONTINUED FROM PAGE 1) 
tory at the state prison, Waupun, and 
the Stout Institute, at Menomonie, de- 
tailed schedules of which have not yet 
been completed. 

The reinsurance: effected is upon ihe 
same basis: as that- placed- in the state 
fund; all of the state property, under 
the statutes, being covered for 99 per- 
cent of its value. The rates charged 
by the fund are 75 percent of the board 
rates. The rates of insurance as cov- 
ered under the reinsurance contract 
allow the usual credits for the use of 
the 90 percent coinsurance clause, as 
does the state fund. 

The law allowing reinsurance pro- 
vides that in no instance shall a greater 
amount be paid for coverage tlian is 
provided for in the state fund. Under 
the reinsurance contract entered into 
between the fund and the several com- 
panies all the reinsurance is placed at 
a igs cost as provided for by the 
und, 

No reinsurance is effected upon the 
state capitol building or its contents. 
The law in question limited the amount 


which may be carried in the state fund. 


on such building to $500,000. It also 
limited the amount of insurance to be 
carried by the fund upon the Histor- 
ical Library building to $200,000. 


No Standard Policies 


In placing the reinsurance, no stand- 
ard policies are issued by the com- 
panies. The reinsurance contracts are 
based upon the reinsurance schedules 
as issued by the insurance commis- 





The Pioneer German Fire Insurance Company in America 











TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hlamburg-Bremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 








units covered. This is undes a recent 
ruling made by the attorney-general. 
Hospital Is Base Unit 
The total amount of premiums in- 
volved is $11,872.23. The companies 
accepting the reinsurance base. the per- 
centage of coverage upon the items re- 
insured, taking the Northern Hospital 
at Winnebago as the base unit. The 
reinsurance was effected through a lo- 
cal agent at Madison, and only one 
agency agreement was entered into in 
order to facilitate the handling in the 
event of changes. On several of the 
items covered the amounts to be in- 
sured vary from time to time. 
Premiums Are Limited 
Reinsurance commissions upon this 
particular class of property are limited 
by the companies to 25 percent. The 
state fund limited its premiums to 75 
percent of the board rates, and under 
the law permitting such reinsurance 
no more can be paid for reinsurance 
than is collected by the fund. It natu- 
rally follows that the agency commis- 
sion of 25 percent is included in the 
reinsurance contract. Following is a 
list of companies with which reinsur- 
ance has-been placed: 
Citizens Concordia 
Westchester oem. N. Y. 
Boston Ohio Farmers 
City of N. Y. 


Rhode Island 
New Hampshire Coml. Union 


New Brunswick Atlas 

Allemania St. Paul 
Humboldt Scottish, U. &.N. 
Pitts. Lage, Phoenix, Hart. 
Ger. Am., Yorkshire 
Keystone’ Unars. Pacific 

United States — & Rutgers 
Lon. & Lanc. pefid. F. & M. 
Orient Seencethcen 


JULY FIRE LOSS 


The losses by fire in the United States 
and Canada during July, as. compiled 
from the records of the “Journal of 
Commerce,” aggregated $24,564,575, as 
compared with $23,013,800 charged 
against the same month last year, and 
$9,006,800 in July, 1915. The fire losses 
for the first seven months of 1917 reach 
a_total of $169,186,300. The following 
table gives a comparison of the losses 
by months for the first seven months 
of this year with those of 1916 and 1915: 


1915 1916 1917 
Jan. ....$20,060,600 $21,423,350 $36,431,770 
Feb. .... 13,081,250 24,770,770 29,587,660 
Mar, 18,786,400 38,680,250 17,523,000 
April 18,180,350 12, 681, (050 18,597,225 
May .... 11,388,450 15, 973; 500 24,968,800 
June ... 10,893,950 12, 7,500 15,513,270 
July ... 9,006,800 23; O13; 800 24,564,575 





Total. .104,397,800 148,790,220. 169,186, ate 
During July ‘this year there were "211 
fires each causing an estimated property 

damage of $10,000 or over. 





NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1917 


Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 
OFFICERS 
a I oid oso Eke Beha es coe Sic ewdcndicguamagessceas President 
JOOEIIN: EE, GREENE «oon cc cc cccccccccecescce Vice-President and Manager 
irs Grae WER a ae. crane isin delhi dees cacece seccducsecedes Vice-President 
ISAAC HAZLETT............ SWahindaeeaasegensnecuanwass Vice-President 
WILLIAM COLLINS................. Treasurer and Assistant Secretary * 
H. J. GIBSON............. i KdaMKdedeswatetuswec was Assistant Secretary 

















Chicago, Ill. 





Ss U R Pp L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
> and Foreign companies and at Lloyds, London. 
L | N E Ss AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 
FLO ATE R Ss F. R. THOMPSON 
Insurance Exchange, 
THE NORTHWESTERN OHIO 
MUTUAL AUTOMOBILE INSURANCE COMPANY 
HOLGATE, OHIO 
We issue a Five Year Policy. Investigate our proposition. Reliable Agents wanted. 
R. W. AUSTERMILLER, Secretary. 


J. L. KONZEN, President. 








THE LARGEST EXCLUSIVELY AUTOMOBILE 


Tie MUTUAL IN OHIO 


NATIONAL 
MUTUAL 


Insurance Co. 
- CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Lae Agents. Wanted: in Ohio and Indiana 














Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms: Hail insurance on growing crops, Threshing Machinery and Automobiles. 
ened January 4, 1899 Eighteenth Year 

” $501,465.91 paid Policy-holders for losses since organization, 
Authorized cash capital or guarantee surplus fund $500,000.00 
HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN, NEB. 


Agents wanted in open territory Phone perates in Nebraska only 








Dr. A. B. Kirk 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


George T. Simpson Carl G. Schulz J. C. Fulton 
Cc. tae Louis F. Dow George Jarchow' 
Julius.A. Schmahl Louis B. Krook Dr. J. J. Ecklund 


Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 











sioner to the several departments or 
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BOOKS AGENTS SHOULD READ 














clined to feel either that the busi- 

ness of insurance is such a com- 
plicated proposition that it is useless 
for him to try to master the finer points 
of the game and that all he can do is 
to hustle after the business and let 
the home office take care of the other 
questions; or that he from his long 
years of experience knows all about the 
insurance business and that there are 
no books that can tell him very much 
of the things he ought to know. 


Value of Good Reading 


Practical experience in the business 
is of course the great feature, and the 
agent who is getting practical experi- 
ence in his everyday work can get 
very much benefit from reading books 
on his business. If he will analyze his 
knowledge he will find that experience 
has taught him odds and ends, scraps 
here and there which serve him well 
enough, but which do not give him a 
clear cut, well defined outline of his 
proposition. When he reads a book 
written by an expert, his practical ex- 
perience becomes organized; and with 
the understanding which he has ob- 
tained through practical experience the 
great fund of additional information 
which the expert is able to supply him 
fits right into the outline which is 
formed in his mind and becomes as 
valuable to him as practical experience. 


Best Prospects Are Live Agents 


The best prospects for good insur- 
ance reading material are the “live 
agents of each town.” The dead ones 
won’t buy a book or a newspaper and 
would not read anything of this nature 
if some one gave it to them. The live 
agent realizes the importance and ne- 
cessity.of getting everything that books 
can tell him to help him in his busi- 
ness, 


The following are some of the books 
sold by Tue NATIONAL UNDERWRITER 
which every agent ought to have, which 
should be read, studied and referred to 
constantly: 


The Standard Fire Policy—aAll the in- 
Surance agent has to sell is the service 
based on a contract, the only force of 
which lies in its legal interpretation. Un- 
less the agent knows what the court has 
said a policy will or will not do, he does 
not know the article he is selling. Guil- 
tord_ A. Deitch, noted insurance attorney 
of Indianapolis, in a very vivid and 
illuminating manner, has shown com- 
pletely just what the courts have decided 
on every point involved in the fire in- 
surance contract. This book costs only 
$1.04, delivery charges prepaid, and every 
fire insurance agent | should have a copy. 


Special Snateto~These are certain haz- 
ards with which practically every local 
agent has to deal and with which he 
should be thoroughly familiar. A few 
years ago the Fire Insurance Club of 
Chicago gave a course of lectures, the 
speakers being men of unusual ability, 
selected because of their large experience 
in the subjects assigned to them. The 
most cf these lectures have been reprinted 
in book form. The subjects selected cover 
“Hotels and Lodging Houses,” “Storage 
Warehouses,” “Grain Elevators,’ ‘The- 
aters,” “Coal Products,” “Printing and 
Allied Industries, Metal and Oil Products,” 
“Fire Insurance Adjustment” and “Gen- 
eral Agents’ Office System.” The price of 
the book is $1.06, prepaid. 


Toc local agent is very much in- 


‘all on Insurance Adjustment—Thrasher 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 



































WANTED—YOUNG MAN WITH EX- 
perience in general fire office to work in 
automobile department. Address 78-L, 
care The National Underwriter. 


YOUNG MAN, AGE 27, EXPERIENCED 
in all phases of fire insurance business, 
both local agency and home office, desires 
position as assistant field man or exam- 
iner. Good references. Moderate salary. 
Address 810, care The National Under- 
writer. 








Hall, whose newest book, “Adjustment of 
Losses from the School of Experience,” 
was reviewed in this paper a few weeks 
ago has prepared a more elaborate book 
on the subject of insurance adjustments 
which ever since it was issued has been 
recognized as the standard text book on 
this subject. “Adjustment of Losses” is 
not printed as a primary text book. “Hall 
on Insurance Adjustments” is a thorough 
going treatise on the same subject, in- 
tended for those agents and adjusters 
whose experience and whose desire for 
knowledge makes them anxious to secure 
the most complete information possible. 
Probably no man in the country, both as 
a successful adjuster and a writer, is so 
fully equipped to write a text book as 
Thrasher Hall. The price of the book in 
a flexible leather binding is $3.50, de- 
livered. ern % 


In the Pront Office—For a number of 
years Rough Notes has conducted a serv- 
ice department under the title “In the 
Front Office,” in which were given each 
week practical business building sugges- 
tions, most of them stories from the 
actual experience of successful agents, 
showing their methods of doing business, 
advertising plans, office methods and sys- 
tems, correspondence and methods of in- 
creasing service to customers and to their 
companies. The best of these have been 
revised, reprinted, indexed and put into 
book form, in two volumes, which sell at 
$1.50 each or $2.50 for both. 

+ s s 


Insurance Definitions—There are many 
terms used in insurance which have come 
to have special meanings for insurance 
men. Irving Williams, editor of Rough 
Notes, has compiled a dictionary of in- 
surance terms. It is a real dictionary 
and actually tells just what the various 
terms mean to insurance men, but the 
definitions are illuminated with Mr. Wil- 
liams’ delightful humor and keen observa- 
tion. You will read the book for the 
Pleasure of it and refer to it often. Price 
$1, postage paid. 

* * ¢ 

The Porum—The practical experience of 
— is more valuable than any amount 

theorizing, and the legal questions 
which the local agents have actually run 
up against in their daily work are the 
points with which other local agents need 
to be posted. “The Forum” has been one 
of the most valuable departments in 
Rough Notes. In it have been answered 
the legal questions on all classes of the 
business and the many points which come 
up in local agency practice. These ques- 
tions and answers have been gathered, re- 
vised, edited, carefully indexed and issued 
in book form. The first volume of “The 
Forum” was issued several years ago. A 
new volume made up of the answers since 
the issue of the first edition is now com- 
ing off the press. The price is $1.50 per 
volume or $2.50 for both. These are ex- 
ceedingly valuable handbooks for agents. 

* * * 

Chemistry of Combustion and Electric- 
ity—The late George W. Pohlman, founder 
and president of the old National of Cin- 
cinnati, used to say that he learned more 
about fire insurance from the “Chemistry 
of Combustion” than from any other book. 
“Chemistry of Combustion” ‘is a series of 
seven lectures by Professor O. A. Roch- 
litz, of the Armour Institute of Tech- 
nology, and is a most illuminating exposi- 
tion of what actually takes place when a 
fire occurs. Electricity is a course of six 
lectures by R. E. Blanchard, electrical 
inspector of the Chicago Board, which 
defines electricity and discusses the elec- 
trical inspector’s duties, fitness and rela- 
tions with the public, outside wiring, 
constant current system, inside wiring, 


| electrical heaters, low potential system, 


show windows and display lighting, power 
potential system, signalling system. These 
two courses of lectures are bound in one 
volume, which sells at $1.00 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 








Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
*| splendid cafes 
for ladies and 
#| gentlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
‘Under the exclusive management of 


H. J. TREMAIN 





Now in Its Thirty-First Year 


1887 





OUR 


BUSINESS MEN’S PENSION 
POLICY PAYS: 











ween |eecergaiee| Somat 
$5,000.00 $100.00 | $9.00 








Covers every accident and sickness so long as 
totally disabled. Sold in Classes AA-A-B. 
The Best Seller in America. 





Agency Openings in Seventeen States 


THE PROVIDENT 


LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 
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StOP 


iS YoUR CAR INSURED 





THE: 
Aaenicus UARANTY (OMPANY 
SSURES WAREATEST WONFlDENcE 
Home Office 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 


























The Famous ROUGH NOTES Line 
of Superior Insurance Supplies 


The Most Complete Assortment of 
Local, Special and General Agents 
and Home Office Supplies 


‘Everything For The 
Insurance Man’’ 
In Office, Field and Library. 


Insurance Office Outfitters 
and Systematizers 


Several hundred insurance blanks and © 


forms carried in stock 


Blank Books, Card Index Systems, 


Loose Leaf Books 





Save Time, Trouble and Money 
by Using Our Systems 


Send for 125 page Catalogue Free 


The 
National Underwriter Company 
Cincinnati Chicago New York * 


The Rough Notes Co. 


(Associated) 





We Take Printing 
Orders by Mail 


On Many Forms We 
Can Save You Money 


We Offer Quick Service, Reason- 

able Prices, and the Services of 

Compositors and Printers Trained 
to Insurance Work. 


THE 
NATIONAL UNDERWRITER CO. 


CINCINNATI CHICAGO NEW YORK 
Specialists in Insurance Advertising Literature 
Copy Prepared and Handled 


Send Us Your Ideas and 
We Will Work Them Up 


Special Attention to Association and Conven- 
tion Reports, etc. 















































Don’t Leave It ALL 
To the Watchman 


The care of your plant is a tremendous 
responsibility. 
divide the task with a. RELIABLE 
Watchman’s Clock System. 


Let the watchman 


Ask any insurance company 
why the great majority of 
modern plants are doubly pro- 
tected by Watchman’s Clocks. 


Buy a RELIABLE Watchman’s Clock 


System. 


NEWMAN CLOCK COMPANY 


Makers of RELIABLE Watchman’s Clocks 
for Nearly Fifty Years 


178 Fulton St., NEW YORK 


565 W. Washington Blvd., CHICAGO 
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(With Apologies 
By E. S. SNYDER, Watertown, S. D. 








FABLE OF THE BANKER AGENT AND HIS TARGET LINE 


to George Ade) 
Tilustrated by ETHEL PRITCHARD 














REGULAR Fellow, who bossed 

a Bank, was backed by twenty 

“Grasping Corporations,” which 
had millions of Assets. They furnished 
him with complete supplies and told 
him to hop to it and pile up the Lia- 
bility. He was instructed how to issue 
policies of Insurance in numerical or- 
der. The printed regulations in loose 
leaf form were definite and comprehen- 
sive. They said they would sit back 
and hold the sack and that, he was to 
dump something into it not later than 
forty-five days after each business 
month. The Agent promised to do 
this, and more. He said he could line 

































































r + | 
HEM | 
cl) ET AM 
FEL Ege! || : 
cl OE} Baye 1 
hI | We, , \ 
é} the = ( iM 
— os i g 
a PAS | 
a= J 7h ANS, es $+} 
i a EGET 
a 2. a 
: < Fiat 
SS —== ERO 








with what 
regard those on the de looking 
cut viewed the risk in question. 





up,every Risk in town if the G. C.’s 
gave him time enough. Then he glanced 
over the Prohibited List, but the Bank 
telephone rang and he missed a num- 
ber of items. 

* Ok Ox 


Being a regular fellow, the Banker 
Agent got busy. He put a lot of good 
business on the books. He was able 
to do this because he lived in a town 
which had Cluster Lights down each 
side of the main street, with “Turn to 
the Right” signs in the middle. Most 
oi the Churches and Banks had Chime 
Bells on them, but there were none on 
the Picture Show places. and Pool 
Halls, because the people were alive 
to their opportunities. 

In time, the Banker Agent forgot all 
about the Prohibited List and, catch- 
ing something of the Spirit of the G. 
C.’s, he wrote everything in sight. One 
fine day he took a Shot at a Target 
Line. He thought it was Good Busi- 
ness because the Property belonged to 
the State. He knew all about the Phys- 
ical Condition and the Moral Hazard. 

e knew people would not try to burn 
their way into this Risk, as everybody 
was busy trying to keep out. He had 
not read over the Statistics or scanned 
the Ratios, showing with what Slight 
Regard those on the Inside Looking 
Out viewed the Risk in Question. The 

-Ine was about as acceptable to some 
of the G. C.’s as were the sentences im- 
posed on its inmates. 


x Ok o* 


After the G. C.’s were placed at Risk, 
the Blow fell. Some of the Interested 
Companies had been singed before and 


up twice in the same place. They wired 
cancellations. Their Special Agents 
were also instructed to Start for the 
Front. When the Specials arrived on 
the Firing Line they found the Banker 
Agent had entrenched himself. He had 
several Lines of .Defense, but Fort 
Keep the Commissions held the Strong- 
est Battery. The Banker Agent started 
in to wave the White Flag and to Ex- 
postulate. He said the G. C.’s were 
G. C’s in name only and that they 
should have been named T. W.’s. The 
Specials stood their Ground and_ the 
Banker Agent fell back to his Last 
Line of Defense and unlimbered his 
Big Guns. -He pointed out how eager 
the Other Fellow was to Carry the 
Business. He said the G. C.’s repre- 
sented by him should give as good 
Service as did the G. C.’s represented 
by the Big Noise across the Street. 


* * * 


Then the Captain of the Field Bri- 
gade ordered up the Ten Centimeter 
guns and fired a Broadside. He par- 
leyed thusly: 

“Once upon a time when I was ‘In- 
nocent and Unsuspecting,’ I paid Real 
Money for a Bum Lot in a Growing 
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A town which had cluster lights down 
each side of the Main Street, with “Turn 
to the Right” signs in the middle. 





Town. It was not located in the Busi- 
ness Section, and never will be. The 
Common People built their Houses 
somewhere else. We will withdraw 
from this attack on one Condition; you 
must loan me Five Thousand Simou- 
leons to improve my property. There 
is no certainty that a tenant can be 
secured. Also it is uncertain whether 
we could Hold on. The Property may 
be Vacant and Unprofitable. If it is, 
the Interest and Taxes would not be 
Paid. Your loan would be Worthless. 
Your chance to recover would be about 
as good as.a Snow Ball in the Hot 
Place. If you Hang up your Five 
Thousand, we will cary your Target 
Line. What say you?” 


* * * 


Whereupon the Banker Agent saw a 
Great Light. He evacuated Fort Keep 
the Commission and started his re- 
treat on the Road of Good Underwrit- 
ing. He was off the Target Lines for 
Life and now spends his Pleasant 
Evenings reading the Prohibited List. 

Moral: Never Try to Put over on 


Freak of Wind 


Storm Is Seen 














Showing one of the freaks of a tor- 
nado, the Home had a loss reported 
from a recent windstorm near Valpa- 
raiso, Ind., that shows the desirability 
of a farmer carrying his fire and tor- 
nado insurance in one company. The 
Home had the tornado insurance on 
the farmer’s property, but the fire in- 
surance was carried in another con- 
cern. The wind blew the residence 
with terrific force against the barn. 
There was a fire in the cook stove in 
the kitchen, which set fire to the barn 
and burned up the residence and out 
buildings. 

It frequently happens that a farmer 
will carry his fire insurance in a mu- 
tual company, but will take the tornado 
indemnity in a stock company. In a 
case like this there would be consid- 
erable disagreement as to what really 
caused the most damage, fire or tor- 
nado. While this may be an extreme 
case, yet the experience shows it to 
be very desirable to have one’s farm 
insurance in one company. 








Beware Gasoline - 


Advises Marshal 














Most people seem slow in coming 
to a realization of the danger that lies 
in the use of gasoline and kerosene. 
In spite of the warnings that are con- 
tinually given, the number of those who 
are killed or seriously injured by the 
use of these dangerous fluids does not 
decrease. 

According to a recently issued re- 
port of the Indiana fire marshal that 
official received during one week re- 
ports of the death of two women, and 
of serious injuries to several others, 
due to carelessness in the use of these 
dangerous liquids. One of the women 
wanted to hurry up the fire in her cook 
stove, and thinking the fire was out, 
‘started to pour kerosene on the coals. 
It was the old story—there were some 
live coals, the kerosene exploded, en- 
veloping the woman in flames, and not 
only caused her death, but also de- 
stroyed the house. 

The other woman wished to clean 
some clothes, according to the report, 
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aS OF ° 
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NEW HAMPSHIRE~ 
| 
FIRE INSURANCE CO. 
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—e.097-607 20 | 1.700.761 60 
6.250.526 89 1.703 433.67 
__6.350 079 09 1.725.713 78 
6 515. 829.58 2.006.944 79 
6.969.872.54 2.100.428 41 


TOTAL LIABILITIES $3.369.444.13 
POLICY HOLDERS SURPLUS $3,600428.41 














WESTERN SPECIAL AGENTS — M. S. 
Moore, R. Drake, Terre Haute, Ind.; F. S. 
Chase, Bloomington, IIl.; Gesege K. sh, 
Hinsdale, Mich.; J. H, Gosnell, ey a 
Minn. ; 8. J. Horton, Kansas City, Mo.; E. 
White, Denver, Colo.; A. W. Jones, Columbus, 
Ohio; A. D. Yeaton, 217 West Water street, 





Somebody else Something you won’t 





they were not desirous of being touched 


Stand for Yourself. 


and threw a cupful of gasoline into a 
boiler of hot water. The gasoline in- 
stantly flashed, throwing the flames in 
all directions, resulting in her death be- 
fore help arrived. 

One of the most common mistakes 
seems to be that of lighting a match to 
determine the amount of gasoline in 
the auto gasoline tank. This seems al- 
most unbelievable, but it is neverthe- 
less true. 

Those who are obliged to use either 
gasoline or kerosene should keep these 
points in mind: 

Never keep gasoline, except in close 
safety containers. 

Never use gasoline and kerosene 
stoves, except with the greatest’ care. 
Never use kerosene to start a fire. 
Never fill gasoline or coal oil stoves 
when the fire is burning. 

Never use gasoline for cleaning, ex- 
cept in the open air. 


The Arkansas Federation has re-elected 
J. G. Leigh of Little Rock, president, and 
M. W. Hardy, of Little Rock, secretary- 
treasurer. Each member has pledged him- 
self to double the membership and by this 
means it is hoped to increase the aggre- 
gate membership to about 1,300 by the 
close of the year. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI 











Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, ee 








hone Wabash 2 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
BEN C BER 


Cc. COOP 
Central Life Bldg., Ottawa, Ill. : 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRYT 
201 First Nat'l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Rea. 
458) facilitates prompt service. ~ 








ILLINOIS 
J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 


INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 


Springfield, Illinois. 








Ie He. OGell & Som - 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine ses 
KANSAS 
The Warren 


Adjustment Bureaw 
ADJUSTERS FIRE 
INSURANCE LOSSES | 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
FREDKE:K. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 

ADJUSTER OF FIRE LOSSES 
MICHIGAN and NORTHERN INDIANA 
JOHN ROWSON 

401 Ashton Building 
Grand Rapids, Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 


LYMAN HANES 
814 New York Life Building, Minneapolis 
Phone Nic. 3 
FIRE, AUTOMOBILE, TORNADO 
OHIO 
@etephenJ.Massinghar 
259 Mair St., Ashtabula, Ohio 

ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull Counties. Also careful inspections 
made at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD re 
Shiriew & wy er e 
AUTOMOBILE LOSSES A S$ ECIALTY 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 























DWELLING HOUSE INVENTORIES 
Send 10 Cents for Samples 





Milwaukee; R. W. Miller, Webster City, Iowa. 


THE NATIONAL UNDERWRITER 











16 





THE NATIONAL 


UNDERWRITER 








August 16, 1917 





THE NATIONAL 
UNDERWRITER 


Published Every Thursday by the NATIONAL 
UNDERWRITER COMPANY, Chicago, Cincin- 
satiand New York. EDWARD JAY WOHLGE- 
MUTH, President: JOHN F. WOHLGEMUTH, 
Secretary; J. H. HIGGINS, H. E. WRIGHT 
and H. J. BURRIDGE, Associate Managers. 

C. M. CARTWRIGHT, Managing Editor 

WM. S. CRAWFORD, Associate Editor 

C. W. VAN BEYNUM, Associate Editor 


PUBLICATION OFFICE, Insurance Exchange, CHICAGO 
CINCINNATI OFFICE, 462-4 Linceln Inn Ceurt. 
— Lag og IS. ee erg ~*~ . York; 

Eastern Vico President. et 
Entered as Second-Class Matter Februa: 
Pest Office at Chicago, Illinois, under Act of 








24, 1900, at 
h 3, 1879. 





Subscription Price, $3.00 a year; in Canada 
$4.00 a year; Single Cepies 15 Cents. 





REAL SERVICE 


Avpitor Darst of West Virginia is one 
of the insurance commissioners who feels 
that local agents should be more than so- 
licitors of business, deliverers of policies 
and collectors of premiums. He believes 
that it is up to every agent to do some- 
thing for the public service and for the 
good of his community in connection with 
his fire insurance work. He contends that 
if fire insurance men would look beyond 
their commission and financial gain and 
have an eye for the betterment of the in- 
terests of their customers, such a reputa- 
tion for fair dealing and progressive 
achievement would be a big asset. In this 
connection Auditor Darst says: 


Fire insurance agents have a great op- 
portunity at this time, when conservation 
is the battle cry, to render patriotic ser- 
vice to their country, and at the same 
time become better acquainted with their 
customers, the insuring public, by elim- 
inating the moral hazard as far as pos- 

e, 


Jt seems to me there could be used to 
advantage an application blank along the 
lines of those used by life insurance com- 
panies placing certain responsibilities on 
the insured_as well as on the insurance 
company. Copy of such application blank 
should be attached to the policy and false 
statements punished by severe penalties. 

Again, the insurance agent dhewia,, of 
far as possible, look over his risks with 
the landlord and point out to him where 
improvements could be made to lessen the 
cost of his insurance, Let him know you 
are interested in securing for him the 
best possible rate. Show him -the items 
making up the total rate if he is dis- 
satisfied and how to lower them. ‘ 

am sure if any fire insurance agent 
would voluntarily do this for me, I would 
consider him my friend, and I would con- 
sult him and give him my business, and 

I am not different from the average man. 
Look after your trade. Show an interest 
in your customer outside of the commis- 
sion you get out of his business and you 
will find you will become as necessary to 
individuals as the family physician. 

If. more of this kind of work was done 
by fire insurance agents you would hear 
but little of state rate-making laws, and 
the insurance commissioners would have 
a much smoother road, and above all, we 
would reduce the moral hazard, and ul- 
timately reduce the cost of insurance. 








THE GENERAL GOOD 


THE company or underwriter that 
neglects to acknowledge the importance 
of contributing to the general welfare 
and does not recognize the value of the 
common good of all is a coward. There 
can be no progress or development in 
insurance unless there is the mainte- 
nance of the general welfare. Insur- 
ance is a cooperative scheme from 
whatever viewpoint we look at it. Each 
company and each man, that is a real 
insurance company and a real under- 
writer, must see to it that his quota to 
this general welfare is contributed. 

Some companies and men seek to 
take advantage of their associates by 
disregarding this obligation, and while 
they may meet with temporary. success 
jn a commercial way, they have for- 


feited their self-respect and blemished 
their character. Seemingly some men 
do nothing for their day and age be- 
cause they expect their age to do every- 
thing for them. It would be impossible, 
for instance, to conduct the fire insur- 
ance business without cooperation. A 
business pledge must mean something. 
If it is not adhered to and is broken, it 
simply means that such a man has sold 
his birthright for a small mess of pot- 
tage. 








ASKING QUESTIONS 

It 1s a good idea for a man to ask 
questions regarding his business, espe- 
cially when he is starting in new. Many 
clerks in offices take a position, absorb 
here a little and there a little, but do 
not seem to be alert to the possibili- 
ties at hand. The man who is continu- 
ally asking questions about his position 
in order to learn more about it and be- 
come more useful, who is interested 
enough in his work to want to get all 
the facts he can, is usually the fellow 
who will succeed. 

The progressive man is asking ques- 
tions. He’is learning everything there 
is to know about his work. The man 
who is standing still will probably re- 
vert to the good old days and think 
that they were much better than the 
present ones. It is the time, however, 
just at hand in which we miust' live and 
it is up to all of us to live it as abun- 
dantly as we can. There is no better 
way to secure information than by ask- 
ing questions. 








TOO MANY APPOINTMENTS 

At the recent meeting of the Amer- 
1cAN Lire CoNvENTION one of the prin- 
cipal topics up for discussion was “Waste 
in Agency Management.” Particular at- 
tention was given to the fact that each 
year thousands of agents are appointed 
who never produce any business, and it 
is estimated that the appointment of each 
such agent costs the appointing com- 
pany at least $5. In the present rush for 
volume, the indiscriminate appointment of 
agents costs the fire companies easily as 
much as it does the life companies. If a 
field man in a state like Illinois or Ohio, 
which is closely cultivated, appoints dur- 
ing the year five agents who prove to be 
productive and profitable, that is a good 
average. 

Where the territory is closely combed 
it is practically impossible to find a new 
man to enter the business who will make 
a success of it. Field men spend too 
much time and money in appointing new 
men, who cannot possibly succeed. If 
the same amount of energy were devoted 
to cultivating the agents already appoint- 
ed, the results would show up larger in 
the premium income at the end of the 
year. 





Probably it is true that local agents 
are what special agents and the com- 
pany make them. 








A good time to have a once-for-all un- 
derstanding with an agent about prompt 
remittances is when he is appointed; 
the day of courtship is the time for 
pledges. 





Probably the greatest present day 
agency fault is tardiness in remitting 





balances due the company. 


Personal Side of the 
Insurance Business 





Max B. McKee, assistant secretary 
of the National Council of Insurance 
Federations, and brother of Mark T. 
McKee, has been commissioned a cap- 
tain in the officers reserve corps, eighth 
company, and will probably be sent to 
the Battle Creek, Mich., cantonment 
early in September. 


Arthur F. Collins, son of Manager S. 
T. Collins of the Providence-Washing- 
ton in the west, has been commissioned 
second lieutenant in the field artillery. 
Mr. Collins has been training at Fort 
Sheridan, Ill. After a short furlough 
he will report to Battle Creek, Mich., 
to help train the new draft army. 


John Lanier Mills, for many years in 
the insurance business at Pine Bluff, 
Ark., died Aug. 8, after a long illness. 
He was the son of the late R. H. M. 
Mills, who established an agency at 
Pine Bluff over forty years ago, and a 
brother of Arthur W. and Tracy Mills, 
who are still in charge of the original 
agency. 

Copper ore worth $117 a ton is now 
being taken from the Hecla-Arizona 
mine near Tucson, Ariz. This is the 
mine of which C. C. Clark, surplus line 
agent, of Chicago, is president. The 
company has made large investments in 
machinery and equipment, but has a 
rich claim and is now beginning to 
realize on its investments. 


Sanford W. Lindsay, Chicago, spe- 
cial agent of the Hartford Fire in 
northern Illinois, has enlisted in the 
medical reserve corps and is training 
at Ft. Benjamin Harrison, near Indian- 
apolis. Mr. Lindsay will become a 
physician’s helper in hospitals and on 
the battlefield. He is the son of Frank 
R. Bissell of the Chicago office of the 
Hartford and a nephew of President 
Richard M. Bissell. 


“Pete” has been landed at last, to the 
surprise of everybody in the Ohio field, 
and the queer part of it is that he 
shows every symptom of being glad 
that he is going to be forced to settle 
down into a real home man and absorb 
domesticity as he has insurance. This 
means that G. S. Petrik, Ohio state 
agent of the City of New York, is go- 
ing to become a benedict Aug. 22 and 
the lady of his choice is Mrs. Blanche 
Hall, a charming widow of Euclid 
Heights, a suburb of Cleveland. Their 
honeymoon will be spent on the north- 
ern lakes, after which they will be at 
home on Euclid Heights. 


S. W. Rice, formerly superintendent 
of agents of the German Fire of Wheel- 
ing, who was compelled to resign on 
account of ill health is at the Pennhurst 
in Atlantic City, N. J., recuperating. 
Mr. Rice has taken a long rest and is 
now fully restored to his old vigor. 
He expects to get back on the firing line 
about the middle of September. Mr. 
Rice is a thoroughly good man, expe- 
rienced in fire insurance and popular 
all the way through. His many friends 
hope that his health will be better than 
ever. 


Virginia friends of Nat. J. Haywood 
are pleased to learn that he has de- 
cided to establish himself in Norfolk as 
an independent adjuster. Mr. Hay- 
wood, who has been running a local 
agency in Memphis for several years, 
visited Virginia and announced while 
there that he had determined to settle 
in Norfolk. He was formerly a special 
in southern territory, with headquar- 
ters in Richmond. At one time he was 
connected with the E. G. Seibels local 
agency in Columbia, S. C. He is a na- 
tive of that state. 


Many friends of ( Gladden H. Spige- 
ner, special agent for the North British 
and Mercantile in Virginia and North 








Carolina, are congratulating him, for he 


is now First Lieutenant Spigener of 
the artillery section, officers’ reserve 
corps. He received his commission 
last week at Fort Myer, where he had 
been in training for several months. 
Lieutenant Spigener was educated at 
Citadel Military Academy at Charles- 
ton, S. C., and was connected with the 
E. G. Seibels local agency at Columbia 
before he went on the road as a special. 
As representative of the North British 
and Mercantile, he had his headquar- 
ters in Richmond. 


Among those who have been in train- 
ing in the officers’ reserve corps at Ft. 
Sheridan, Ill, who received commis- 
sions for second - lieutenants, were 
George S. Valentine, Jr., son of the as- 
sistant manager of the Prussian Na- 
tional; C. R. McCabe, Illinois state 
agent of the Scottish Union, and W. 
B. Hilton of Aurora, I1l., who was con- 
nected with the Peoria office of the 
Illinois Inspection Bureau; Charles L. 
Riley of the Fire Association’s western 
department and C. A. Grasse, Michigan 
special agent of the New York Under- 
writers. 


John W. Hoffman of Kansas City, 
veteran Missouri state agent of the 
London & Lancashire and allied com- 
panies, was struck and severely injured 
by an automobile while inspecting in 
Kansas City, Tuesday of last week. In 
addition to sustaining minor bruises, 
Mr. Hoffman was thrown with such 
force as to produce a compound frac- 
ture of his left arm. He was taken to 
St. Joseph’s hospital, where two op- 
erations were necessary, the X-ray 
showing the first to be unsuccessful. 
Physicians were unable to discover any 
internal injuries and Mr. Hoffman has 
since been taken to his residence at the 
Carlton hotel. His recovery will be 
slow, owing to his advanced years. It 
will be some time until he can return 
to his field. ° 


Charles Dobbs, of Louisville, manag- 
ing editor of the Insurance Field, has 
passed the preliminary examination 
and been accepted for the second offi- 
cers’ reserve corps. He will go into 
training at Fort Benjamin Harrison, 
at Indianapolis. Mr. Dobbs is emi- 
nent in insurance newspaper work and 
will give to his new duties the same 
fidelity and intelligence that he does 
to journalism. 


E. W. Case, of Chicago, who was for- 
merly connected with the Chicago Fire 
Prevention Bureau, has gone to Seat- 
tle to become connected with the 
Washington Rating & Inspection Bu- 
reau. Mr. Case is well known_ in 
Chicago and was prominent in the Chi- 
cago Fire Insurance Club. He trav- 
eled in Cook county for a long time for 
the Liverpool & London & Globe. He 
~ held in high esteem by all who know 

im. 


Harold M. Rose of Omaha, special 
agent of the Norwich Union, has en- 
tered the poetical ranks and challenges 
all comers. Replying to the letter of 
Chairman W. C. Lyle of the Nebraska 
Conservation Association, Mr. Rose 
rises to the clouds 
I have for acknowledgment your note 
And observe what you wrote 

About work for our food conservation; 
It’s a large undertaking, 

But can be done, there’s no mistaking, 

Along lines of Mr. Sage’s conversation. 


Though not as proud of my face 
As I am of my race, 
I’ve given your call consideration; 
I had two bits to spare 
Out of charges “Bus Fare,” 
Please let me in on your organization. 


I did as you said— 
Took my hat off my head 

And sat for my “camerazation’”’; 
Though my ears are quite small, 
They’re showing, by gol, 

By some trick of magnification. 


I trust likeness enclosed 
On a card, as proposed, 
Will give me sufficient identification: 
To work with you as guide, 
And the fire marshal beside. 








In conserving the food of our nation. 
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Casualty and Surety Comment 








MR. ROEHR’S VIEWS 


ONE mutual secretary does not neces- 
sarily fix the attitude of mutuals gener- 
ally towards stock companies, but it may 
be interesting to stock company men to 
know what capital is made—or attempt- 
ed to be made—out of the withdrawal 
of certain stock companies from the field 
of workmen’s compensation insurance. 

At the meeting of the Wisconsin STATE 
ASSOCIATION OF MAsterR House PAINTERS 
& Decorators, RoLtanp B. Roenr, secre- 
tary of the WorKMEN’s COMPENSATION 
Mutua Liasitity of Milwaukee, deliv- 
ered an address. The following are some 
quotations : 

“There are two principal reasons why 
the stock companies discontinued writing 
compensation insurance. First, because 
they discovered as time went on after 
1911, when the compensation act became 
effective in Wisconsin, that they could not 
make a huge profit for their stockhold- 
ers out of this branch of the business, and 
second, because they fooled themselves 
badly on the claim reserve question. 

“During all this time mutual compa- 
nies have been successful. Ever since 
organization we have taken business away 
from the stock companies, because we 
have shown the insuring public a saving 
in the cost of workmen’s compensation 
insurance.” as ’ 

“The policy of discontinuing the writ- 
ing of compensation insurance by the 
stock companies has made the future very 
bright for the continued success of mu- 
tual companies.” ; a i 

“The stock companies’ liability to hin- 
der the success of the mutual companies 
through their past rate reduction and 
their general inability to cope with the 
compensation situation caused them to be- 
come discouraged and discontinue under- 
writing the line. The move is an abso- 
lute acknowledgment and conclusive evi- 
dence of the success of the mutual com- 
panies, and opens the field more for our 
future success.” 

“I say again that the fact that the 


mutual companies have made a success 
of the compensation insurance business 
each year should open the eyes of the 
insuring public to the result that mutual 
insurance companies are the companies 
of the future.” 

The stock companies probably do not 
care much what Mr. Rogue says on this 
or any other subject, except as a matter 
of entertainment. The optimism as to 
the future ability of the mutuals to han- 
dle compensation and the broad asser- 
tions concerning the relative incapacity of 
the stock companies are appropriate as 
light reading for hot weather. 


SHOWS NEED OF SURPLUS 


THE recent report of the New York 
department on the RoyaL INDEMNITY 
examination brings out the absolute 
necessity of companies’ having ample 
reserve for unpaid claims. For: in- 
stance, in the case of the RoyaL INDEM- 
NiTy the reserve for unpaid liability and 
compensation claims was figured on a 
55 percent basis as a loss factor, this 
being the statutory figure. The claims 
of the company since organization and 
its experience in dealing with losses 
were assembled and it was found that 
the ratio of losses incurred to earned 
Premiums on liability business was 63.6 
percent and on workmen’s compensa- 
tion 65 percent. Therefore the statu- 





workmen’s compensation and eight 
points too low on liability. Companies 
see that to give adequate protection 
and be honest with their stockholders 
they must put up a voluntary reserve 
in addition to the amount required by 
law. 

It is interesting to analyze further 
the figures of the RoyaL INDEMNITY as 
the loss from underwriting from the 
beginning amounts to $426,092. The 
gain from investments overcame this, 
so that the surplus apparently had 
gained since organization up to the 
end of last year $196,123. The under- 
writing loss, however, was computed 
upon the statutory basis, in figuring un- 
paid liability and compensation claims. 
Coming now to the company’s own 
estimate of outstanding losses, which 
are $429,218 in excess of the statutory 
reserve, the underwriting loss would 
have amounted to-$855,310. Using this 
figure, the loss in surplus paid in would 
be $233,096, instead of the gain, on the 
statutory basis, of $196,123. 


ACCIDENT PREVENTION 


WHILE the accident prevention activi- 
ties of industrial commissions and cas- 
ualty companies may not be sufficient 
to overcome the natural increase in in- 
dustrial accidents, due to extraordi- 
nary industrial conditions, they are at 
any rate taking advantage of the cur- 
rent interest in all things along con- 
servation lines. Employers can be in- 
duced to do things now that they would 
not do under normal conditions. The 
prospect of another advance in work- 
men’s compensation rates will spur 
them into greater activity. When the 
employes who are now new become ac- 
customed to their jobs, the effect of 
the good work that is being done should 
become manifest in‘a reduced number 
of industrial accidents. 











Workmen’s Compensation 
Notes and Comments 


BY DAVID H. KELLER, M. D. 























The Other Side of It 


The majority of physicians who 
solicit the patronage of insurance car- 
riers in workmen’s ‘compensation surg- 
ery are disposed to be fair and reason- 
able in their charges. Since the statu- 
atory limit to medical cost is such as 
to make it impossible for even the most 
talented grafter to “make a killing” on 
a single case, physicians who make a 
specialty of workmen’s compensation 
surgery have taken up the specialty 
with. the knowledge that only by deal- 
ing fairly with the insurance carrier 
can they remain in the business. Like- 
wise, the good claim adjuster who has 
to do with the payment of medical bills 
realizes that the physician who has en- 
tered the field of workmen’s compen- 
sation surgery isn’t going to kill the 
goose which lays the golden egg by 
making a practice of padding medical 
bills. 

* oe ok 


It is to be regretted that not all claim 
adjusters belong to the classification 
“good.” There is a kind of claim ad- 





tory basis is ten points too low on 
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of adjusting claims—that is, of the art 
of determining what a claimant is en- 
titled to or what a claimant is not en- 
titled to, and of paying compensation 
‘accordingly. The claimant is more 
than a match for him. The claimant 
knows the law and argues it. He isn’t 
afraid of publicity, and he doesn’t hesi- 
tate to demand his rights or his im- 
agined rights, and to tell the claim 
adjuster “where to get off.” Frequently 
he demands much more than he is en- 
titled to, The incompetent claim ad- 
juster overpays him. 

Looking around for opportunity to 
recoup, the attending surgeon comes 
within the scope of his narrow vision. 
The attending surgeon is making a 
good living out of workmen’s compen- 
sation. Unfortunately, he is compelled 
to “kowtow” to the adjuster in order 
to retain the patronage of the insurance 
carrier which the adjuster misrepre- 
sents. So, the adjuster proceeds to 
the surgeon. The original in- 
jury was a small laceration of the index 
finger. The surgeon had reported that 
he believed only three or four treat- 
ments would be necessary. He had 
not anticipated the occurrence of a 
local infection which arose. Instead of 
four treatments, the bill covered fif- 
teen. “Too many treatments,” ex- 
claimed the claim adjuster, “six treat- 
ments should have been plenty. [I'll 
just save the company twelve dollars.” 
He arbitrarily cuts the bill. 


Sometimes the worm turns. Recent- 
ly a claim adjuster of the caliber re- 
ferred to approached a_ physician 
whose living depends upon the good 
will and patronage of insurance car- 
riers. He had rendered a bill cover- 
ing operation fee and twenty-seven 
subsequent dressings in a case of se- 
vere injury. The claim adjuster asked 





juster who knows nothing of the art 


that the bill be reduced 50 percent. 
“Why?” asked the physician. 





_ “It is too big,” replied the claim ad- 
juster. 

_“In what respect?” asked the physi- 
cian. 

“Oh, it is just too big, that is all,” 
was the reply. 

The physician then took each item 
of the bill separately, asking if such 
and such an item was too large. The 
adjuster admitted that each item was 
proper, but insisted that the bill as a 
whole was excessive. In the end he 
refused to pay the bill as it stood. 

* ok Ok 


The physician brought suit in the 
municipal court of Chicago. The pre- 
siding judge rendered a judgment cov- 
ering the whole of the bill and costs 
against the injured employe. The 
physician brought another suit before 
another judge. He got a judgment for 
the whole of the bill and costs against 
the employer. Of course, the insurance 
carrier had to pay the damages. 

All of which is merely preliminary 
to the brief remark that an insurance 
carrier has no right to ask a physi- 
cian to reduce a bill which is legally 
and morally proper. 





Will Establish New Offices 


W. F. Moore, former president of the 
New Amsterdam Casualty, ,who was put 
in charge of the recently organized plate 
glass rating office in New York City, will 
establish offices at 92 Willaim Street. He 
is now getting out the rates for a num- 
ber of states and 25 companies have al- 
ready subscribed to the bureau. It is 
thought that most of the smaller com- 
panies will later come in. The 25 com- 
panies have an aggregate annual premium 
income of $100,000 on plate glass. . 


The Maryland Casualty, which. resigned 
from the estern Sprinkler Leakage Con- 
ference, has also resigned from the east- 
ern conference. There have been many 
differences of opinion between the Mary- 
land Casualty and the members of the 
organization and hence it decided to retire. 
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PROGRAM IS PRESENTED 





LIVE DISCUSSIONS EXPECTED 


Health & Accident Underwriters Con- 
ference Looks for Good Attend- 
ance at Its Annual Meeting 


The program for the annual meeting 
of the Health & Accident Underwrit- 
ers’ Conference, which will be held at 
Cedar Point, Ohio, Aug. 22-24, is now 
in the hands of the printers. Most otf 
the features of the program have al- 
ready been announced. President A. 
E. Forrest had in mind one or two 
additional features, but he concluded 
not to include them. The purpose in 
omitting them was to give more time 
for the discussion of very important 
questions which will be brought before 
the conference in committee reports 
and ‘in papers to be presented. He is 
especially desirous that the question of 
acquisition cost be given very full con- 
sideration by the conference, and he 
desires that it be made a conference 
matter and not purely a committee 
matter. 


Good Crowd Expected 


Prospects point to a good attendance 
at the meeting. Mr. Forrest has re- 
‘ceived from many of the members per- 
sonal assurances that they would be 
present. Full announcement of enter- 
tainment features has not been made, 
partly because of uncertainty as to the 
time available for outings and partly 
because the committee is holding some- 
thing up its sleeve. 

The program is as follows: 


Call of roll. 

Report of committee on credentials, 
E. O. Howell, chairman. 

Reading of minutes, Thomas H. Darling, 
secretary. 

Address of president, A. E. Forrest, 
president. 

Report of treasurer, C. H. Brackett, 
treasurer. 

Report of membership committee, W. T. 
Grant, chairman. 

Report of executive committee, F. L. 
Miner, chairman. 

Report of manual committee, J. B. Sack- 
ett, chairman. 

Report of grievance committee, W. R. 
Sanders, chairman. 

Report of physicians committee, D. A. 
Stoker, chairman. 

WEDNESDAY, AUG. 22, 2:30 P. M. 

Report of committee on acquisition and 
maintenance cost, R. Perry Shorts, chair- 
man. 

Argument on same: Isaac Miller Ham- 
ilton, president Federal Life; William S. 
Crawford, associate editor “Insurance 
Post’; C. W. Ray, secretary Hoosier Cas- 
ualty; Charles H. Boyer, manager casualty 
department National Life, U. S. A.; C. A. 
Craig, president National Life & Accident. 

General discussion of this most impor- 
tant of monthly pay insurance problems. 


THURSDAY, AUG. 23, 10:30 A. M. 


Report of auditing committee, H. B. 
Hawley, chairman. 

Report of by-laws committee, John J. 
Lentz, chairman. 

Address of chairman mutual section, 
W. T. Grant, first vice-president. 

Discussion of questions raised. 

Address, “The High Cost of Sinning,” 
in which new methods in aid of holding 
acquired business are introduced, H. B. 
— president Great Western Acci- 

t 


ent. 
General discussion of new ideas in the 
conduct of the business. 


THURSDAY, AUG. 23, 2:30 P. M. 
Address, “The Public Press and Insur- 


SPECIAL AGENT WANTED 


Live special agent, who is good personal 
producer, can become superintendent of 
agents for small mutual health and ac- 
cident company in Illinois; to a good 
hustler special inducements will be given; 
good opportunity for a capable man who 
would like good connection with a small company 
instead of a small job with a big company. Address 
in confidence, 83-Q, care The National Underwriter 





ance,” Isaac Newton Stevens, president 
Commonwealth Casualty, newspaper owner 
and author of note. 

Address, “What of Insurance’s Trade 
Press?” Champion I. Hitchcock, president 
Insurance Field Company. 

The entertainment committee, Bayard P. 
Holmes chairman, will present a few nov- 
elties in the way of healthful sports and 
pastimes, conducive to acquisition of good 
appetite. 

An informal dinner, with dancing, in the 
evening. 

FRIDAY, AUG. 24, 10:30 A. M. 

Address, “The New War Loan,” William 
T. Abbott, vice-president Central Trust 
Company of Illinois. 

Discussion of patriotic duty of insurance 
company executives. 

“The Federation as a Nation Wide Aid 
to Insurance,” Mark T. McKee, secretary 
National Council Insurance Federations. 

Insurance Economics Society, W. G. Cur- 
tis, president National Casualty. 

FRIDAY, AUG. 24, 2:30 P. M. 

“Timely Suggestions,” Bayard 
Holmes, president The Hooper-Holmes 
Bureau. 

Discussion of committee reports. 

Deferred business. 

New business. 

Election of officers. 

Date and place of next meeting. 

Adjournment, 








About People 


Alfred G. Ogle, second vice-president 
and general manager of the American 
Bonding & Casualty of Sioux City, Ia., at- 
tended the meeting of the American Life 
Convention at Grand Rapids, Mich., last 
week. Mr. Ogle formerly was connected 
with the Southern Surety and is one of 
the most prominent casualty:men in the 
west. His company is making reinsurance 
contracts with companies writing acci- 
dent and health insurance and has suc- 
ceeded in landing considerable business of 
this kind. 




















* * * 


Frank Mosbacher, special agent for the 
Kansas Casualty & Surety of Wichita, 
who has been ill for some weeks with 
typhoid fever, is out of danger. 

cm s ~ 


Ed Sweeny, who is assistant to C. S. 
Watson, manager of the claims depart- 
ment of the Globe Indemnity at Chicago 
and for many years with the Fidelity & 
Casualty claim department, has been com- 
missioned a second lieutenant in the field 


artillery of the new National army. He 


took the officers’ training course at Fort 
Sheridan, 111. 


M. P. Cornelius has been appointed gen- 
eral attorney of the Continental Casualty. 
He has been assistant general attorney for 
many years, and is the author of “Acci- 
dental Means,” considered by insurance 
men as _ an authority on the _ subject. 
Manton Maverick, who has been general 
attorney and vice-president, becomes vice- 
president and counsel. 

* * * 


H. F. Bascher, manager of the liability 
department of the Travelers at Atlanta, 
Ga., has been transferred to the St. Louis 
office in a similar position. Mr. Rascher 
succeeds G@.°C. Barnes, who has been ap- 
pointed battalion adjutant of the Fifth 
regiment of Missouri. 





Is an Auspicious Time 


Manager C. H. Boyer of the casualty de- 
partment of the National Life, U. S. A., 
states that so far this year his department 
shows a 388 percent increase in premiums 
over the similar period last year. Most of 
this comes from the weekly payment de- 
partment. Manager Boyer says that the 
present business conditions in the country 
are very favorable to the industrial acci- 
dent and health business. Every man that 
desires to work is employed and getting 
good wages. Even the unskilled laborer can 
now command more pay than many skilled 
workers did a few years ago. Men in the 
agricultural districts are all employed and 
the farmers are getting good prices for 
their products. Manufacturers, especially 
those engaged in products used in the war, 
have large contracts on their hands and 
their employes are well paid. Altogether, 
according to Mr. Boyer, the present is a 
most auspicious time in the industrial ac- 
cident and health field. He believes that 
the agents should take every advantage 
of the opportunities presented to them. 





Megary Joins Standard Accident 


R. V. Megary, formerly head of the 
claim department of the Royal Indemnity 
at Chicago, and more recently special. 
agent of the Employers Liability, has been 
appointed assistant to R. L. Lavery, claim 
adjuster for the Chicago branch office of 





the Standard Accident. 
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“SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. ; 
The first and largest organization on the same plan as the C ial Travel 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 

$5,000.00 Accidental death | Cost never $9.00 for Accident 

$25.00 Weekly Indemity exceeded $10.00 for Health 

No medical examination No waiting for commission 
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MANY VIOLATIONS SEEN 


NOT COMPLYING WITH LAW 





Indianapolis Association of Casualty 
Underwriters Makes Report to 
Industrial Board 





Indianapolis, Ind., Aug. 15.—At the 
monthly meeting of the Indianapolis 
Association of Casualty Underwriters, 
Monday, the committee appointed for 
the purpose reported that they had 
appeared before the Indiana industrial 
board and had been granted a hearing 
of over one hour in which to call at- 
tention of the board to violations of 
the Indiana workmen’s’ compensation 
law. Prosecutor Alvah J. Rucker of 
Marion county was present and ex- 
pressed his opinion upon the practic- 
ability of bringing indictments against 
employers in the state who are not 
complying with the law. Both the 
prosecutor and the board were deeply 
impressed with the report of the casu- 
alty association committee that prob- 
ably two-thirds, or some 100,000 em- 
ployers in the state are evading the 
law and not carrying insurance of any 


kind. 
List Given to Board 


Some lists of these delinquents were 
given to the board which already has 
an accumulation of information of this 
character and the committee was led to 
believe that the board will begin to 
take actual steps to secure the enforce- 
ment of the law throughout the state. 
It was pointed out to the board that an 
unjust burden was being borne by those 
employers who are complying with the 
law and paying the cost whereas many 
of their competitors are escaping this 
legitimate expense. 





Among the Surety Men 











Rules on Trust Companies 


The new trust company law in Oregon 
will not permit trust companies to file 
surety bonds in the sum of $50,000 to be 
liable for all trusteeships undertaken by 
them. Such companies must deposit with 
the state superintendent of banks $50,000 
cash or interest-bearing securities in that 
sum, according to an opinion of the at- 
torney-general. He holds, however, that 
the law will permit trust companies to de- 
posit surety bonds to cover individual 
trusts or to cover trusts in excess of the 
limitations prescribed by the law. 





Opens Branch at Camden 


The National Surety has established a 
branch office at 425 Market street, Cam- 
den, to have jurisdiction in New Jersey 
south of Trenton. Cecil B. Myer is man- 
ager of the new office. 

Mr. Myer has had nine years’ experience 
in the bonding business. For four years 
he was in the home offices of the Title 
Guaranty & Surety and the Massachusetts 
Bonding, and for five years he was a spe- 
cial agent of the American Surety in 
Philadelphia and vicinity. 





Wants Record Kept 


The Department of Justice has requested 
all United States district judges hereafter 
to keep a record showing the various 
bonding companies authorized to do busi- 
ness in such courts and the respective 
amounts of the obligations of each com- 
pany. This record would show the names 
of principal bonded, amount and date of 
cond, date when exonerated and other in- 
formation deemed desirable. This would 
show the bonds of marshals, district clerks, 
referees, receivers and trustees in bank- 
ruptcy, parties that deal with criminal 
cases, cost, supersedeas, property bonds, 
ete. Clerks will be permitted to charge 
fees of 15 cents per folio for keeping this 
record. The request is made by Attorney- 
General T. W. Gregory on behalf of the 
treasury Department. 





Cuts Out Distillers’ Bonds 


Because of the uncertainty as to the 
future of the business of manufacturing 
liquor, the Aetna Casualty & Surety has 
discontinued the writing of internai rev- 
enue bonds for distillers. 





Walter L. Schnaring of New York has 
resigned as eastern manager of the Con- 
tinental Casualty, having accepted a posi- 
You the National City Bank at New 





ran 








2 . Coeneral Casualty &© Surety Co. 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH fae y ‘ ‘ , : 


DIME BANK BLDG., DETROIT 


President 








BURGLARY RATES RAISED 


ASSOCIATION TAKES ACTION 





Chicago Residents Will Have to Pay 
More for Protection in the 
Near Future 





The Burglary Insurance Underwrit- 
ers’ Association has decided to increase 
rates on certain kinds of hazardous 
stocks in Greater New York, effective 
Sept. 1. The principal classes are silks 
and furs. The association has voted 
to increase rates on residence burglary 
in Chicago, particularly for apartments. 
It is stated that the reason assigned 
for the Chicago increase is due to un- 
satisfactory police protection. . Heavy 
losses in New York have also been due 
to inadequate police protection. 
Burglary underwriters in Chicago 
have been expecting an increase in 
rates for some time, as the losses have 
been severe. Some time ago the burg- 
lary rates on fireproof safes in moving 
picture theaters were increased from 
$1 to $7.50 per hundred. At the same 
time safe rates generally were increased. 
and an increase was also made on in- 
terior messenger holdup rates. Resi- 
dence burglary rates, upon which the 
bulk of the losses have been reported, 
have remained at the same level. While 
burglary underwriters generally agree 
that the reason for the high loss ra- 
tio on this class of business is due to 
inadequate police protection, there are 
other factors entering into it. For in- 
stance, Chicago apartments are par- 
ticularly accessible from the rear, the 
wide open rear porches and unlocked 
rear gates almost inviting thieves. 
Several losses have been reported 
where ice-boxes are built in and loaded 
from the rear. These are usually mov- 
able, and all that is necessary for a 
burglar to do is to empty the ice-box, 
move it to one side and enter the 
kitchen of the apartment. Last winter 
a-gang of thieves’ systematically 
worked among the high-class apart- 
ments on the North Side by ringing all 
of the bells in each hallway of an 
apartment. Where the tenant re- 
sponded, the thieves would announce 
that a mistake had been made, and, 
where there was no response, they 
would attempt to enter the apartment, 


Burglary underwriters in Chicago do 
not seem to feel that the increases in 
rates will have any material effect upon 
the volume of business secured there. 


Indiana Premium Returns 


The following are casualty and surety 
premiums and losses in Indiana for the 
first six months of this year: 


Company Premiums Losses 
American Casualty......$ 6,932 $ 1,167 

Sipe t pe pint coccese $2,415 15,283 
Maryland Motor Car, Del 16,191 ,512 
National Surety........ 45,096 20,329 
Security Mutual Cas.... 600 30 
Pacific Mutual.......... 8,247 5,121 





Snow Succeeds Jackson 


A. B. Snow, for the past fifteen years 
in the adjusting department of the Trav- 
elers, and for several years assistant ad- 
juster of the liability department at 
Chicago, has been appointed adjuster, suc- 
ceeding J. B. Jackson, who has resigned. 


Mr. Jackson is undecided as to his future 











The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














UNDER FEDERAL GOVERNMENT LICENSE . 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
In Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., an, Minne- 
sota, ssouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin. 
: BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT MICH 


Canal Bank Bldg. Pierce Bldg. 1443 Ins.Ex © Farwell Bldg. 
Autom. Ins. Ag O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents 


Sealy Hutchings, Pres. George Sealy, Sec’y. J. FP. Seinsheimer, Gen. Mgr. 











PUTS ‘“*SURE”’? IN INSURANCE 


FAUT POLY 


‘Gill 





Wainten (1916) 
$1,678.642.17 SFOs bey bi Ret exe Pe $1,802,.734.31 
8 GEORGIA CASUALTY COMPANY = 
Surplus and Reserves to Policy Holders - - - - $1,526,022.81 


SMITH-LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 














and were often successful in so doing. 





SATISFACTION 








(Mit (SAFETY: SERVICE 


Guardian Casualty & Guaranty Company 
Salt Lake City, Utah 
ASSETS OVER - - - - = = = $1,000,000 











Workmen’s Compensation 
Automobile Liability 

Accident and Health 

Plate Glass 

Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. - - - General Agents 
226 So. La Salle Street, CHICAGO 
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IN THE ACCIDENT FIELD |BREWSTER & CO. EXPAND SOUND M ETR P THE 3 
ae ———— : 4 7 u 
(CLEVELAND RITUAL IS USED | CONTINENTAL CASUALTY PLAN || ENTERPRISING 0! OLITAN CA SUALTY 
LIBERAL SURANCE CO. OF NEW YORK 
Candidate Admitted to Casualty Con- Bie N York Fi Will Take O PROMPT i ene evn aes a 
ference With Befitting Solemnity, pnthantipinaintapeaniesaisutibans a ere PLATE BURGLA Fi 
Also Gaiety Commercial Department and Other GLASS, ARY, ACCIDENT, HEALTH INSURANCE a 
Lines ot 
The Cleveland Casualty Conference y be: 
held its first initiatory ceremony last C LEAF CAS ad 
nll es try cleans st | amon anare conmanromDeen LOVER UALTY ‘ 
ing the victim, and the ballroom of New York, Aug. 15—In the street ag 
the Grays’ armory the scene of the se- | this week the chief topic of discussion CoMPANY of 
cret proceedings. Some of the work | is the branching out of the Continental , a 
was of a serious nature, while the re-.| Casualty into the miscellaneous lines. The Strongest, Best Equi and most b> 
mainder bordered on the ridiculous. | Brewster & Co., No. 16 Liberty street, Intensive organization’ in ois, Indiana, M 
Candidate Braverman, among other | who have had the metropolitan district Ohio, Missouri, Kansas and Oklahoma, M 
things, was subjected to a fire of ques-| representation of the Continental Cas- devoted exclusively to the writing of the 
tions on a fake policy form that had | yalty for automobile coverage for sev- best personal health and accident insurance, . 
been resurrected from the archives of | eral months have just taken its com- wants other good men. ; ye 
wet po wit. When volunteers | mercial accident department and are al- Address the Ps 
be called to pay the extra expense of } ready writing general liability business. re 
the evening, $25, the candidate, who| On the first of September they expect HOME OFFICE: JACKSONVILLE, ILLINOIS F 
thought his trials were over, suddenly | to be ready to write the workman’s : 8 
arose from his chair as if more than | compensation lines also. Neither bur- a 
anxious to “come across,” but sub-| giary nor plate glass, however, will be . 
a information oP wr? wage heme handled here e ° e e . 
there was a propelling force behin ; U : A d ™ 
his action. ad Industrial Accident Department hion CCl ent hnion 1re 
The officers of this branch of the The industrial accident department I C 
éonference are as follows: Royal Ga- | remains at 80 Maiden Lane under the nsurance ompany Insurance Co. MW 
Sb ag oe ge ene noes management of F. H. Purdew. Today (Stock) (Mutual, Estab. 1886) 
esse C. Green; grand galoot, H. H.|the commercial accident and health LINCOLN, NEBRASKA COL 
Hoard; noble guide, G. H. Knight, and | department was moved over, lock, seneecunenemenre ’ 
illustrious gink, W. W. Watt. stock and barrel to 55 Liberty street. Nebraska’s Most Progressive Nebraska’s Oldest and Most 
At the meeting in September a num- | The insurance department has approved Accident and Heaith Company . Progréssive Fire Company 
ber of solicitors will take the “work,” | the policy forms and by the begin- H. R. HAYNIE, Secy. JOS. W. WALT, Secy. 
as well as another candidate or two/ ning of next month Brewster & Co. 
from the managers’ rank. All will be | will be enabled to give to the Conti- c: 
subjected to the same “tests,” but from | nental Casualty an excellent volume of — b 
time to time changes and improvements | compensation business. Charles L. a 
will be made to bring the initiatory | Laue, who was for three years local 0 
work to a permanent ritual. counterman with the Travelers’ liabil- A 
The annual picnic of the conference | jty department, began yesterday with ‘ 
will be held at Avon Beach on Aug. | Brewster & Co. as their liability com- i 
29. Special cars will be chartered to | pensation underwriter. William Peitz, 4 
take the members, wives, families and | formerly of the General Accident has , 
sweethearts to the beach. Solicitors | just been engaged to handle the com- ; 
will take part in the affair. mercial accident and health depart- : 
During the past year the conference | ment business of the Continental Cas- ; 
has contributed $250 to the Insurance ualty for Brewster & Co. Brewster " . 
Federation of Ohio. Plans were dis-| & Co. are district agents of the sprin- i 
= at the — a for taking a/ kler leakage department of the Ger- | 
sustaining membership. mania Fire and they wlil continue to ~ | 
: eee handle commercial accident business A Progressive ; 
Prints New Policies for the Pacific Mutual. , 
Tl tna Life he tified its Chi 
ee a Personnel of the Firm SURETY and CASUALTY 
agente with new policies, on wich the|. J. N.S. Brewster, Sr. was a very ) | 
applica iw 
a isi law, and the attachment | successful agent of the Massachusetts m i 
of a Separate copy of the application ‘will Mutual Life before he planned to form Co pany : 
. ssary. ne - i i 
actment of the standard provisions law, it cars tide dee rae Dap ne ; 


has been held generally among the com- 
panies that the requirement that a copy 
of the application “be attached” to the 
olicy was to be taken literally. Accord- 
ngly companies have used forms of poli- 
cies permissible in other states and had 
a copy of the application pasted on. The 
copying of an application on a separate 
form and pasting it to the original policy 
not only made considerable extra labor, 
but used a large amount of extra paper 
and caused the companies to issue the 
policies in a somewhat mussed condition. 
Recently an officer of the Aetna Life had 
an interview with Superintendent Potter 
and was informed that the law would be 
fully complied with if the form of appli- 
eation printed on the policy was in ac- 


ster & Co. have built up a splendid busi- 
ness in all lines and have made a rec- 
ord for quick success obtained through 
prompt and courteous treatment of 
their clients. Beginning with a single 
stenographer and no agency appoint- 
ment they have today extensive offices 
on the third floor of the Liberty Tower 
building and thirty employes, mostly 
young college men. 


Got the First Appointment 
L. E. Shaw, now an associate of the 














SURPLUS, $2,415,621.95 


EMPLOYER’S LIABILITY 
Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—Alll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 


cordance with the law and the copy of | Brewster agency, practically obtained | THOS. E. HANLON, Gen Agt., Ohio, East. Ky., W. Va., T Fi i 
rdance wit oe 1 L [OS LAN N, k ee : . Ky., W. Va., Tenn., First National Bank 
apeliontion were copied ty Fe for them their first appointment. At | Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
on the policy. that time he was manager for Platt & | Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Farnum of the local automobile depart-.| Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
ment of the North America and the Al- | Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
liance of Philadelphia. In April, 1913, | HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
C. S. Brewster joined the firm which | INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 





Reappoints Commission 


San Francisco, Aug. 15—Governor Ste- 
phenson of California has reappointed the 





members of the social insurance commis- 
sion, which was named by Former Gov- 
ernor Johnson to investigate and report on 
a system of welfare insurance. As a re- 
sult of the commission’s work to date the 
last legislature passed a _ constitutional 
amendment which paves the way for social 
insurance and comes before the people for 
adoption next year. 





Accident Notes 


A semi-annual dividend of 4 percent has 
been declared by the National Relief As- 
surance of Philadelphia. In 1915 the stock- 
holders received an annual dividend of 4 
percent, and in 1916 5 percent. 

Figures at the Ohio secretary of state’s 
office show that in the state during the 
year ending June 30, 1,692 men and 222 
women suffered death by accident. In 1916, 
1,393 men and 223 women were killed in 
accidents. 

Wiiliam Drysdale, general agent of the 
commercial department of the Continental 
Casualty at Peoria, Ill., died after a few 
days’ illness at Plainfield, N. J., last 


then specialized in automobile insur- 
ance subsequently adding a liability 
branch to its activities. J. N. S. Brew- 
ster, Jr., had previously scored a great 
success both as a producer and office 
manager. Robert Q. Keasbey subse- 
quently became an associate of the busi- 
ness and then Ralph H. Burdett joined 
the agency as the fire insurance man- 
ager. Mr. Burdett was a widely known 


capable assistance Brewster & Co. have 








week. He was on an automobile tour with 
his family. 
Ella A. Flagg of Wichita has brought 


driving his own car when it went over an 


of prorating the claim because of alleged 


and experienced fire man and with his |: 


suit against the Business Men’s Accident |; 
of Kansas City for $5,000 accident insur- |, 
ance carried by her husband. Flagg was |. 


embankment. The issue is said to be one | 


HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 

















The American Credit-Indemnity Co. 
of NEW YORK 








CREDIT INSURANCE ‘ONLY 








Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 









E.M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss through 
We can always use a few high-class’ solicitors. 


00 Meigen Lane, NEW YORE 


OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, . 1140 Marquette Bldg., CHICAGO 
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built up an excellent volume of fire 
business. 


Opened Brangh at Elizabeth 


The firm opened a branch office at 
Elizabeth, N. J., and obtained the 
agency for that district of the General 
Fire of Paris and several American 
companies. As soon as the war broke 
out the Brewsters were wide awake to 
the possibility of marine insurance and 
added that department. In November, 
1916, Brewster & Co. were appointed 
agents of the automobile department 
of the Germania Fire. Their life insur- 
ance goes to the Union Central of Cin- 
cinnati, John Hancock Mutual, State 
Mutual of Massachusetts, and the Penn 
Mutual. 

Nearly a dozen of the employees of 
the firm volunteered for service in the 
infantry, artillery, cavalry and naval 
militia branches of the federal service 
in this city. One of the volunteers who 
has been decorated already for distin- 
guished services at Verdun is John M. 
Walker, who has been for some time 
at the front as a lieutenant in charge 
of one of the American ambulance 
units. 


MUST ACT WITH PROMPTNESS 


Company Held Liable Where Agent 
Held Application and Accident 
Occurred Before Delivery 


An accident or life insurance appli- 
cation is like a bank check. It must 
be handled promptly by both the agent 
and the company. This is the ruling 
of the Kansas insurance department. 
A company objected to paying a claim 
on an accident policy because the pol- 
icy was not in the holder’s possession 
at the time of the accident. This is a 
standard provision. In an investigation 
of the case it developed that the agent 
who secured the application held the 
application seventeen days before send- 
ing it to the company. The applicant 
had paid his money the day he signed 
his name to the application. The com- 
pany issued the policy promptly, but 
on the day it was issued there was an 
accident. The insurance department 
held that it was no fault of the policy- 
holder, but of the agent and the com- 
pany in not requiring prompt handling 
of applications. An order to pay the 
claim was made. 


The fourth annual meeting of the Inter- 
national Association of Industrial Accident 
Boards & Commissions will be held in 
Boston Aug. 21-25. 








Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South’ La Salle Street, Chicago 
New York - Philadelphia Boston - London 
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MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
W SECOND NATL BANK BLDG., CINCINNATI, O. 
$100,000,00 INSURANCE DEPT, DEPOSIT 





NEW BURGLARY OUT 
CHICAGO GETS AN ADVANCE 


Cost of Personal Hold-up Insurance for 
All Territories Adopted by 
Association 


(FROM A STAFF CORRESPONDENT) 


New York, Aug. 15—At the meeting 
of the burglary insurance company 
executives with Police Inspectors Fau- 
rot and O’Bryan on Monday, repre- 
sentatives of the Fidelity & Casualty, 
National Surety, Hartford Accident & 
Indemnity, Royal Indemnity, Maryland 
Casualty, United States Fidelity & 
Guaranty, Employers Liability, Frank- 
fort and Travelers offered suggestions 
as to how, in their judgment, burglaries 
in Greater New York could be reduced. 
The police department maintains that 
the heavy increase of losses is very 
largely due to the new and inferior 
class of help whose references have not 
been verified, employed by the big 
wholesale and retail commission houses 
and dealers in silks, feathers, imported 
embroideries and high-class merchan- 
dise all over the country. 

Henceforth it will cost more to in- 
sure a roll of silk than a diamond, or a 
piece of silverware of the same value, 
although they have all been in the one 
class previously. In Chicago, Kansas 
City and throughout California, the in- 
crease in rates was even higher than 
in this city. For example, the rate is 
$40 for $1,000 on silk, as against $44.80 
in Chicago, Kansas City, etc. 

Chicago Residence Rates 

At the special meeting of the Bur- 
glary Insurance Underwriters Associa- 
tion held last Friday the following rec- 
ommendations as to residence rates in 
Chicago and Cook county were adopted: 

Your committee recommends that the 
annual rate be increased from $12.50 to $15 
for the special $500 policy issued on all 
classes of residence risks located in Cook 
County, Illinois; and that the insurance on 
money and securities shall be limited to 5 
per cent of the maximum amount of insur- 
ance under the policy, but shall not exceed 
$50; and the insurance on the contents of 
a storeroom in a flat or apartment house 
shall be limited to 5 per cent of the maxi- 
mum amount of insurance under the pol- 
icy, but shall not exceed $50. 

The residence policy containing no aver- 
age clause may be issued to cover flat 
houses (Class B) at the rates named be- 
low. Under such policies the insurance on 
money and securities shall be limited to 5 
per cent of the maximum amount of insur- 
ance under the policy, but shall not exceed 
$50; and the insurance on the contents of 
a storeroom in a flat or apartment house 
shall be limited to 5 per cent of the maxi- 
mum amount of insurance under the pol- 
icy, but shali not exceed $50. 

Class B (Flat houses without hall boy or 
elevator attendant) 

RATES FOR POLICY we. NO 

codes | CLAUSE 


Amt. of Ins & L. Burglary Only 
CN | Sa $25.00 $20.00 
2,000 .. -. 35.00 27.50 
bt ae wees 42.50 34.00 
EDGE sen cecdes 0.00 40.00 
Oe 2 cai care 57.50 beet 


5,0 i 

Each addl. $1,000 7.50 6.0 
RATES FOR POLICY CONTAINING 80 

PERCENT AVERAGE CLAUSE 


Amt. of Ins. T&L. er — 
$ 300 dS stiiateg 9.00 Cy 
BOG? siévccevice 11.00 S80 
500 ‘ . 12.50 10.00 
GOS eiecicas 14.00 11.20 
Cl ee 15.5 2.40 
Amt. of Ins. B. T. & L. Burglary Only 
SOG eancucese $17.00 3.60 
900 wdeece Basee 4.80 
1,000 ealae 20.00 16.00 
POM chcvkece cs 27.50 22.00 
Ot | otek ae «. 34.00 27.20 
4,000 40.00 32.00 
G,00G- <./c.0cees 46.00 36.80 
Each — GH 000 6.00 4.80 
TBUILDINGS 


Your ‘ictiniadtaen recommends the addi- 
tion of the following paragraph to the rule 
appearing in the above caption on page 
R-16 of the manual: “These rates shall ap- 
ply on each outbuilding separately.” 


Hazardous Mercantiles 


The following new rates on hazard- 
ous mercantile classes were adopted: 

The committee (mercantile) recommends 
that the hazardous stock be classified un- 
peed a new group—Group 5—and that the 

ates be as follows: $1,000, $40; $2,000, 
$70: $3,000, $95; each additional thousand 
up to and. including $10,000, $25; above 
$19, 000, $20 a thousand. 





The stock included in this group are 


silks, furs, feathers, linen laces, silk laces, 
hand embroideries, silk velvets and ve- 
lours, or articles made thereof. 

That .a standard endorsement be at- 
tached to all policies written at other than 
Group 5 rates, covering cloth, dry goods 
and wearing apparel of every description, 
excluding liability on the stocks classified 
under Group 5. 

That a discount of 40 percent be allowed 
for a complete central station alarm (all 
entrances, exits, windows, all walls and 
ceilings, unless ceiling is constructed of 
concrete); a 20 percent discount for in- 
complete central station alarm (all en- 
trances, exits and windows). 

Where insurance is carried under any 
other group, specific insurance on Group 5 
stocks in amount of $500 or less, may be 
issued at a rate of $4 per hundred. The 
premium on this specific insurance shall 
not reduce the minimum premium required 
by the manual on any of the other groups. 


Personal Hold-Up 


Personal hold-up rates were adopted 
as follows: 


Your committee (residence) recom- 
mends the adoption of the following 
standard form for personal hold-up in- 
surance whether issued in the form of 
a rider attached to and forming part of 
a “general agreement” form, or whether 
issued as a separate complete policy, and 
such form may be issued whether the as- 
sured ores 2 a residence policy or not: 


DARD FORM 
(PERSONAL HOLD-UP) 
WIDRRES cc esac apenes.« COMPANY 


(Herein called the Company) 

IN CONSIDERATION of a premium of 
Redeeetdecceeekcebs Dollars ($.....), to 
be paid by the assured, agrees to indem- 
nify the assured or any- member of the 
assured’s immediate family who is over 
the age of eighteen years and who per- 
manently resides with the assured, FOR 
ALL LOSS BY ROBBERY of property 
consisting of money and securities for an 
amount not exceeding Fifty Dollars 
($50), jewelry, watches, ceming and ar- 
ticles of personal adornm 

SUBJECT TO THE FOLLOWING 

AGREEMENTS: 

1. The company shall not be liable 
for any loss of articles carried as sam- 
ples, or for sale, or for delivery after 
sale, nor for loss occurring outside the 
limits of the United States or Canada. 

2. “Robbery” as used in this policy 
shall mean a felonious and forcible tak- 
ing of property; (1) by violence inflicted 
upon the person from whom the property 
is taken; or by putting such person in 
fear of violence. 

. The name and address of the as- 
sured and the usual statements of in- 
formation to be included in the usual 
schedule or declarations; and the _ total 
amount of insurance to be shown in the 
policy or the schedule thereof as desired. 
The remainder of the policy conditions 
to be the general agreements now in 
common use. 

ANNUAL RATES FOR PERSONAL 
HOLD-UP INSURANCE ISSUED 

WITHOUT RESIDENCE 
POLICIES 

Territory I (Chicago, Kansas City, San 
Francisco and suburbs)—$6 for the first 
thousand of insurance if. the assured’s 
permanent residence is located in terri- 
tory I; and 30 cents per hundred for 
that part of the insurance which is in 
excess of $1,000. Minimum Premiums— 
Annual, $6; three-year, paid in advance, 
$15.39; three-year, paid in annual instal- 
ments, $16.20. 

Territories II, III, IV and VI—$5 for 
the first thousand and 25 cents per hun- 
dred for that part of the insurance which 
is in excess of $1,000; minimum premiums 
—annual, $5.00; three- -year, paid in ad- 
vance, $12.83; three-year, paid in annual 
instalments, $13. 0. 

Territory V (New England)—}$5 for the 
first thousand of insurance and 25 cents 
per hundred for that part of the insur- 
ance which is in excess of $1,000; mini- 
ee $5.00; three- -year, 

Note—If amount of insurance is $2,000 
or more the three year premium may be 
paid in annual instalments of 50 percent 
the first year, 30 percent the second year 
and 20 percent the third year. 

THREE-YEAR PREMIUM 

The method of computing the three- 
year premium for personal hold-up in- 
surance shall be the same as that used 
in computing the three-year premium for 
residence policies in the territory where 
the assured’s permanent residence is 
located. 

EXCESS INSURANCE ON MONEY AND 
SECURITIES UNDER PERSONAL 
HOLD-UP POLICY OR 
ENDORSEMENT 
Personal hold-up insurance on_ money 
and securities in excess of the $50 limit 
provided in the policy may be issued at 
an annual rate of 3 percent on the amount 
of such excess in Territory I, and at a 
rate of 2% percent on such excess in all 

other territories. 


Becomes Liberty Mutual 


Pursuant to action taken by the policy- 
holders and with the approval of the Mas- 
sachusetts and Pennsylvania departments 
the name of the Massachusetts Employes’ 
Insurance Association was changed on 
Aug. 15 to the Liberty Mutual Insurance 
Company. 

The home office is in Boston, Mass., and 
branch offices are maintained ‘in Pennsyl- 
vania at Philadelphia, under the manage- 
ment of Charles R. Wilder, and at Pitts- 





NEWS OF COMPENSATION 
IT- WILL TEST BOARD’S POWER 


Suit Brought in Utah to Determine 
Rights of Compensation Carriers 
Under Law 


Salt Lake City, Utah, Aug. 1: 5.—Right 
f the insurance department of the 
state industrial commission to refuse 
permission to any insurance company 
tc charge a lower rate for compensation 
insurance than has been fixed by the 
commission for carrying such insurance 
with the state will be tested in the su- 
preme court. The Scranton Leasing 
Company has filed with the court an 
application for a writ of mandate to 
compel the industrial commission to 
reinstate a policy which the company 
had taken out with the Interstate Casu- 
alty of Birmingham, Ala. The matter 
will be heard Aug. 20. 

According to the application the state 
industrial commission takes the posi- 
ticn that unless the premium charged 
by a private company is similar to that 
charged by the state, the policy will be 
rejected. The petition also sets forth 
that the commission has refused to 
accept a policy of a participating or 
profit-sharing nature. While the action 
is friendly in its nature, it is one of 
wide importance. By it will be decided 
the right of Salt Lake City to elect to 
carry its own liability and then rein- 
sure in a private company under a par- 
ticipating policy. 

The action will result in disclosure 
of the actuarial methods employed by 
the state board in fixing the premium 
rates, it is expected. 


New York Fund Examined 


The. New York Insurance Department 
has examined the New York state com- 
pensation fund as of July 1, 1916, cover- 
ing the first two years of the fund's 
operations. During that period the net 
premiums written amounted to $2,831,- 
639, and the total income was 32, 914,496. 
During the same period the fund paid 
for losses $679,641 and paid as dividends 
to policyholders, $505,837. Its total dis- 
bursements were $1,186,836. On July 1, 
the total admitted assets of the fund 
amounted to $1,921,380. The loss reserve 
was $1,422,813; deferred less expense, $42,- 
684; unearned premium reserve, $79,442; 
catastrophe hazard surplus, $187,610; and 
divisible surplus, $188,831. The examin- 
ers. slightly criticised the fund for not 
making payroll audits more promptly. 
They have slightly increased the reserve 
for losses as computed by the fund, but 
give figures showing that the fund ‘from 
the beginning has carried loss reserves 
that were substantially correct. A few 
minor recommendations as to accounting 
and handling funds are made, 


Burhop Named for Board 


W. H. Burhop, who since his graduation 
from the University of Wisconsin in 1913 
has been statistician of the Wisconsin In- 
dustrial commission in charge of com- 
pensation insurance ratings, has been ap- 
pointed by Governor E. L. Philipp as a 
member of the workmen’s compensation 
insurance board of that state, created for 
the regulation of compensation carriers. . 
The board is composed of a member of the 
industrial commission, the insurance com- 
missioner and one other person to be 
named by the governor. 


Object to Examinations 


Since the amendments to the LUlinois 
compensation act became effectiwe making 
the act compulsory for all occupations 
rated as extra hazardous, coal mine opera- 
tors have been making a careful selection 
of workmen, in order to avoid the employ- 
ment of men likely to become injured or 
likely to remain disabled an abnormally 
leng time. Physical examinations have 
been required. This has aroused the op- 
position of the United Mine Workers and 
threats of a strike have been made unless 
the requirement of physical examinations 
is discontinued. 


Haydon Made General Manager 


George F. Haydon has been appointed 
general manager of the Wisconsin Com- 
pensation Rating & Inspection Bureau re- 
cently organized to make compensation 
rates in the state under the new law. 
His headquarters will be at Milwaukee. 
Mr. Haydon resigns as one of the superin- 
tendents of the liability department of the 
Chicago Bonding. For some years he was 
chief engineer of the Prudential Casualty 
and on its merger with the Chicago Bond- 








burgh under the management of Francis 


ing took the position which he is now 








22 


THE NATIONAL UNDERWRITER 














leaving. N. F. Conger will now be the 
sole superintendent of the company’s lia- 
bility department. 

Mr. Haydon is a very competent inspec- 
tor and safety engineer. He has been in 
the business for many years, has taken his 
work seriously and has studied hard. He 
has written a book, recently published, 
“Haydon’s Synopsis of Industrial Accident 
Hazards,” * 


WILL MEET AT CEDAR POINT 


Aug. 27, 28 and 29 Days Selected— 


Standard Policies, Standard Classi- 
fication and Standard Rates 





The 8th annual conference of the 
International Claim Association will be 
held at Katie Breakers, Cedar Point, 
near Sandusky, O., Aug. 27, 28 and 29, 
and at this conference a standard man- 
ual of rating and classification and a 
standard policy will be strongly advo- 
cated, 

If these subjects are attained the 
next step would be for the organiza- 
tion of district claim clearing bureaus. 
It is argued now that the overhead cost. 
is too much, say, for one Ohio com- 
pany operating in Texas, to send a man 
there to adjust one claim, that might 
be closed more cheaply and in a more 
satisfactory manner by a man familiar 
with the ground, the accident and the 
assured. These clearing houses, oper- 
ating with standard policies and with 
standard rates and claims, would sim- 
plify and elevate the business, give 
better and cleaner agency service. 

It is said that a majority of the 
trouble brought to state departments 
for settlement grow out of cheap 
health and accident papers, that are 
sold to the poorer and ignorant classes, 
and that the superintendents of insur- 
ance of the several states are in favor 
of standardizing the business. 

John J. King is chairman of the 
hotel and accommodation committee of 
the association; David N. Cone, chief 
adjustor of the Travelers, is president, 
and Harvey H. Shamo, secretary of the 
American Casualty of Reading, Pa., is 
secretary of the association. 


Clendenin Goes to Saginaw 


A. A. Clendenin of. Gary, Ind., formerly 
a member of the insurance: firm of Hall & 
Clendenin of that city, has accepted a 
position in the accident and health claim 
department of the Massachusetts Bonding 
at the head office in Saginaw. With his 
past experience in the business and his all 
round qualities he should rapidly develop 
into an efficient special adjuster, and the 
company expects to assist him to this end. 

Hail & Clendenin have represented the 
Massachusetts Bonding in the Gary terri- 
tory for a number of years. 


Law Helps Collections 


Casualty companies and general agents 
are considerably interested in a new Illi- 
nois law that permits them to. get at 
delinquent agents and brokers through the 
criminal, instead of the civil courts. The 
text of the measure was published in full 
on page 4, Part I, of The National Under- 
writer of Aug. 9. A similar law has been 
in force in Michigan for a number of 
years, but did not come to the attention 
of insurance men generally until the in- 
surance law of the state was codified the 
past year. 


Richard M. Neely, formerly general 
agent of the Employers Liability of St. 
Paul, is deaf. He was 49 years of age. 


THE REALM OF TODAY 


There is a fair land that exists, 
A wonderland, not far away, 
In the deep, fertile valley of Now, 
And known as the realm of Today. 
Here action’s the key of success, 
dreamers never have place. 
It’s the up-to-date man of today 
Who works and wins in the race. 
—Tompkins. 
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CANNOT GUARANTEE BUYERS 





Fire Companies Not Permitted to In- 
sure Dealers Against Conversion 
of Partially Paid For Cars 





On an opinion from the attorney- 
general, Superintendent Fred W. Pot- 
ter of Illinois has ruled that fire insur- 
ance companies may not issue policies 
containing any provision, indemnifying 
automobile dealers against loss sus- 
tained by reason of the conversion of 
cars by persons who have only paid a 
portion of the purchase price. The at- 
torney-general holds that such insur- 
ance is not theft insurance, but is really 
guarantee insurance and can be written 
only by companies licensed to write 
that form. He holds that such guar- 
antee insurance is not contemplated in 
the amendment made by the Illinois 
law by which fire companies were per- 
mitted to write theft, collision and 
other usual forms of automobile in- 
surance. 





CALIFORNIA FIELD CHANGES 





Bishop With Phoenix and Whitmore 
With Home and Fidelity & Deposit 
—Jones Gets American Eagle 





James Bishop has been appointed 
special agent of the automobile depart- 
ment of the Phoenix of London and 
allied companies in Southern Califor- 
nia, succeeding Herbert G. Large, re- 
signed. Mr. Bishop has been with the 
Pacific Board at San Francisco for 
some, time, but previously was with the 
Aetna Accident & Liability. 

Leonard C. Jones of San Francisco, 
western manager for Georgia Casualty, 
has been appointed state agent in Cali- 
fornia for the automobile department of 
American Eagle and will handle the 
latter’s automobile business in the state 
direct through his office. 

R. S. Whitmore, formerly with the 
Aetna Casualty & Surety at Los An- 
geles, has been appointed special agent 
for the joint automobile department of 
the Home and Fidelity & Deposit in 
southern California. 





NO VALUE REDUCTIONS YET 





War Has Not Thus Far Reduced the 
Number of Machines—Specula- 
tions as to Future 





Apparently the war has not actually 
cut down the number of automobiles in 
the country as yet. If Massachusetts 
can be taken as a criterion, there are 
more cars in the country today than 
there were a year ago. In other words, 
sales of new cars far exceed the num- 
ber of old machines that are being 
junked. Each month this year there 
has been an average of 1,008 more mo- 
tor vehicles registered than for the 
month of 1916, and, in fact, on July 1, 
there were 142,851 cars licensed in the 
state, as compared to 136,809 for the 
entire year of 1916. 

here were 298 more dealers added 
to the list in 1917. This great increase 
in the number of dealers is probably 
as much responsible for the falling off 





Semi-Annual Statements 


(PIGURES FROM GEORGIA DEPARTMENT) 


Assets 
American Burety i)... ceva ces $10,427,972 
Hartford Accd. & Ind.......... 4,881,306 
Metropolitan Casualty ........ 926,366 
North American Accident...... 888,336 
Preferred Accident ........... 4,414,685 
Provident Life & Accident..... "353, 016 


*Surplus not reported. 


Net Surplus Income Disbursements 


etisibne rh a $2,870,749 $2,353,134 
571,911 2,692,344 2,076,556 
208,686 29,380 428,050 
233,661 872,68 923,362 
1,000,000 1,571,409 1,142,959 
121,857 379,590 379,631 
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of sales in the various agencies as is 
the war. 

The increase in the number of trucks 
has been greater than the increase in 
the number of passenger cars. ‘The 
increased need of trucks in the United 
States, because of the speeding up of 
business made necessary by the war, 
may make up in a measure the antici- 
pated loss in values in pleasure type 
cars. ‘It is argued that the decrease 
in the number of machines in England 
as the result of the war, does not mean 
that there will be a similar decrease in 
the United States. Because of the great 
distances in this country, as compared 
to England, the needs here for machines 
are vastly greater. Particularly is this 
so of trucks. America also has a 
vastly greater railroad problem to solve 
than did Great Britain, and motors 
will have to be used for both passen- 
ger and freight traffic to supplement 
the now overloaded steam and electric 
lines of the country. 


ST. LOUIS THEFT RECORD BAD 





More Cars Stolen and Larger Percent 
Are Not Recovered—Another 
Rate Raise Probable 





_Thefts of automobiles and automo- 
bile accessories in St. Louis are reach- 
ing such alarming proportions that 
automobile insurance men say if condi- 
tions are not remedied the clauses in 
their policies guaranteeing against loss 
by theft will have to be stricken out. 

At a meeting held last week it was 

determined that this would not be done, 
however, before rates had been raised 
so high that it would be next to im- 
possible for the average automobile 
owner to carry protection on his ma- 
chine. . 
According to M. W. Doyle of the 
American Automobile, rates have been 
raised as thefts increased. Further in- 
creases are in prospect if the wholesale 
thievery now going on in St. Louis is 
not stopped. If matters grow worse, 
Mr. Doyle says, this form of insurance 
virtually will become prohibitive. 

There are approximately 20,000 cars 
in the city. The average insurance car- 
ried on these cars is $1,000. The total 
insurance carried on these machines is 
$20,000,000. The fire insurance rate on 
these cars five years ago was 2 percent. 
The present rate is 1 percent, showing a 
voluntary reduction by insurance com- 
panies, based on loss and experience. 
Five years ago the theft rate was one- 








quarter of 1 percent. It is now more 
than 2 percent. Even at this rate, Mr. 
Doyle says, there is no profit in it for 
insurance companies operating in St. 
Louis. 

Each month in St. Louis between 
$6,000 and $8,000 worth of automobile 
accessories either are stripped from cars 
or stolen out of them. Less than 1 
percent of the articles have been re- 
covered by the insurance companies. 

Last year approximately 850 automo- 
biles were stolen by St. Louis thieves. 
This year, so far, the police say be- 
tween 1,100 and 1,200 have been taken. 
The majority of these are recovered, 
but often they have been stripped in 
such a manner as hardly to be recog- 
nizable. In many cases the bodies have 
been taken off or changed-so that own- 
ers, when called to identify them, are 
unable to do so. 

Ford cars are most sought. When 
stolen they are run into a shed rented 
in some residence district, where all 
identification marks are obliterated or 
they are virtually remade, often being 
converted into trucks and directly “ped- 
dled” by the thieves. Changing the 
cars into trucks seems to be the favor- 
ite process of concealment. 

That some stolen cars never are re- 
covered is shown by the police figures: 
In 1913 only one stolen car was not 
found; in 1914, three; in 1915, seven; 
in 1916, thirty-seven; so far this year, 
of the 1,100 or 1,200 cars stolen, 114 
still are missing. 





Reducible Policy Gains 


The monthly reducible automobile policy 
is gaining in favor throughout the coun- 
try. It seems now that the National 
Conference will approve the plan of the 
western conference to write farmers’ cars 
on this basis, and that it is altogether 
possible that the idea will be adopted for 
city cars within a year. The recent fig- 
ures gathered by various automobile pub- 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















in force . 





Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest.in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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lications and trade associations show that 
used cars do not have the value that 
insurance companies recognize in their 
present rate schedules. Because cars de- 
preciate rapidly, an annual readjustment 
of value, such as is contemplated by the 
present method of writing automobile in- 
surance, does not fit the case. 


Court Upholds Fishback 


The Washington supreme court has re- 
fused the petition of the jitney operators 
for a writ of mandamus to compel Insur- 
ance Commissioner Fishback to issue a 
license to the Mutual Union Insurance 
Company, which was organized to write 
jitney bonds when every other company 
refused the business. Commissioner Fish- 
back declined to license the concern be- 
cause its principal assets were promissory 
notes of jitney men, which, he contended, 
did not give the public proper protection. 








Changes in List Prices 


Old New 
Make Model Price Price 
BGO! ets. oid swe ies R-Tour. $ 875 $ 985 
PROS. preitcacie see We S-Road. 875 985 
BRGGE\ o-a'o-d.0s:6!'ers Shee M-Tour 1,250 1,385 
WOO cs ieee on N. Road 1,250 1,385 
Maxwell ........ Road. an 
Tour. ... 665 745 
GRABER co's oh as eke emeeeeue 875 950 
Overland ....... Light 4— 
our. ... 665 750 
Overland ....... Light 4— 
Road. ... 665 735 
Overland ....... Light 6— 
ur. 985 1,095 
Overland ....... Light 6— ~- 
Road. 970 1,080 
TOME a iii8ici' oe his COPTER Bice 875 950 





Ratings on New Models 
List Ins. Col. 


Model Type of Body Price H.P. Class 
Packard Motor Car Co., Detroit. 
3-25 T-P. Tour. .....0.. $3,450 43 J 
3-25 7-P. Salon Tour... 3,450 43 J 
3-25 4-P. Runabout ... 3,450 43 J 
8-25 5-P. Phaeton ..... 3,450 43 J 
8-24 5-P. Salon Phae... 3,450 43 J 
8-25 Fae Ba sclera eae 5,000 43 Pr 
3-25 T7-P. Lan. ......0. 5,050 43 Q 
8-25 4-P. Coupe ....... 4,800 43 bs 
3-25 7-P. Imperial Lim 5,200 43 Q 
3-25 7-P. Brougham ... 5,150 43 Q 
3-25 6-P. Brougham ... 5,050 43 Q 
3-35 %-P. Four. i. 002s: 3,850 43 L 
3-35 7-P. Salon Tour... 3,850 43 L 
3-35 7-P. Imperial Lim. 5,600 43 R 
3-35 ‘Fey Ee Ce hae 5,400 43 Q 
3-35 T7-P. Land. ....... 5,450 43 Q 
3-35 7-P. Brougham . 3,350 43 J 
Moon Motor Car Co. 
Light Weight Six....... $1,000 22 A 





Adjuster for Police Board 


C. G. Cabanne, independent automobile 
adjuster of St. Louis, is being sponsored 
by the insurance fraternity of that city 
for a place on the board of police com- 
missioners. Automobile thefts in St. Louis 
have been increasing at an alarming pace, 
and it is believed that with Mr. Cabanne’s 
appointment to the board that this phase 
of theft would be considerably reduced. 
Mr. Cabanne has had considerable experi- 











National Automobile Insurance 


Company 
AuthorizedCapital and Surplus, $500,000.00 
“all idee Insurance” 





MEN WHO KNOW 


Applications for automobile insurance in the Insurance Com- 
pany of North America are handled by men devoting all of each 
business day to this one line of insurance, men especially trained 
for the work and familiar with it in all its details and ramifica- 
tions, men who know. Applications for automobile insurance in 
the Insurance Company of North America are handled intelligently. 


INSURANCE COMPANY OF NORTH AMERICA 


OF PHILADELPHIA 


PLATT, YUNGMAN & COMPANY, General Agents 


400 Walnut Street, PHILADELPHIA, PA. 




















ence as a detective, being for seven years 
a member of the city detective force. 





Another Wisconsin Mutual 


Articles of incorporation have been filed 
in behalf of the Automobile Owners’ Mu- 
tual Insurance Company of Milwaukee. 
The incorporators are William A., Charles 
H. and John S. Tharinger, well known 
business men of the city. Announcement 
will be made later concerning the com- 
pany’s plans. 





Motor Notes 


G. H. Chellman, assistant to Paul Fry, 
secretary of the Western Automobile Un- 
derwriters Conference, and also secretary 
of the Automobile Protection & Informa- 
tion Bureau, has been drafted and accepted 
for the new National army. 

During the past year about 800,000 
Fords have been put on the market, as 
compared with 533,921 for the fiscal year 
ending July, 1916. The annual report of 
the company is not yet out, but the round 
number is believed to be near what this 
report will show. 





Do You Use Prospect Cards? 
Our Own Spezial Patent 


All-Leather Prospect Card Case 


To Fit Standard 3x5 Card 
Sold Separately or in connection with Our 
Systematic Salesmanship Outfit 

Two pockets, one, for current calls, 
the other for blank cards for new pros- 
pects. 

One peculiarity of this “invention” is 
that you can “look over” your pros- 
pects without taking the cards out of 
the case—a great convenience whe 
“on the street.” : 

Another, that it “bulks small” in the 
pocket, the two pockets “matching” 
each other. 

If you use prospect or expiration 
cards you can’t afford to be without it. 
Money back if not satisfactory. 

Price $1.25 


The National Underwriter Co. 


Prospect Cards, 50c per 100; $3 per 1,000 
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Agency ions now: being received. 
Rees Wilkinson, Se and General Ma 
cet i Wilkinsoe: Bids. Lincoln, Nebraska 
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EXTENDING U. & O. COVER 
BEYOND ONE-YEAR LIMIT 


Question—Can use and occupancy in- 
surance be written for regular term pe- 
riods at term rates? 


Answer—The only reason why a use 
and occupancy policy might be written 
for more than one year, that we can 
see, is to cover the possible inability 
of an insured to replace his property 
within such a length of time. 

It might be impossible to replace an 
office building or hotel of considerable 
magnitude in a year’s time and under 
such circumstances the insurance should 
be written for one year at the regular 
rate, with the following endorsement: 





“In consideration of additional pre- 
mium $ -, the term of recovery 
under this contract is extended for one 
year, but the per diem recovery re- 
mains the same.” 

The additional premium charged for 
this endorsement should be equal to 
the premium charged for the policy. 

Such additional coverage is particu- 
larly necessary during these times of 
inability to secure either building ma- 
terial or heip in the quantities desired 
and needed. Many owners of struc- 
tures in which a considerable amount 
of steel is used would not find them- 
selves fully protected under a single 
one year use and occupancy policy. 

This form does not cover the assured 
for any loss due to a fire beyond the 
one-year term for which the policy is 
issued, but does cover him for the 
length of time, up to two years after 
the day of the fire, that he might be 
unable to use his property. 





The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 

















It Helped Him Build His Business 


I will say that I have found the course a great 
help to me, not only in building up my insurance bus- 
iness, but in getting improvements made. 
given me an opportunity to talk to the owners in an 
intelligent way, and in a way I could not have talked 
had it not been for taking the course. 
Inspection Bureau service is very good, and I find 
that they are willing to co-operate in anything that 
is for the improvement of fire prevention. 


Taught by Mail in Twenty Lessons 
ANALYTIC MEASUREMENT OF FIRE HAZARD 


By JAY S. GLIDDEN 


-Write for Information 


Fire Protection Correspondence Courses 


403-4 Lincoln Inn Court, Cincinnati 
1362 Insurance Exchange, 


Hammond, Ind. 


It has 


Our Indiana 


J. Froyp Irisu. 


Chicago 






































24 THE NATIONAL 


UNDERWRITER August 16, 1917 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS «SURPLUS 
January 1, 1914,........ $ 920,961.16 $181,374.66 
Jenuary 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 . | 





Fire, Tornado, Automobile, Towrist Baggage, Parcel Post Insurance 








EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt: 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N.J.. 


ie « = ate <= sets. iia 
Capital - - - - = = = = = 500,000.00 
- 906,788.03 





Surplusto Policyholders - - - - = 
e WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 


W. J. WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Rutan, 
* Chicago 


Resp ible Ag 





Solicited 














Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS? FIRE INSURANCE CO. 
OF YORK, PENNA. ao 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


Surplus $514,026 


W. H. MILLER, President 








United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


Sm ht) RT 1 Ss 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











Can you secure VOLUME ?..................00 
Of PROFITABLE business? .................++ 
If you could DO AS YOU LIKE?............. 
Have you an agency force? ...........ccccsceeee 
Are you FREE to grow?..........c.esseesceeee 


Have you AGENCY CAPITAL?............... 
If you had THE COMPANY ?................. 
If you can answer 9 of these 10 questions, write 


DEE A. STOKER, 508 Tacoma Bldg., CHICAGO 











GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
a BY 


\ 
Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Teutonia Fire Insurance Co. 


ll of Pittsbu 
Combined Capital, $1,700,000 ‘Assets, $8,17 1AM6 146 Surplus to Policyholders, $3,572,680 
F. H. Westme er, Toledo, Ohio, Special ent for Indiana and Ohio 
el & Loeb Chicago, Iil., General Agents for Illinois 
New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, —— 
ASSETS - =< te 
Baia SURPLUS TO POLICYHOLDERS flee iste C= 




















$1,643,174.45 
1,235,960.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 










A Reliable, Progressive Agency Company 





Representatives solicited 














General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 






















Detroit National Five Insurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 




















Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


OHN L. LIND, State A Ageet t, 719 Linn St., and CHESTER H. 
OLT, Special Agent, Columbia Terr. 9 ?PEORIA - Illinois, Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN jand MINNESOTA 

















ORIENT, The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


| 

|Cash Capital - - $ 600,000.00 
| Reinsurance Reserve -  1,312,818.13 
| Reserve for all other Liabilities 111,534.54 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


emer 





A.G. McILWAINE, Jr. - - President SurplustoPolicyholders  1,015,168.55 | 
HARTFORD, CONN. ‘peg Assets - - - 2,587,558.08 | 
CHARLES E. DOX, Manager | 
. WESTERN DEPARTMENT Writing 
39 S. La Salle St., Chicago, Ill. : Fire Tornado 
sae aaseae | * Sprinkler Leakage 


SAM B.STOY, - - - « Manager 


SAN FRANCISCO ‘Rents 


Use and Occupancy - 


Merchants National 


Sire Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


| SS 


hes nf s " ( 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


| S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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Wants Good Men TLTINOIS LIFE INSURANCE COMPANY Ti twots 


Will Pay Them Well JAMES W. STEVENS, President COMPANY 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE PART TWO 
TWENTY-FIRST YEAR No. 33 CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, AUGUST 16, 1917 $3.00 per Year, 15 Cente = Copy 


DANGER IS SEEN IN COMPANIES TO OPPOSE 
THE GOVERNMENT PLAN WHY OUR DANGEROUS PROVISION 
Federal Life Insurance Project N AGENT S SUCC E E » 


Clearly Provided for in Bill 
Before Congress’ 


































Feel That Soldier Should Not Be 
Permitted to Buy $10,000 
of Insurance 








FEATURES OF MEASURE Selling incomes is a necessary department of in- 


ee MASON PREDICTS DEF 
surance today. We issue the best Income Policies we ” _— 








Committee Protested Against Proposed 
Scheme and Pointed Out the 
Objectionable Features 


can make both on Participating and Non-Participating Says Wilson Has Had Way on Other 


forms. The Non-Participating rate is very low, with Matters and Will Get It 
participation in special dividends after it becomes a This Time 








New York City, Aug. 15—Life in- claim. Either monthly or annual income can be pro- 
surance companies are considerably 
aroused over the bill that has been 
introduced into Congress providing for 
life insurance for military men. It had 
been supposed that the life insurance 
committee that was appointed by Sec- 
retary of the Treasury McAdoo and 
called to Washington for consultation 
had approved the measure and had had 


something to do with getting it up. It 
is not thought, however, that the com- 
mittee had any influence with the gov- 
ernment officials in getting up this in- 


BY GUY MASON 

Washington, D. C., Aug. 14—The na- 
tional administration’s army and navy 
insurance scheme now is officially be- 
fore congress. On Friday last, the date 
when Secretary McAdoo announced 
that the formulation of the scheme had 
been completed, a bill - introduced 
in the House of Representatiy. ; by Rep- 
resentative Alexander of Missouri, to 
make the plan a law. Immediately up- 


iN FARM Wleltane Nes BEHIND EVERY POLICY on its introduction the bill was ordered 


referred to the committee on interstate 


vided in any amount. 
All policies contain special Total Disability clause. 


These policies are not excelled by any issued. 


GOOD CONTRACTS TO LIVE CLEAN AGENTS. 








surance bill. The committee certainly [ f\ 7 INSURANCE wap eae Farsi = 
- A Pty : e he bill will be begun in a few days. 
a ‘Secrlaen ef _ Suunes a “aa COMPAN Y Referring the bill to this commminen 
strong protest against the present life = —elraw:s ILL} tO) Ree was but the prelude to fight between 
insurance feature embodied in the po ee = peti —_— _ 
ovis he officers and representatives of the 
life insurance companies on the other 

Means Government Insurance - side. From now until the bill is passed, 

Life insurance men believe that with- either in its present form or amended, 


out a doubt if this bill is passed by Secretary McAdoo’s scheme promises 


Congress it means the entrance of the e ? to play the part of a varsity football. 
government into life insurance and 1C 0 ers ] es Both Sides Determined 

hence the bill is regarded as a very : ae ar 
dangerous one. The American Life President Wilson and Secretary of 
Convention, the Association of Life In- (CONTINUED ON: PAGE 9) 


surance Presidents, members of,the life of American Life Insurance 











insurance committee that was appointed 
by Secretary McAdoo, and others are for 191 7 
now in Washington ready to oppose 6 
the life insurance feature when it comes Th & t 
up before the committee in Congress. ° Sh 250 e be e ores 
‘entiaian isa All Companies Shown (250 in number City Life” 
_ By the terms of this measure it is ity l e 
first provided that the administrative 
<r shall mS done in the pees = General Information foreach company. Annual ena 
reasury’s department. he seconc it . Analysis of Policy Contracts (87 questions). 
part with ms plan of those in the rhe we Rates. "Cash Values. Paid-up and ee Has a good contract 
service laying aside a certain percentage Values. Dividends (for 20 years). Net Cost (each year for . 
of their salaries as a savings fund ‘or Fee. eeathchaading ent an peuiiien non-parauinalied. for good agents in 
to meet the wants of their dependents Complete List of Policies Issued (with sample rates at ages Ili : t : Lib 
(CONTINUED ON PAGE 11) 25, 35 and 45.) Retroactive Principles in Practice (Ex- Inois territory. 1D- 
os clusively in the DIGEST). 100 Pages of Reserve, Mortality, ] & 26 . 
INDEX TO LIFE SECTION neemees = other Tables (largest list in any agent’s era commission, ex 
publication). ° 2 
jes = hig gps 2 aarp ane : ih Pre and 
Jppose feature in plan.........ccceees 
\gent should be an educator.......... 2 ° 9 e ome 1ce assistance 
Mquitabl Rt! ee ee 5 . 
chvention aftermath: cdwetteeesecs 4 The Greatest Life Agent S Field Book Published in development of the 
Fra . 1D s : a e 7 S program.... e ° e ae 
Options in See Eeeeeee. le In Handsome Flexible Binding, $2.50 field. 
Come To nemas A. Buckner......... : ’ 
New York annual report out. 20002002112 7 ee 
SRE Meee SUUUEE d's. 0 0 vie pln ee wields 6 NY 
WMO ssccaseecestecc ld Address the Home Office 
F OFONE MND Sede its wee da Ce eee 10 
\seney johanges 2 ijn THE NATIONAL UNDERWRITER COMPANY Rockford Illinois 
Se a ae CINCINNATI — CHICAGO — NEW YORK 
























LIFE INSURANCE SECTION 


LIFE 


THE NATIONAL UNDERWRITER 


August 16, 1917 








Cc. H. ELLIS 
President 





PAN-AMERICAN LIFE INSURANCE 
COMPAN 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has bs yee up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of | t : 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


handling and inspiring an agency organization of high 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 











LIFE INSURANCE AGENT 
SHOULD BE AN EDUCATOR 


John R. McFee Addresses Equita- 
ble of Iowa Field Men on 
Qualifications 


IS A HUMAN PROPOSITION 


Should Seek to Instill Protection Idea 
Into Ordinary Men Rather Than 
Seeking Supermen 


One of the chief addresses given at 
the annual meeting of the agency asso- 
ciation of the Equitable of Iowa at Des 
Moines this week was that of John R. 
McFee of Chicago. His address, which 
was delivered Wednesday, was in part 
as follows: 

It seems to be the fashion to insist 
on qualifie- s in the life insurance 
agent wh.cn would imply attainments 
beyond the reach of the ordinary man. 
I have listened to addresses on the se- 
lection of agents by elimination. It is 
often assumed that there is small diffi- 
culty in procuring agents. I feel it 
should be the task of the company and 
its general agents to make men of ordi- 
nary attainments fit to become compe- 
tent life insurance negotiators, rather 
than to look for men so well equipped 
as to need little training. — 

Life insurance is the business of hope. 
The fundamental equipment of a good 
agent is the power to visualize human 
needs, rather than the possession of 
academic training. The business ap- 
peals to men of highest attainments and 
draws many such to its allegiance. But 
the average rate-book man is not sum- 
marized in the generalizations of 
extraordinary natural traits and _ at- 
tained characteristics often insisted on 
as essential to his success. 


We Are All Plain Men 


We are in the main plain men, we 
rate-book men, keenly seeking a liveli- 
hood. A man who can be taught the 
virtue of persistence, who responds to 
appreciation of the plain man’s prob- 
lems of life, who has mental training at 
the outset, making him able to grasp 
some rather simple distinctions and 
propositions, can be trained to high effi- 
ciency as a producer. The intricacies 
of the business will be acquired as the 
award of growth in his calling. 

I have little patience with intricate 
analysis of the psychology of salesman- 
ship. To analyze a sale into its com- 
ponent parts is a review, a history, of an 
act performed. We need to learn how 
to perform it. The man who plows a 
field may look back to the perfection 





of his furrows and take satisfaction in 
the quality of his plow. But his value 
as a workman is in how to use the plow 
to make it produce the furrow. 


Education Is Abused 


Education is a much abused word. 
Many mean by an educated man, one 
who has had academic training, a col- 
lege graduate; others would define him 
as one possessing knowledge. Educa- 
tion, it seems to me, at its best, is the 
storing of general principles in the 
mind after it has grasped them to com- 
plete understanding, so that they are 
ever ready to be released for use on 
quick need. The power to reason well 
is a high attainment and logic is re- 
vealed more through failure than by 
success. In its ultimate, truth is seen 
rather than demonstrated. 

We are urged on, ever creating as we 
go on our mental journeys, looking out 
ever with the mind’s eye. We know 
many things we cannot demonstrate; 
we believe as we come to conscious per- 
ception before we use the severe proc- 
esses of proof. We become artists, in 
a true sense, before we measure and test 
and demonstrate. Logic is always 
mathematically rigid, but art is as di- 
versified as individuality. Now I in- 
sist that the sense of perception may 
be developed, perhaps even taught. In 
its origin it is a trait of nature, a gift of 
God, if you will. Let this be our great 
consolation. So let it not be said that 
the humble man may not win the jewel 
that adorns the crown of life insurance 


-success. 


Is a Human Work 


Life insurance negotiation is a hu- 
man work. Humanism is a judgment 
of realities from the interest of man 
with all man’s frailities and imperfec- 
tions. It is the rather pathetic appre- 
ciation of faults and follies and foibles 
as they affect our excellencies. It is, 
I sometimes think, the outlook through 
details. We make details love’s own 
timekeeper. History may record events, 
but the heart makes a record of details. 
I love to think of life insurance as the 
song of hope, and I rejoice in my mis- 
sion as a communicator of its solace. 
We are educators, because we must ex- 
hibit facts and convince and persuade 
men to high purpose—to heed duty as 
equivalent to obligation. 

It is always an inspiration for me to 
consider the mortality experience in its 
use as a basis of life insurance. It 
seems to me a wonderful utilization. 
Time and again, always when I can, 
I call attention to the wonder of it all. 
Think of it. The death record of man’s 
inevitable doom is the mortality expe- 
rience. The geniuses who have made 
our sufferings tolerable and our happi- 
ness buoyant, who have aided us to vic- 
tory in the brute struggle for existence, 
all have been just single concomitants 
in the age-group march to inevitable 
extinction. The prince on his throne 
and the beggar in his garret find the 
same end. Death levels all. 


Prevents Absolute Loss 
Where in all economic achievement is 





WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
agents, medical examiners, and applicants for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


INDIANAPOLIS, IND. 








there another device for coining abso- 
lute loss into inevitable gain? We teach 
the life insurance agent by rote to talk 
of creating estates. An estate in its 
direct meaning is a tenure, a title. We 
use the term to mean the possession, 
as well as the title. There is nothing 
more useless than a possession that can 
never be made productive. It is a care 
instead of an asset. Men have toiled in 
all the generations before life insur- 
ance, almost up to the days of our 
grandfathers, to accumulate by labor 
and to augment in thrift a capital to 
yield an income to make struggle less 
a necessity. This capital once heaped 
to sufficiency to earn competence with- 
out labor, has been subject to the haz- 
ard of investment so that the wisdom 
of the financier was needed to make 
valuable the accumulations of thrift. 
Few men in ordinary walks of life pos- 
sess a fortune, but most men possess 
income from wages and earnings. 

Life insurance reversed the. efficacy 
of accumulation. It teaches men to 
take part of their income and thereby 
accumulate an estate for dependents, an 
estate to vest in possession at the time 
of its owner’s supreme need, coming 
untrammeled and if desired ready in- 
vested, guaranteed, by the soundest 
security in all the world, to produce an 
income commensurate with its safe 
earning power. If the life insurance 
agent did no more than show men the 
efficacy of life insurance to create an 
estate from an income, it would have 
accomplished a highly valuable educa- 
tional result. 

A knight of happiness, therefore, is 
this rate-book man, as well as an edu- 
cator, for he teaches the frugal that 
death need never despoil the ones we 
love. 


Majority From Chicago 


At the recent agency convention of 
the Columbian National Life, held at 
the home office in Boston, it developed 
that of the eleven agents who qualified 
for attendance, five were from the Chi- 
cago office, the remainder being gen- 
eral agents. W. W. Tate, manager of 
the Chicago office, feels quite proud of 
this record. The Chicago agency pro- 
duced $3,000,000 in paid for business 
last year and has gone along at a rapid 
gate so far this year. 


Business Getting Meeting 


Agents of the Ohio National closed 
their convention at Cedar Point on 
the night of Aug. 10. 

For the best business getting divi- 
sion, that of Charles Clifford, Colum- 
bus, captain, won first. The banquet 





of Aug. 10 was the forfeit paid by the 
Northern Ohio division. Among the 
speakers were President Albert Bet- 
tinger and Secretary T. W. Appleby. 








Insurance Picture for 
Medical Examiners 


Medical Director John L. Davis 
of the Amicable Life of Texas in 
speaking to the local examiners 
says: 

“Undoubtedly the best exam- 
iner is he who makes the clear- 
est pen picture of the applicant 
accurately showing his present 
condition, past record and family 
history. Great pictures all have 
something beyond the mere me- 
chanical lines and colors, lights 
and shadows; an_ indefinable 
touch which may be called the 
‘soul of the picture.’ 

“Your insurance picture in the 
same way shows the man’s phys- 

“ical proportions, scars of old dis- 
ease, hereditary warps and in- 
clinations; but permeating these 
physical attributes there should 
be depicted the spirit of the real 
man, revealing his temperament, 
disposition, impulses and tenden- 
cies in life. For these intangible 
factors as much as physical frame- 
work affect longevity. 

“Medical men know the vast 
difference in life expectancy be- 
tween the man animated with a 
spirit of industry, thrift, self- 
sacrifice and contentment; and 
him whose natural inclinations 
are toward recklessnes, intemper- 
ance, gluttony and _ selfishness. 
These features of the picture con- 
stitute the essence of “moral haz- 
ard” in insurance and are vital 
in the logical selection of risks. 

“The physician better than any- 
one else is able to give this in- 
formation because of his per- 
sonal acquaintance with the man, 
his trained judgment and natural 
habit of reflection, and because 
his daily practice compels him to 
take cognizance of these very 
features.” 























WANTED—The agency for a good life 


insurance company, by a man who can 
write one-half million personally per year and in 
addition to that, get sub-agents to write a nice 
volume of business. Open for the company who 
is in a position to give the best offer. Address 
79-M, care The Naticnal Underwriter. 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 
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THE NATIONAL UNDERWRITER 











































































Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


saving to the insured. 


funds. 
the wide world in these troublous times, by 


Resources. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R. Clark, President 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 


Cincinnati 





its signal 


aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 











GATHER IN DES MOINES 


AGENTS ARE HOLDING RALLY 





Equitable Life of Iowa Men in Annual 
Convention at the Home 
Office 





Des Moines, August 11—Agents for 
the Equitable Life of Iowa, 160 of them, 
are in Des Moines this week attending 
the ninth annual convention and inci- 
dentally observing the fiftieth anniver- 
sary of the founding of the company. 

Although the sessions proper did not 
start until Tuesday, most of the agents 
were in Des Moines Monday and an 
efficiency meeting was held. 

L. K. St. Clair, president of the as- 
sociation, presided at the opening ses- 
sion Tuesday. J. Cummins, presi- 
dent of the Company, made the address 
of welcome. There were speeches by 
Hibler of Pittsburgh; John C. Johnson 
of Harrisburg, Pa.; C. W. Farley of 
Toledo, O.; Herbert Hendricks of 
Quincy, Ill 


Hubbell Gets Ovation 


IF. M. Hubbell, founder of the com- 
pany, and the holder of policy number 
1, spoke. He was given a cordial re- 
ception. But the real “sensation” of 
the opening session was when F. W. 
Hubbell, treasurer of the company, ap- 
peared on the platform in Uncle Sam’s 
uniform. Young Hubbell is an officer 
in Battery F, Third Iowa regiment, and 
he was given a tremendous ovation. In 
his honor, the agents voted to make 
September “Frederick Windsor Hub- 
bell Month.” In his honor they will 
write all of the business possible. 

Tuesday and Wednesday programs 
were well attended and interesting 
throughout and the convention, which 
ends Thursday night, will go into his- 
tory as the most successful in the his- 
tory of the company. 





Eliminates the Tax 


Washington, D. C., Aug. 15—In the 
debate on the war tax bill yesterday the 
senate sitting as a committee of the 
whole accepted the elimination of the 
house provision taxing all insurance 
Policies. The house had proposed a 
tax of 8 cents per $100 on life insur- 
ance policies and about 1 percent on 
other new or reinsurance. 





Next Saturday the 60 agents connected 
With the Chicago office of the Federal 
Union Life, of which J. R. Daniels is man- 
acer, will hold, their first annual picnic at 
Edgebrook, Ill! In-addition to the outing 





QUIZ BOOK AND EASY LESSONS 








Every life insurance man _ should 
know the fundamentals of his business. 
A new book, “Easy Lessons in Life 
Insurance,” explains these fundamentals 
in a simple and interesting way. In 
this book we do not find a dry mass of 
statistics nor complicated explanations 
—it is written for the layman. Even 
the policyholder will enjoy reading the 
exposition. He will be impressed with 
the soundness of life insurance. This 
book is inspiring to read and will give 
an agent renewed energy because it 
impresses him with the beautiful char- 
acter of his profession—a profession 
which is as noble as any. It is sold: by 
THe NATIONAL UNDERWRITER for $1.25. 
* * * 


Many points have been bothering 
you, no matter how long you have been 
in the business. If you have had such 
points as mortality, loading, method of 
valuation and similar subjects ex- 
plained to you fully, the explanation 
has probably passed from your mem- 
ory. In a new book are’ found points 
such as making the premium, mortal- 
ity table, the different steps and the 
computation of the premium, the life 
annuity, determining the premium of 
a term policy, proving the adequacy 
of the net premium, cost of insurance, 
the probable life, natural premium in- 
surance, and different methods of valua- 
tion. This book is carefully indexed, 
enabling you to refer to any term of 
life insurance and get something far 
better than a definition. 


* * * 


Here are just a few test questions 
and points taken from the “Quiz Book” 
that accompanies “Easy Lessons,” the 
numbers showing on what page the an- 
swers are to be found: 


Define policy, beneficiary, premium, sin- 
gle premium (6); mutual, stock and mixed 
company (6 and 7); ordinary life policy 
(8); net premium (10, 43); loading (10, 
vit gross premium (10); limit of life 


( . 

If it were known that a policyholder 
would live just twenty years, what would 
be the premium of a policy of $1,000, as- 
suming there were to be no expenses and 
no interest earned (8)? 1 

How would you determine the premium, 
assuming no expenses but that the funds 
would earn a certain rate of interest (9)? 

As there will necessarily be expenses 
and.certain possible contingencies, how 
are these to be provided for.in making 
the premium (9)? 

Describe a mortality table, American 
Experience Table (11, 14). By whom and 
when was the American Experience Table 
compiled (11)? 

Why is it important to understand the 
principles involved in the computation of 
the premium (13)? 





ee an open air business meeting will 


. 








life insurance in respect of - 
bers (16). p new mem 
pon what principle is the com i 

of the premium based (17)? ities 
_ Describe rule governing assumption of 
interest rate used in computation of pre- 
mium; rates assumed by American com- 
panies (18); British companies (18). 

Explain determination of net single pre- 
mium and define net single premium (21). 

Define annuity, annuitant, life annuity 
(22); value of annuity (23): 

Upon what does the amount of life in- 
come or annuity that can be purchased 
with a given sum depend (22)? 

_Explain process of computing value of 
life annuity (24, 25). ; 

Process of determining net annual pre- 
mium (26). 

_How large a life annuity will the net 
single premium of a whole life policy buy 
(27)? How prove the adequacy of the 
premium (27; 50, 56). 

Are there any gains from lapses or 
withdrawals (29)? 

Are new members essential to continued 
solvency of a well established company 
(81, 58)? 

Define life policy, limited payment life, 
whole life (33), temporary annuity (34). 

ow determine the net yearly premium 
of a limited payment life (34)? 

Define term insurance, term policy, ten 
year term, renewable term insurance, 
yearly renewable term (35); termination 
by expiry (36). 

How determine premium of a term 
policy (36)? . 

Name principal sources of gain in life 
insurance (38). 

When may a death claim represent a 
loss (38)? 

Define endowment policy (39); pure en- 
dowment (39). 

xplain composition of regular endow- 

ment premium (40). 

How would an abnormal mortality affect 
the pure endowment (41)? 

What is the reserve in life insurance— 
its use or real office (47, 58)? 

How is the reserve constituted—that is, 
from what source does it come, or what 
funds does it include (47, 58)? 

we initial reserve, terminal reserve 


At what time in the course of a life 
policy does the reserve equal the face 
amount of the policy (52)? 

How does the assumed rate of interest 
to be earned on the reserve affect the net 
premium (54)? 

Which is the larger—a three or three 
and a half per cent reserve (54)? 

At what stage do the three and three 
ana)? half per cent reserves become equal 


If a well established legal reserve com- 
pany were to cease writing new business, 
+83) swould that affect payment of claims 
( ? 


What is said of the division of the 
gross premium into “reserve element,” 
“mortality element,” and “expense ele- 
ment” (61)? 

What is the distinction between reserve 
element and mortality element (62)? 

Explain distinction between reserve and 
cash surrender value (62). 7 

How does the withdrawal of a policy- 
holder affect the reserve (63)? 

How does the net single premium of a 
life or endowment policy at any age com- 
pare with the reserve of a paid-up policy 
of same kind at same age (68)? 

Define the technical term “cost of in- 


surance”; how is it determined (76)? 


bility of living,’ “expectation of life” 
(81). What other terms for expectation 
of life (82)? 

Explain misleading character of ratio 
of “assets to liabilities” (98). 

How is the strength of a company pref- 
erably to be gauged (98)? 

In addition to amount of surplus, or 
contingency reserve, what other test of 
relative strength of companies must be 
considered (99)? 

Explain misleading character of appar- 
ently high expense ratio in case of new 
business or a new company; also the 
meaning of the apparently low mortality 
in such cases (110). 

Explain effect of lapses; define adverse 
selection, selection against the company 
(112). Are lapses and withdrawals limited 
chiefly to the better risks (112)? Effect 
of surrender for extended insurance (112). 
Why is a surrender*charge deemed nec- 
essary in the earlier years (112)? : 

Give reasons for slight saving in mor- 
tality at the older ages, or in case of 
policies long in force (114). 

re the so-called “profits” in life insur- 
ance actual profits (118)? 

Define yearly, or annual, dividend sys- 
tem (119), semi-tontine plan (119), tontine 
plan (120), deferred distribution plan 
(120), contribution plan (121), percentage 
method (121), stock rate (122). 

Explain full preliminary term (134), 
modified preliminary term (134), and select 
and ultimate (135) systems of valuation. 

at is said of insurable interest (139), 
standard policy provisions (140)? 


Define survivorship annuity, deferred 


annuity, deferre survivorship annuity, 
annuity certain, commuted value, per- 
petual annuity (141). 

life in- 


Define life contingency (142), 
come policy (143). 

Define non-forfeiture, non-forfeitable 
policy, incontestability (145). 


Young Goes to Topeka 


E. H. Young has resigned as Indiana 
general agent of the Missouri State Life 
and accepted a position with the Kansas 
Life, of Topeka, as home office general 
agent. Mr. Young went to Indianapolis 
six years ago as special agent of the 
Travelers. He resigned to become man- 
ager of the ordinary department of the 
Prudential for the state and later went 
with the Missouri State. He was at one 
time president of the Indiana Association 
of Life Underwriters. 


Life Notes 


The Mississippi Beneficial Life, a negro 
old line company of Indianola, Miss., has 
been admitted to do business in Arkansas. 

R. Stanley Kerr, manager at Columbus, 
O., for the Fidelity Mutual, has been made 
a first lieutenant in the new national 
army. 

O. P. Bostwick, former superintendent of 
public schools at Clinton, Iowa, has been 
appointed district agent of the New York 
Life there. 

Dr. Felix G. Cross, president of the 
Columbia Life, has almost completely re- 
covered from an operation for appendi- 
citis and has returned to his home. 

Wiiliam E. Covey, general agent of the 
Equitable Life of New York at Duluth, 
has closed a group policy on all of the 
employes of the First National Bank of 
Duluth. 

Maj. Victor C. Lewis, general agent at 
Green Bay, Wis., for the Great Northern 
Life, is organizing a local braneh of the 
Kiwanis Club in Green Bay. Mr. Lewis 
was a charter member of the Kiwanis 
Club of Milwaukee, which was organized a 








Describe essential principle of “old line” 








Explain “probability of dying,” “proba- 


year ago and now has 300 members. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE 


LA FAYETTE, INDIANA 
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A. E. WERKHOFF, President 











HAD A GREAT MEETING 


GRAND RAPIDS GETS PRAISE 





Members of the American Life Con- 
vention Are Enthusiastic Over 
the Treatment Received 





Members of the American Life Con- 
vention who had not been to Grand 
Rapids, or had never been around the 
town, were agreeably surprised while 
attending the meeting last week to find 
one of the most progressive and up-to- 
date cities in the country. The Pant- 
lind hotel at Grand Rapids is one of 
the best in the country, able to accom- 
modate large numbers, and its appoint- 
ments are the best. 

Many golfers who have played all 
over the United States say that there is 
not a golf club that is superior to the 
Kent Country Club at Grand Rapids, 
whose course is excellent in many re- 
spects. Furthermore, Grand Rapids 
was found to have a natural setting and 
a body of citizens that are making it 
a city worth while. One of the speak- 
ers at the golf banquet, Tuesday even- 
ing, remarked that if he ever moved 
again he would move to Grand Rapids. 


Much Hospitality Extended 


The hospitality extended by Presi- 
dent W. A. Watts of the Merchants 
Life and Mrs. Watts was generous to 
the extreme. They were everywhere 
present, looking after the welfare of the 
guests, and on every side there was 
great praise for their efforts. President 
Watts had a man on the job who was 
there every minute, he being T. A. Mur- 
phy, manager of the mortgage loan de- 
partment, who had charge of the reg- 
istration and information desk and was 
in the midst of things all the time, so 
far as the local arrangements were 
concerned. Mr. Murphy contributed 
greatly to the success of the occasion. 
A man associated with him who also 
assisted materially was Superintendent 
of Agencies A. G. Green. Both these 
men were able lieutenants of Mr. Watts. 


Young Men’s Convention 


Those who looked over the audience 
at the meeting at any time were im- 
pressed with the fact that it might be 
called a young men’s convention. The 
officials of the companies attending 
these gatherings belong to the younger 
school, progressive, anxious to learn 
and ready to absorb information. They 
are doing much thinking and are seek- 
ing to build up their companies along 
the right lines. 


Southern Men Present 


The southern men always show up 
well at these annual events. Texas 
sends a fine coterie of men. 
Vardell, president of the Southwestern 
Life, is a former president of the Amer- 
ican Life Convention. Harry L. Seay, 
president of the Southland Life, is the 
new president. T. W. Hurst, Jr., sec- 
retary of the Southland Life, captured 
a golf trophy. A. H. Rodes, secretary of 
the Two Republics Life of El Paso, was 
one of the prominent men present. P. 
V. Montgomery, secretary of the Ft. 
Worth Life, was another Texas man 
who was popular among the delegates. 
John F. Onion, general counsel of the 
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Southland Life, attended the legal sec- 
tion meeting and is regarded as one of 
the leading attorneys in the business. 
R. M. Anderson, actuary of the Amer- 
ican National of Galveston, was the 
able representative of his company. H. 
M. Hargrove, president of the San 
Jacinto Life of Beaumont, was another 
live and successful Texas man there. 


Simmons a Big Factor 


Dr. 
and general manager of the Pan-Amer- 
ican Life of New Orleans, was one of 
the conspicuous figures at the conven- 
tion this year and the men find him a 
valuable factor in the work. He is on 
the executive committee and is vigor- 
ous from every standpoint. W. Calvin 
Wells, general counsel of the Lamar 
Life of Jackson, Miss., presided at the 
legal section and was a very compan- 
ionable man in the hotel lobby. The 
great trio of the Jefferson Standard 
Life—President George A. Grimsley, 
Secretary C. C. Taylor and Treasurer 
C. W. Gold—cannot be excelled. They 
are much sought after and they are all 
splendid men. W. W. Moore, vice- 
president of the Inter- Southern Life, 
took part in the proceedings and is re- 
garded as an able company official. 
Charles G. Taylor, vice-president of the 
Atlantic Life of Richmond, Va.,; was 
on the program and gave one of the 
best papers of the week. 


AGENTS ASSOCIATION MEETS 





Representatives of Columbus Mutual 
Are Holding Annual Session This 
Week at Home City 





The annual convention of the Colum- 
bus Mutual’s Agents Association, of 
which George A. Abdella is president, 
is being held at Columbus and Buck- 
eye Lake this week. 

The foliowing program is being car- 
ried out: 


Wednesday, Aug. 15 
Register at Home Office on arrival. 
12:00 Noon—Luncheon at the Elks Club 

—Address by Mr. C. C. North. 
2:00 P. M.—Business Session. 
7:00 P. M.—Theater. 


Thursday, Aug. 16 
9:00 A. M.—Business Session—Address 


by Dr. G. E. Robbins, of Chillicothe. 
12:00 Noon—Luncheon at Elks Club. 


3:00 P.M.—Take Private Car ‘for 
Buckeye Lake. 
Friday, Aug. 17 
At Buckeye Lake—Fishing, boating, 


bathing, etc. 


Saturday, Aug. 18 
9:00 A. M.—Business Meeting—Distri- 
bution of bonus and mileage checks. 


Many Violent Deaths 


The Columbus Mutual Life has had 
a rather peculiar experience, so far as 
death losses are concerned, the present 
month. In ten days it had six claims, 
all from accidental death, one due to 
sunstroke, one to automobile injuries, 
one due to railroad, one a suicide, one 
killed by lightning, and one by diving in 
shallow water and breaking his neck. 


The company states that 50 percent of. 


its deaths for the first six months were 
due to accidents. 


E. G. Simmons, vice-president 





TO HAVE EXAMINATION 


DEMANDS A THOROUGH PROBE 








Fraternal Aid Union Asks Insurance 
Commissioners Convention to 
Go Into Its Affairs 





The Fraternal Aid Union of Law- 
rence, Kans., has requested that a thor- 
ough examination of all its affairs be 
made by the insurance departments of 
Kansas, Colorado, Illinois, Maryland 
and Indiana. It is to be a convention 
examination. The work is to start 
within the next two weeks and will be 
under the direction o€ a number of 
competent independent actuaries and 
department examiners. 

Recent mergers through which the 
Fraternal Aid Union acquired other 
fraternal societies will be given special 
attention in the investigation, the man- 
agement desiring that every detail of 
these transactions, especially the man- 
ner of its treatment of new members 





acquired, shall be given the most 
searching analysis. The matter of the 
association’s rate adequacy and solv- 
ency will also be under critical review 
by the examining officials. 


Officers Are Elected 


At the meeting of the supreme lodge 
of the Fraternal Aid Union at Denver, 
the following officers were unanimously 
reelected: Supreme president, V. A. 
Young; supreme secretary, L. D. Rob- 
erts; supreme treasurer, T. J. Sweeney. 
Frank L. Bishop of Denver is the new 
vice-president. Many important changes 
in the governing laws of the order were 
considered and adopted, all tending to 
greater efficiency in the development of 
the insurance feature. No advance in 
rates was made, same being unneces- 
sary. . 

The order recently took over the 
North American Union of Chicago. 


C. C. Eisemann Resigns 


C. C. Eisemann, of Chicago, super- 
intendent of agents of the Lutheran 


“International, has resigned as of Sept. 


15. Mr. Eisemann has not made any 
plans for the future as yet. 











SPECIAL AGENT 


wanted on salary and expenses to appoint agents and 
work with local banker agents in Iowa. 


F. A. FERGUSON, President 
IOWA LIFE INSURANCE COMPANY 


Waterloo, lowa 











ONE STOCK SALESMAN 


WANTED 


q By old established, successful insurance company, occupy- 


ing high position in its field. 


q Capital increase necessary 


under laws of some states to write branches desired. Larger 
part of increase already subscribed by old stockholders. 
@ Long record of consistent growth in business and will stand 


most searching investigation. 
mercial references. 


q Highest banking and_com- 


@ Only a man who can show a clean 


successful .record and who can furnish unquestionable references will be 


Address, 76-J, 


considered. 


care The National Underwriter. 





Not a Salaried Position but an Opportunity to build a 
Business of Your Own that will be Worth 
Thousands of Dollars to You. 


A Company nearly fifteen years old, having over $50,000,000 of business 
in force, assets of about $5,000,000 and surplus to policy holders over 
$1,000,000, not operating in New York State but confining its contracts to 
the old-fashioned high commission and renewal General Agency plan, has 
openings-for General Agencies in several Southern, Middle Western and 


Sean 
fics oa) 


Western States. Ging 


tthe 


If you have experience, a clean record and are in position to finance 
a General Agency and appreciate the advantage of maximum first year and 
renewal commissions on modern, salable policies with new and attractive 
features including total disability and double indemnity clauses issued by a Compan y 
of the highest possible standing, write us in confidence, giving us sufficient information 
about yourself to justify us in submitting the details of an exceptionally liberal contract. 


Address 77- K, care The National Underwriter. 
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vary from 25 to 55. 






COMPANIES’ OPINIONS 


ON BLOOD PRESSURE 


Test Is Now Generally Required 
in Connection With Other 
Important Factors 


CHIEFLY USED AS GUIDE 


Various Medical Departments Com: 
ment on What They Are Doing 
in This Direction 


Medical departments are much inter- 
ested in the attitude of various compa- 
nies as to blood pressure requirements. 
In some of the past issues THe Na- 
TIONAL UNDERWRITER has given the opin- 
ions and practices of some of the com- 
panies, and in this issue another sym- 
posium is given, as foliows: 

* * of 

Ohio National Life, Cincinnati—Stress 
is also laid on the diastolic pressure. A 
diastolic pressure of over 90 requires 
investigation. The pulse pressure should 


* * * 


Old Colony Life, Chicago—We feel 
that blood pressures about 160 are in- 
dicative of hazardous risks, and we pre- 
fer to have them well below 150 for all 
ages. As to low pressure, 95 up, we 
consider them as favorable, unless there 
is some definite evidence of weakness 
on the part of the applicant. I feel that 
the next ten years are going to teach us 
a good deal about blood pressures, and 
do not believe that policies with regard 
to blood pressures can be definitely 
shaped at this time. 

* 


Mutual Benefit, Newark—We have no 
hard and fast rules covering this point, 
but we have established from the ex- 
amination of many thousand applicants 
what we consider a fair normal pressure 
for different ages, and from this pres- 
sure we allow about 15 points in excess 
of the figure indicated, as the average 
for that particular age. We always look 
upon a pressure of 150 mm. or greater, 
at any age, as hazardous, but, of course, 
the blood pressure is only one factor 
in the case, and our action is always 
governed by the summing up of all the 
evidence presented. The blood pressure 
which we consider as normal for the 
different ages is as follows: 


Age Average Pressure 
LOO 455  Hatasyes 120 mm. 
rs, oe eee 122 mm 
25-30) i darecie s CukYe r....123 mm 
SSS 6c i Mei eat 124 mm 
SUMP Ss co ck ea acta et 126 mm 
4OEG Sia cnk cee eu 128 mm 
Se re ee ee ere eer 129 mm 
SOHO. s Seb ewe aiteads 131 mm 
JOGO ese raNee bale Seles gies 134 mm 
60568 66.5 EPR E 135 mm 
* * &* 


Life Insurance Company of Virginia, 
Richmond—Above 150 at any age calls 
for further observation, and even with- 
out other signs or symptoms would 
cause us to postpone or reject. We re- 
quire a rigid examination of the heart 
and circulation, and a laboratory ex- 
amination of the urine in requesting 
further study of an applicant registering 
above the higher limit, of pressure. 


., German Mutual, St. Louis—I feel as 
if it would soon be advisable to take 
blood pressure of every applicant. 
There may be cases where the blood 
pressure of a healthy person is always 
unusually high or unusually low, but 
such cases I imagine are rare. From an 
Insurance standpoint, I believe it is 
safer to reject or postpone all cases of 
a very high or very low blood pressure. 
Statistics carefully worked out are as 
yet not to hand, but soon will be, and I 
ieel that they will show that it is highly 


important for examiners to make this 
test in all applicants. 
* * * 


Germania Life, New York—In regard 
to our table of normal pressures, this 
is somewhat elastic, varying according 
to conditions, such as age, weight, sex, 
section of the country and time of day 
when blood pressures are taken. Gen- 
erally speaking, we keep within the 
limits of 100 mm. to 145 mm. systolic 
for the normal ages, that is, up to age 
55. We find that we, by force of neces- 
sity, have to take into consideration the 
“personal equation” as it relates to the 
examiner. We find that in some sec- 
tions certain examiners are unacquaint- 
ed with the technique of blood pressure 
readings and here we are guided, to a 
certain degree, by the general character 
of the examination as a whole, taking 
into consideration the man’s age, etc. 

Blood pressures, undoubtedly, to be 
of considerable value must be taken 
repeatedly under varying conditions 
and circumstances. We, therefore, take 
the blood pressure reading as usually 
given in the medical examination as an 
indicator of some possible pathological 
condition. As stated before, we limit 
ourselves to blood pressures within the 
limits before mentioned. 

* ok * 


George Washington Life, Charleston, 
W. Va—We usually accept without 
question blood pressure from 115 to 130, 
without regard to other points. If be- 
low 110 or above 140, we require a re- 
reading. Under age 30, with personal 
and family history negative, we accept 
a reading from 112 to 130; if family his- 
tory shows wasting disease, such as 
tuberculosis, we require a higher blood 
pressure with other signs of resistance. 

We allow for gradual increase in the 
blood pressure with increase in age, but 
rarely accept with a blood pressure 
above 140, and then not unless the fam- 
ily history is clear of arterial changes, 
heart and kidney lesions, and other 
deteriorative processes. 

We feel that blood pressure is of 
considerable value in insurance work, 
not as indicating disease, but as a warn- 
ing, and believe it should be taken in 
connection with personal and family 
history and the examination. 

x ok x 

Franklin Life, Springfield, Ill—It 
must be understood that it is difficult to 
make hard and fast rules on a medical 
proposition of this kind, especially so 
as regards blood pressure, inasmuch as 
it takes a number of years and many 
observations of different authorities, be- 
fore any definite laws or rules can be 
laid down governing medical procedure 
on such a proposition. 

As regards the action of the Frank- 
lin in reference to blood pressure, we 
follow quite closely the table and sug- 
gestion of Dr. Fischer of the North- 
western Mutual Life, and in most in- 
stances when repeated blood pressure 
readings indicate that the pressure is 
habitually above the maximum limit of 
acceptance as suggested by Fischer we 
either reject or postpone the risk. 

I believe a great deal of the criticism 
is due to the fact that too much depend- 
ence is put on one examination. We 
make it a universal practice in this 
office to make several supplemental ex- 
aminations, should the initial one 
arouse suspicion and if such supple- 
mental examinations are favorable, we 
accept the risk. 


National Life, U. S. A., Club 


The National Life, U. S. A., has an- 
nounced the officers of its $100,000 
Club, there being forty-three members. 
F. L. Wilkinson of Nashville, Tenn., is 
president, he having the largest pro- 
duction. O. L. Connor of the Arkan- 
sas-Oklahoma Agency, A. J. Faerber 
of Davenport, Iowa, Dalton McDonald 
of Towner, N. D., and N. Howes of 
Clinton, Iowa, are the ranking vice- 
presidents. The club will have no 
meeting this year on account of the 
war conditions, but each member will 





receive a bonus of $100. 














AMERICAN 
CENTRAL 
LIFE 





Insurance Co. 


INDIANAPOLIS, IND. 


Established 


1899 


HERBERT M. WOOLLEN 
PRESIDENT 











The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 


money in OHIO for the development of OHIO industries 


vaaas anaes 21,329,698.00 


358,399.47 


New Continuous ently Income Policies 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 











THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 


OTTAWA, ILLINOIS 














HOME OEFICE BUILDING 








HE COMPANY writes 

both participating and 
non - participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a¥dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 








H. W. Johnson, Pres. 











Over $17,500,000 of Business in Force 


W. F. Weese, Vice-Pres. 


S. B. Bradford, Sec’y 
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ADVICE BY THOMAS A. BUCKNER 








BUCKNER of the New York Life 

keeps in close touch with the field 
situation and the needs of agents. In the 
company bulletin this week he furnishes 
some excellent advice that can be read 
by all agents to their advantage. He 
says: 

“A good many agents are devoting 
their time to writing war risks, i. e., 
young people within the proper age 
limits who are candidates for service 
in the army or navy or allied branches. 
We think it advisable for agents not to 
devote their time to hunting up such 
business, writing, of course, as much of 
it as naturally comes your way, but 
giving your particular attention to 
seeking those not called actively to 
the colors, tremendously large in num- 
ber, on whose shoulders .the conduct 
of this war rests, and who need life in- 
surance now as never before, and will 
need it still more later if this war con- 
tinues, as it bids fair to, for months, 
perhaps years, to come. 


Should Insure Now 


“The first class of business has been 
pretty well cleaned up. The amount 
you can write on such risks is dis- 
tinctly limited. On many that you write 
you may not be able to get any insur- 
ance at all, while on the great civilian 
group the possibilities are practically 
unlimited. First there are the young- 
sters from fifteen on who, from the 
thrift viewpoint, ought to be started in 
life insurance. Then come the young- 
sters of older age who may advance 
into the danger zone if the war, God 
forbid, lasts long enough. These should 
insure now as a measure of precaution. 
One young man of twenty, solicited 
for insurance early this year, could 
have gotten a good amount at that 
time, but his folks demurred. The 
other day, with seven other college 
men, he sailed for a foreign port in the 
interests of a great banking house. He 
had to accept a policy with a war clause 
instead of the one with full protection 
that would have been given him a little 
earlier. And he paid the same. All 
caused by delay. He didn’t know what 
was in store. 


Multitude of Prospects 


“Then there are the multitudes of 
people of older age, prominent busi- 
ness men, mechanics, professional men, 
clerks, all sorts of workers, who must 
stay at home and keep the wheels mov- 
ing in order to support the boys at 
the front. Their untimely taking off 
means economic loss to the community 
and financial loss and hardship to the 
interests left behind. 

“Give this matter thought at once and 
swing to the great mass of citizens 
who must play their part in this war 
iat home. They are going to need life 
‘insurance as never before. They need 
your help. They need your best at- 
tention. Give it to them. 

Direct Personal Effort 


“Direct personal effort is what makes 
a life insurance agent valuable to him- 
self and to his company. All begin- 
ners in life insurance should under- 
stand that it is direct personal effort 
that brings results. 


Vxuc PRESIDENT THOMAS A. 








“The life insurance salesman would 
40% Increase in Paid 
O New Premiums 


—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MO RE 
Fidelity insurance. 
Writeto-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 











Inc. 1878 ' Walter Le Mar Talbot, Pres. 





have an easy time indeed if all he had 
to do was to supply a demand, and if 
people were looking for the goods he 
had to sell. As a matter of fact, the 
life insurance salesman must first 
create the demand and afterwards sup- 
ply it. 
Must Go at It Himself 


“The greater part of his work, and the 
most difficult part, is in making people 
realize the value of insurance, the im- 
portance of it, and their own need and 
dependence on it. This work can only 
be done in a direct and personal way. 
Circularizing and advertising plans of 
various kinds have little merit. 


Persistent, Consistent, Patient Work 


“One of the mistakes too often made 
by those in the business is to think they 
can write life insurance through writ- 
ing letters, through the distribution of 
literature, and so forth. Knowledge of 
the working methods of the great 
writers is ample proof of the value 
of personal work. Sooner or later the 
fieldman learns that to win success he 
must give himself to persistent, con- 
sistent, patient work with his heart and 
head and lips. All schemes, devices 
and shortcuts will be found disappoint- 
ing. It is application that gets ap- 
plications. 

Get Correct Style 


“And finally sell a person the policy 
best suited to his or her meeds; post 
yourself on the health and financial 
ability of that person; forget about 
your commissions; consider only the 
best interest of the insured; collect one 
hundred cents on the dollar; and you 
will be a leader of correct insurance 
styles this summer and fall!” 


THE COMMISSIONERS PROGRAM 





Heads of State Departments Will Hold 
Their Annual Meeting at St. 
Paul This Month 





F. H. McMaster, South Carolina com- 
missioner and secretary of the National 
Convention of Insurance Commission- 
ers has given out the program for 
its annual meeting which will be held 
at St. Paul the last four days of this 
month. 

The program contains a number of 
papers and discussions of special inter- 
est to life insurance men. The Wiscon- 
sin commissioner is to discuss new fea- 
tures in life insurance contracts and 
another talk will be on fraternal insur- 
ance and the Mobile bill. The invest- 
ment and depositing of reserve funds 
will be discussed by Commissioner 
English of Iowa. 

The program in full will be found in 
part 1 of this issue of this paper. 


Organize Home Guards 


Milwaukee underwriters in all lines 
are taking a leading part in the organ- 
ization of the new Wisconsin Home 
Guard. Derr B. Neagley, manager of 
the Fidelity & Deposit, has been elect- 
ed captain of Co. A, Milwaukee, the 
first unit to be organized ‘in the state. 
The following special agents of the 
Bankers Life have enlisted as privates: 
H. M. MacGregor, B. J. Spurr, Patrick 
McAlister, Ned L. Branch, L. Dwig- 
gins, E. L. Carson, J. J. Silber, Earl E. 
Cotanch. 

Other underwriters enlisted are: M. 
T. Harmon, special agent, Travelers; 
John A. Keelan, adjuster, Time Insur- 
ance €o0.; Walter H. Wood, special 
agent, Equitable Life; George Johnson, 
a Fidelity & Deposit of Mary- 
and. 


David King Paige, district agent of the 
Mutual Life at Akron, Ohio, has been 
selected as president of the Silver Lake 
Country Club, which is planning to con- 
struct a model village. A complete or- 


ganization will be effected on Mr. Paige’s 
return from an eastern trip. ; 





| AGENCY 


= 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company __ . | 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 








Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 























Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 

















The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 














A is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 
GENERAL Companies in America. 


Address, 98-Y, 
Care The National Underwriter. 








DIXON W. PLACE, Pres. 
S Os A. S. BURKART, V. P. & Gen Mgr. 
[ ay WM. MELL, Sec’y. 
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partment, and some first class territory 
men. 
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Gag Address in strict confidence 
SO Ne. A. S. BURKART, V. P., South Bend, Ind. l 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple,. Chicago, III. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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ANNUAL REPORT ISSUED 


BANNER YEAR FOR COMPANIES 





New York State’s Life Volume Shows 
Decreased Lapses, Lower Expenses 
and Bigger. Dividends 





The life volume of the annual report 
of the New York department, compiled 
from the audited annual statements of 
the life insurance companies authorized 
in that state, covering the business of 
1916, has been issued. 

At the close of business for the year, 
the life companies possessed $5,144,624,- 
477 admitted assets, an increase of $293,- 
927,596 over 1915. The liabilities, ex- 
cluding gross surplus and special funds 
of $291,675,271, were $4,852,949,206, an 
increase of $265,999,003 over the previ- 
ous year. u 

The total income was $991,452,457, an 
increase of $65,720,094. The amount of 
premiums received was $736,319,365, or 
$51,687,313 more than in 1915. The 
companies disbursed in 1916 $720,625,- 
391, being $6,982,219 more than in 1915; 
of that amount $530,350,011 was paid to 
policyholders, while the cost of man- 
agement (including shareholders’ divi- 
dends) was $190,275,380. 


Lapses Much Lower 


There were 1,259,260 “ordinary” poli- 
cies issued and paid for during 1916, 
with insurance of $2,397,178,608. Com- 
pared with 1915 there was an increase 
of 167,711 in the number of policies 
written, and the amount of insurance 
increased $443,102,282. There were 873 
less policies terminated in 1916 than in 
1915 and $60,389,136 less insurance. 

The total number of “ordinary” poli- 
cies in force on December 31, 1916, was 
8,891,679, insuring $16,814,540,674, a net 
increase of 603,451 policies, and $1,i81,- 
801,616 in insurance. The amount of 
“industrial” insurance in force was $4,- 
409,842,484, being an increase of $334,- 
507,741, making a total increase for 
both classes of business of $1,516,309,- 
357, 

Reflects General Business 


Conditions the world over were far 
from normal during 1916, but appa- 
rently the abnormal conditions caused 
primarily by the European war did not. 
adversely affect the business of life in- 
surance, but judging from the results 
shown by the above summarization, 
possibly had in some measure an op- 
posite effect. The business conditions 
of the country are usually to a degree 
reflected in the results of the operations 
of the life insurance companies, and 
1916 will be known as a banner year 
in the history of the American compa- 
nies. 

The marked increase in lapsed and 
surrendered policies, the lowering of 
expenses and the increasing allotment 
of dividend funds to policyholders, as 
well as the stability of the risks written 
and in force, all go to prove that life 
insurance, in spite of a state of social 
and economic unrest which was in evi- 
dence during the year, is, at this time, 
in a condition that should be most sat- 
isfactory, not only to the companies 
i Byers but to the policyholders as 
well, 


Report on Woodmen Circle 


Joint examination of the Woodmen 
Circle has just been completed for the 
departments of Nebraska, Texas, South 
Carolina and Wisconsin. The examin- 
ers give a large part of their report to 


severe and caustic criticism. of the man- 
agement of the order’s affairs. ‘They 
call particular attention to a deficiency 
of $25,762,588, which, unless provided 
for very soon, they warn, will mean 
serious difficulties. 

Although the great plea of the frater- 
nalist has been the low expense of man- 
agement the report declares that little 
or no effort is made to economize in 
matters of expense. It was shown that 
applications for membership had cost 
the order in one jurisdiction as high as 
$12.20 each, and many other jurisdic- 
tions do not come far under that 
amount, making the acquisition cost as 
high as old line insurance. 

The supreme banker stated upon oath 
to the examiners that she had no expe- 
rience in the investment of funds or 
purchase of bonds; that she did not 
know how to procure quotations on 
bonds and that in June, this year, she, 
with the supreme guardian, authorized 
the purchase of $600,000 worth of bonds 
with only a few hours to go over the 
offerings. 




















Change of 
Beneficiary 


The Mutual Life says in one of 
its bulletins regarding the change 
of beneficiary clause: 

“In various issues we have called 
attention to the fact that when the 
insured reserves the right to change 
the beneficiary named in the policy 
he is virtually making his policy 
payable to-his estate. If the in- 
sured becomes a bankrupt, which 
may happen to-any one, such pol- 
icy would generally go to the re- 
ceiver in bankruptcy. The Federal 
courts follow largely the decisions 
of state courts and state laws, so 
that this would not always be the 
case. There is no assurance, how- 
ever, that state laws may not be 
changed and to be on the safe side, 
if the insured wishes to protect his 
family under all circumstances, he 
should not reserve the right. to 
change the beneficiary. 

“Perhaps in a majority of cases 
a single beneficiary is named, while 
the policy provides that in case of 
the death of the beneficiary the in- 
surance reverts to the insured. If 
the insured should be bankrupt at 
the time, or should become a bank- 
rupt before naming a new ‘bene- 
ficiary, the policy would go to the 
receiver in bankruptcy. It would 
always be well, therefore, for the 
applicant not only to name a bene- 
ficiary without reserving the right 
to make a change, but also to name 
one or more’ contingent benefici- 
aries. For example, the policy may 
be payable to the wife of the in- 
sured, and in the event of her death 
to the children of the insured, or 
to any other specific beneficiary. 

“These points should be ex- 

plained to the applicant when the 
policy is applied for. It is proper 
to offer the insured the option of 
reserving the right to change the 
beneficiary, but it is the agent’s 
duty to see that he understands 
what such eservation involves. 
Some companies have provided ab- 
solutely in the policy contract that 
the insured shall have the right to 
change the beneficiary. This would 
seem to be a grave mistake, for in 
most cases it would render the pol- 
icy subject to the claims of cred- 
itors in case of bankruptcy. 











DISTRICT AGENTS 
WANTED 


iii 


KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











Springfield, Illinois 




















NDUSTRIAL CONCERNS throughout the land are proving the 
patriotism of business by insuring entire staffs of employees. The Pru- 
dential will lend a hand—make it easy for firms to insuré their workers. 





Family Insurance has placed America First 
in Life Insurance, and Group Insurance will 
help to keep it there. 


fi 
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’ STRENGTH OF [ 





GIBRALTAR’ ‘\\4 


i) yee The Prudential has a fine Group plan. 
ae Group Insurance is endorsed by every concern 


that has tried it. 
scriptive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 


Send for brief, forceful de- 



































ECRET OF OUR 
One Spccess IS 
ERVICE 





Cash Capital $200,000.00 


We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY wichicin 


V. D. CLIFF, President 











The Nation Needs Its Business 


Not less patriotic than those who serve the nation in 
organizations directly connected with the war, are those 
who keep the wheels of business steadily turning. Their 
work contributes to the country’s moral poise, and, as well, 
keeps sound the financial foundation on which our great 
part in the war must rest. Life in$urance is one of the 
great conservators of national resources, through its pro- 
tection of the myriad homes of the people and the businesses 
which furnish their maintenance. Life insurance has there- 
fore a gredt opportunity and a great duty in this time of 
crisis. 

Occasionally we have a General Agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 


Se 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 


Home Office Madison 








With Industrial Men 











PRUDENTIAL MEN ARE ACTIVE 





Besides Good Production in Ordinary, 
.Fine Work Is Done in Re- 
ducing Arrears 





The progress of the Prudential Divi- 
sion H_ staff was not retarded by the 
high temperature during the past 
month. In fact, the boys are warming 
up and maintaining a merry clip, each 
man striving to strengthen the weak 
points in his record. July was unusu- 
ally productive in ordinary and reports 
from the field indicate that the activity 
will continue. The necessity of favor- 
able debit condition is not being over- 
looked, Auburn, Elmira, Ithaca and 
Watertown making very creditable 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


’ Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 





progress during the past five weeks in 
their campaign for low arrears. Glens 
Falls and Syracuse are enthusiasts of 
the same game and expect to make 
some of the other superintendencies sit 
up and take notice before the close of 
the summer. In fact Prudential these 
days spells “Progress.” 

Because of the creditable record made 
by G. N. Port during his agency in the 
Dubois, Pa., district, he was promoted to 
the charge of the Ridgway agency Aug. 6. 

P. F. Collier, son of Superintendent J. F. 

Collier, of Williamsport, Pa., has recov- 
ered from his recent illness and is now 
actively engaged in his assistancy duties 
in the Williamsport district. : 
G. J. Beers, of the Freeland assistancy, 
Hazelton, Pa., district, is meeting with 
marked success this year in ordinary. He 
has the best record in the district, and 
is one of the company’s leading agents. 

Russel D. Forman of the Duluth, Minn., 
district, has been promoted to an assistant 
superintendency in the same district, ef- 
fective July 16. 

The following were recently admitted to 
membership in Class A of the Prudential 
Old Guard: Rhen B. Moore, Asst. Supt., 
Omaha, Nebr.; Hugo V. Rasche, Asst. 
Supt., Davenport, Ia.; Sigfred Bergstrom, 
Asst. Supt., Rockford, I1l.; Paul Smilowitz, 
agent, Minneapolis, Minn.; John Eichler, 
agent, St. Paul, Minn.; Albert M. Minea, 
agent, St. Paul, Minn.; George M.* Martin, 
Asst. Supt., Peoria, Ill.; James W. Ross, 
Asst. Supt., Peoria, Ill.; Benj. J. Epkens, 
agent, Peoria, Ill. 

Wm. J. Schurger, agent, of the St. Paul, 
Minn., district is showing good progress 
in both industrial and ordinary. 

Agent Fred Arzt, Jr., of the St. Paul, 
Minn., district has an excellent amount of 
ordinary business to-his credit, and is also 





doing good work in the industrial. 
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In Bloomington, Ill., detached from the 
Peoria district, Agent Wm. M. Anderson 
continues to show splendid progress in or- 
dinary and evidently intends to be one of 
the leaders. 

Assistant Superintendent W. I. Braun, 

of the Newark third district, has just had 
issued a group insurance policy covering 
the employes of one of the local manu- 
facturing concerns. He also succeeded in 
placing a large policy on the life of one 
of the members of the firm. 
_ Charles A. Struble, the assistant super- 
intendent having charge of the office.at 
Freehold, N. J., has just assumed the 
leadership in Division M as regards low 
arrears. In addition, he has had a con- 
tinuous line of industrial increase this 
year. . 

Assistant Superintendent W. H. Jemison, 
of the Plainfield, N. J., district, is putting 
up a very nice all-round record. He stands 
well up on the division records in both 
industrial and ordinary. 


Ginther Goes to Covington: 


Assistant Superintendent H. E. Gin- 
ther, of Louisville, Ky., has been pro- 


moted to the superintendency at Cov- 
ington, Ky. He started with the 
Prudential Dec. 1, 1910, as agent in 
Rochester, Ind., later was promoted to 
an assistancy in the Fort Wayne dis- 
trict, and then was transferred to Louis- 
ville Oct. 12, 1912. 





GOOD RECORDS BEING MADE 





Conservative Life of South Bend Is 
‘ Making Fine Headway 
These Days 





The Conservative Life of South Bend, 
Ind., reports written business for the 
first seven months of 1917 of $1,750,000, 
as against $1,286,406 for the same period 
of 1916. 

Superintendent J. J. McCurdy, who 
has been in charge of the Muncie, Ind., 
district for the past year and who has 
made a splendid record there, standing 
No. 1 in joint results for 1917, has been 
promoted to the superintendency at 
Fort Wayne, Ind., succeeding J. W. 
Montgomery, resigned. Lloyd Pyle, 
who started as an agent with the Con- 
servative Life at Muncie, Ind., Sept. 18, 
1916, and who stands No. 1 in joint 
results among the agents for 1917, has 
been promoted to the superintendency 
at Muncie, succeeding Mr. McCurdy. 

H. J. Aniolkiewicz, who has been with 
a company for several years in the Gary 
district, has accepted a position as agent 
for the Conservative Life at East Chi- 
cago, Ill. William V. Huebsch, who 
has been connected with the Western 
& Southern Life in the Fort Wayne 
district, and recently resigned, has ac- 
cepted a position as agent for the Con- 
servative Life at Anderson, Ind. 

Agent Louis Balogh, of the South Bend 
district of the Conservative Life. is again 
leading the company in increase in the or- 
dinary department for 1917. Mr. Balogh 
has led the company’s agency force for 
three consecutive years in production in 
this branch and bids fair to repeat the 
performance in 1917. He was also leader 
in joint results in 1916, in which branch he 
stands this year. 

The leaders of the Conservative for July 


in the monthly department were Superin- 
tendentR. F, Duncan, Hammond, Ind., and 
Agent Wm. E. O’Brien, Hammond; ordi- 
nary department, Superintendent Harry 
Jacobson. Gary, Ind., and Agent Ben Raich, 
Gary, Ind. 

The Muncie staff of the Conservative 

was entertained in that city as the guests 
of * a incoming superintendent, Lloyd 
Pyle. 
Miss Julia Boyer, supervisor in the 
monthly premium department of the Con- 
servative Life, recently made a visit to the 
Calumet district, instructing the superin- 
tendents and agents in the proper use of 
home office forms. During the balance of 
the year Miss Boyer will make trips to all 
the company’s districts, instructing the 
men in this branch of the business. 


+ 


Sends Large Delegation 


San Francisco, Aug. 15.—The San 
Francisco office of the New York Life 
will send thirteen men to the company’s 
$200,000 Club meeting and twenty-three 
men to the $100,000 Club. Paul T. Bell 
is the leading agent. He paid for about 
$750,000 during the past year. The 
$200,000 Club will meet at New London, 
Conn., next month, while the $100,000 
men will meet at Salt Lake, Aug. 
22-24. i 

















REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify. 


If you are ifterested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 








Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manages 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘sSuggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson , 
President 
Chicago 





Home Office Building 
Chicago 














Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 


Annual Premium per $1,000 
WHOLE LIFE 


Age25 ... .- «. $12.20 
Age 35 oe @e @¢ @ 15.40 
Age 50 e * * e e 25.44 


Other Ages in Same Proportion 
AGENTS WANTED IN 


Illinois, Indiana, Michi 
Kentucky and Missouri 
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COMPANIES TO OPPOSE 
DANGEROUS PROVISION 


(CONTINUED PROM PAGE 1) 


the Treasury McAdoo, I am reliably 
informed, are determined that the biil 
in pretty much its present form shall 
pass both houses of congress and be- 
come a law. On the other hand, the 
heads of the biggest life companies of 
the United States, according to just as 
reliable information, are determined 
that the life insurance feature enabling 
officers and enlisted men in the army, 
navy and marine corps, taking out in- 
surance in any amount from $1,000 to 
$10,000 shall be eliminated. 

In his letter to the President, Secre- 
tary McAdoo makes it plain that he has 
no patience with the objections and pro- 
test actions of the life insurance offi- 
cials against this feature of the bill. 


Bill’s Supporters Strong 


The Secretary of the Treasury has 
supporting him in his contentions, the 
following influential officials of the 
Federal Government: President Wil- 
son, Assistant Secretary of the Treas- 
ury Rowe, Director of the War Risk 
Insurance Bureau William C. Delanoy, 
Chairman of the Advisory Board of the 
Insurance Bureau Hendon Chubb, 
United States Circuit Court Judge 
Julian W. Mack, Captain S. H. Wolfe 
of the War Department, Assistant Sec- 
retary of Commerce Edwin F. Sweet, 
Major Henry Leonard of the United 
States Marine Corps, Miss Julia C. 
Lathrop of the Children’s Bureau, De- 
partment of Labor, and the majority 
of the leaders of the administration 
forces in Congress. 


Personnel of Opposition 


Arrayed against this formidable sup- 
port are the officers and directors or 
trustees of the life companies of the 
United States. The latter will be rep- 
resented in the fight to be made before 
the committees of the house and senate 
handling the bill by the men from the 
life companies who served on the in- 
surance committee advising the Secre- 
tary of the Treasury in the preparation 
of the bill. 


Full Hearing to Be Given 


It is more than likely that a reason- 
able number of insurance representa- 
tives will be given a hearing by both 
the house and senate committees hand- 
ling the bill. While the administration 
will urge speed in the hearings, it is the 
present intention of the leaders to grant 
a full and complete hearing to the life 
companies. 

The hearings will take several weeks 
and even after that the insurance rep- 
resentatives will have an opportunity 
to be heard further. Some of the rep- 
resentatives of the insurance companies 
have personal friends who are members 
of both houses of congress, Through 
these friendly senators and representa- 
tives the insurance companies will be 
able to get their arguments and objec- 
tions on to the floor of the house and 
senate. 

Cause of Objections 


I am informed by representatives of 
both the administration and the insur- 
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ance companies that the chief, in fact, 
only fundamental objection the insur- 
ance companies have to the bill is that 
section wherein the government per- 
mits enlisted men and officers of the 
army, navy and marine corps, and the 
army and navy nurses to take out as 
much insurance as they desire up to an 
amount not exceeding $10,000. It is the 
contention of the representatives of the 
insurance companies that this section 
of the bill means nothing more nor less 
than the government of the United 
States, by law, goes into the general 
life insurance field as a competitor of 
the life companies. It is pointed out 
by some of the life insurance repre- 
sentatives that the government in of- 
fering this insurance to its fighting 
force puts a premium of extraordinary 
burden on the business of the insur- 
ance companies, 

In fact, some of the representatives 
of the insurance companies go so far 
as to predict a general falling off in all 
life insurance business if ‘the bill is 
adopted. 


President Usually Wins 


At this time it is pretty hard to say 
just what the outcome of the fight will 
be. Life insurance officials must not 
lose sight of the fact, however, that in 
all important legislation—legislation as 
fundamentally far-reaching and un- 
known as is this measure, the Presi- 
dent of the United States usually has 
persuaded congress to his viewpoint. 
Not one big piece of legislation 
enacted in the last five years is an ex- 
ception. The food bill is an illustra- 
tion. One can cite the bond issue, and 
the government control and construc- 
tion of merchantmen as_ additional 
illustrations. 


Expense Not Detriment 


Ordinarily, one familiar with the con- 
gressional game would say that the cost 
of the insurance scheme would be al- 
most an assurance that it would fail of 
passage, but congress has become ac- 
customed to dealing with sums in the 
billions and is sick and tired of costly 
pénsion systems. 

A close perusal of Secretary : Mc- 
Adoo’s statement to the President re- 
garding the cost of this scheme will 
show that the head of the treasury de- 
partment had some figure$S upon which 
to make his basis. I am reliably in- 
formed that it is the mortality table 
showing the losses sustained by the 
British and Canadian governments 
through their military operations, from 
which Secretary McAdoo obtained his 
general premises for making the esti- 
mate he did. This is particularly true 
with regard to the compensation fea- 
ture of the bill. 


British Figures Used 


Captain S. H. Wolfe, who was sent 
to Canada and England to make a study 
of the government reports in this par- 
ticular field, furnished the Secretary of 
the Treasury the information needed. 
The Metropolitan Life of New York, 
which has, from the beginning of the 
war carried many policies among the 
Canadian troops, furnished the govern- 
ment, perhaps unwittingly, figures which 
Secretary McAdoo believes warranted 
low rates in both the compensation and 
the life. insurance features of the bill. 
The vice-president of the Metropolitan 
Life, George B. Woodward, made the 
statement in the presence of Secretary 
McAdoo that his company stood ready 
to place insurance to the amount of ap- 
proximately . $4,000,000 among _ the 
drafted forces of the United States 
army if the government would, in addi- 
tion to the ordinary peace premium, 
add a $50 war risk charge. 


Based on Metropolitan Charge 


The government’s interpretation of 
these figures was that the $50 added 
to each premium would not compensate 
the Metropolitan sufficiently to cover 
their losses if the casualties were 
extraordinarily heavy. In other words, 
it was figured that if the Metropolitan 
‘Life could profitably insure the Ca- 














United States could insure its own 
troops without sustaining as heavy an 
expense as a poor pension system Mer 
entail. 

In addition, the Federal Government 
figures that a reasonably cheap life in- 
surance for its troops will reduce to a 
minimum the opposition manifested in 
many parts of the country against the 
draft. 
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Hamilton Cooke of St. Louis, agency 
director of the New York Life, in 
speaking on the method of getting pros- 
pects, says: 

“First, an agent shotild ask each ap- 
plicant to give him the names of three 
people on the application. As he se- 
cures these names he should ask their 
business, their age, income, etc., if mar- 
ried, how many children, etc. If he is 
a farmer, find out whether he owns his 
land. If a salaried man, how much he 
makes, his physical condition, etc. 
“This information should be trans- 
ferred to cards during the evening 
after business hours. While reading 
the morning paper a good many names 
may be secured. Check them and in 
the evening, from the telephone or 
other directory, look them up and make 








cards for them. 

“From club directors, church direc- 
tories, tax records, you can secure 
names. From a friend who runs a 
wholesale house borrow a Dun or Brad- 
street and during the evening make up 
a stated number of.cards, showing rat- 
ing, etc. By adding a few names every 
day you will shortly have an endless 
amount of material to work on. 

“But don’t start out to complete your 
library before you start out to sell. 
Put in as much time selling as you 
ever did and make up your library in 
the evening from the pointers you get 
during each day’s work. 

“We have a salesman whose daughter 
has made up a list for him of every 
school teacher in St. Louis, and every 
nurse, doctor and minister. We have 
other agents whose wives assist them 
in making up these lists, and a lot of 
agents who employ a stenographer, but 
those men write and pay for from 
$400,000 to a million and two millions 
a year.” 


Western States Life 


The Western States Life of San Fran- 
cisco announces new rules as to war 
risks. It will continue to write such 
risks for an amount not exceeding 
$2,000. Drafted men actually accepted 
for military service will be limited to 
$2,000 on ten and fifteen year endow- 
ment forms. No extra premium will be 
charged for service in this country. An 
extra premium of 10 percent of the face 
of the policy will be charged for service 
outside the United States. Those whose 
numbers have been drawn for first serv- 
ice may be written for any form and 
amount up to the time of acceptance for 
military service. 


Indiana Half Year Results 


The following shows the amount of 
premiums collected in Indiana by the 
life companies during the first six 
months of this year: 


Companies Premiums 
PN ng 0606 64a ccd eae neers Ces seede $183,751 
Connecticut Mutual.............. fe 
Pp OO Oe, a ee ee 524,292 


Northwestern Mutual ............ 573,080 
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LIFE INSURANCE SERVICE ‘ 

In onE of the informal discussions at 
the meeting of the AMERICAN Lire Con- 
VENTION at Grand Rapids, Vice-Presi- 
dent R. W. Stevens of the ILtrnors Lire 
stated that he thought the life insur- 
ance companies and agents were giving 
a larger service today than any other 
institution. Mr. StTEveNs is of the opin- 
ion that speakers make a mistake in 
“scolding” life insurance men for what 
they think are alleged weaknesses in 
service. 

It is true that the modern life insur- 
ance contract is what may be termed a 
consummation of years of service ex- 
perimentation. The policyholder is se- 
curing as much for his dollar as he 
could expect. Life insurance compa- 
nies are alert to the interest of their 
policyholders, go more than half way 
in conserving and protecting their 
rights, and are keenly responsive to 
complaints. Life insurance is probably 
a pacemaker in service. There may be 
opportunities now and then for an in- 
dividualized service of various kinds 
on part of both companies and men, 
but, looking at the proposition by and 
large, we agree with Mr. Stevens that 
the life insurance business can be con- 
gratulated on the fact that it does ren- 
der so large and unselfish service to 
mankind, and that the few exceptions 
of lack of service receive universal con- 
demnation. 








MR. COFFIN’S ‘ADDRESS 

Cuartes F. Corrin, vice-president of 
the State Lire of Indianapolis, in his 
presidential address before the AMeEr- 
ICAN LirE CONVENTION, gave what is one 
of the best birdseye views of life in- 
surance ever presented. Mr. CorFin in 
his scholarly manner traced life insur- 
ance from its early beginning down 
through the centuries to the present 
day, pointing out the factors that have 
been most influential in the develop- 
ment of this great business. 

In considering the great problems be- 
fore life insurance men today, Mr. 
CorFFIN cited two as the most menacing. 
These, in his opinion, are taxation and 
governmental supervision. Always graphic: 
in his illustrations, Mr. Corrux_referred 
to taxation as the submarine in its re- 
lation to life insurance. No illustration 
could have been used that would so 
forcefully and clearly present the con- 
ceptions of life insurance men as to 
taxation. When additional revenues are 
needed, the government: seems: to think 


1 will be worked out that 





that insurance companies are the easiest 
prey. 

It is to be hoped that the plan sug- 
gested by Mr. Corrin at the last meet- 
ing of the AssociATION oF LiFE INSUR- 
ANCE PRESIDENTS will be carried out, 
that'an extensive survey will be made 
of the taxation subject in its relation- 
ship to life insurance and some logical 
and scientifically economic procedure 
will remove 
the injustices of the present, or at least 
the most flagrant ones. Mr. CorFin sug- 
gested that there be a commission, con- 
sisting of five members of the Lire In- 
SURANCE PRESIDENTS ASSOCIATION, five 
from the AMERICAN LIFE CONVENTICN 
and five from the INsuRANCE CoMMIS- 
SIONERS CONVENTION, who shall diligently 
assemble all the facts and statistics as 
to life insurance taxation at present and 
recommend some plan that can be in- 
troduced into the various state legisla- 
tures. Naturally, there must be se- 
cured the backing of policyholders to 
carry through any such program. We 
all have recognized the inequity of the 
present system of taxing insurance 
companies. If something can come out 
of this commission that is practical and 
workable, Mr. Corrin’s suggestion will 
have borne great fruit, and his contri- 
bution to the business will have been 
far-reaching. 








CHANGE OF ATTITUDE 


A FEW years ago there was a ver- 
itable propaganda against the educa- 
tion of the public on the use of cash 
loan and surrender values. Companies 
found the proportion of their loans 
growing and there was a belief that the 
loan provision was robbing beneficiaries 
of the protection once given them. 
Agents were instructed and beseeched 
to sell insurance and not values. The 
fight on loans became so fierce that 
agents began to wonder if there ever 
were such a thing as a legitimate loan 
on life insurance. 

Not so much has been heard recently, 
and now comes EMMETT May, president 
of the Prorra Lire, advising companies 
to familiarize policyholders with their 
cash and loan values. In an address 
before the AMERICAN LIFE CONVENTION, 
he said: 

“Policyholders should be shown that 
each policy is as valuable to him every 
day of his life as a farm or any other 
piece of property, and that companies 
pay to living policyholders more money 
during the course of a year than they 
pay to the beneficiaries as death claims 
—thus saving many a person and many 
a firm from financial embarrassment 
and ruin.” 








WOMEN AS RISKS 

In these days when women are com- 
ing more and more into business, it be- 
hooves life insurance companies to give 
more attention to women as life insur- 
ance risks. Now that so many men 
are being called into military service 
and immigration is practically shut off, 
women are taking the places that were 
formérly held by men in many differ- 
ent lines. There will “be more em- 
ployed women by far than ever before 
and their work will be more diversified. 
Women will enter lines of activities 
that heretofore have been monopolized 
by men, they will draw larger wages, 





Personal Glimpses of 
Life Underwriters 


Ernest W. Owen, manager of the Sun 
Life of Canada at Detroit, has been 
given a year’s leave of absence to go 
to Europe with the sixteenth regiment 
of the United States engineers. He 
will do Y. M. C. A. work. The gen- 
eral agents of the company in Detroit 
gave him a farewell luncheon and pre- 
sented him with a watch. 


Mrs, A. S. Burkart, wife of the vice- 
president and general manager of the 
Conservative Life of South Bend, Ind., 
was one of the most popular women 
at the American Life Convention meet- 
ing in Grand Rapids last week. Mrs. 
Burkart was prominent in the dancing 
program. Mr. Burkart himself is some- 
thing of a devotee of Terpsichore, but 
he must take a back seat in compari- 
son to Mrs. Burkart in this respect. 


T. Foster Witt, who has been a rep- 
resentative of the Penn Mutual in Rich- 
mond for several years, has been com- 
missioned a first lieutenant of artillery, 
officers’ reserve corps, the commission 
having been awarded last week at the 
Fort Myer training camp. Lieutenant 
Witt was rapidly coming to the front 
as an insurance salesman when he ap- 
plied for an appointment as an officer. 
Training which he received at the Vir- 
ginia Military Institute doubtless served 
him in good stead at the officers’ re- 
serve camp. 


At the meeting of the American Life 
Convention in Grand Rapids, Mich., last 
week, Mayor P. C. Fuller, in welcoming 
the members, referred to the fact that 
he was a classmate at Yale of George 
E. Ide, president of the Home Life. 
He paid President Ide a high compli- 
ment, and especially in regard to the 
record of the company as brought out 
in the Armstrong investigation. 


John Northrup is one of the leading 
producers of the Columbus Mutual Life 
at Columbus. When he recently an- 
nounced that he intended to take a va- 
cation and that he would spend it in 
the south, President Brandon protest- 
ed. He pointed out that Agent North- 
rup would be very apt to contract the 
hook-worm while in the south, and 
that upon his return he would not be 
able to exhibit his old “pep.” Upon 
his return, in order to prove the fal- 
lacy of President Brandon’s argument, 
Northrup decided to call on old policy- 
holders. Out of the first twenty that 
he called on he sold nineteen additional 
insurance. 


During the recent visit of the Rus- 
sian mission, headed by Ambassador 
Boris A. Bakhmelieff, to Chicago, S. J. 
Rosenblatt, Chicago general agent of 
the State Life, acted as secretary of the 
Chicago Jewish committee. 
sian mission was entertained in elab- 
orate style by the Jewish population 








will develop greater efficiency, and will 
become greater factors in the business 
world. 

Many life insurance companies prac- 
tically taboo soliciting women, some 
discriminate as to rates, but others are 
seeing the signs in the sky and intend 
to canvass for women the same as men. 
Women life insurance agents never had 
so great a chance to solicit among their 
own sex as at present. If women are 
put on the books and pass the medical 
examination in large numbers, thus se- 
curing a sufficient number to give a 
real average, it will be 10und that the 
experience on women is just as good, if 
not better than men. It seems to us 
that today is a golden opportunity for 
life insurance agents to put down in- 
surable women as their prospects. 


The Rus- |. 





of Chicago, and the work of arrang- 
ing and planning, etc., occupied two full 
weeks of Mr. Rosenblatt’s time. In 
spite of this he produced a good volume 
of business for July, leading the com- 
pany’s agency force for that month. 


D. W. Sutherland, senior assistant 
secretary of the John Hancock Mutual, 
died in Philadelphia last week follow- 
ing an operation. He was born in 
Nova Scotia in 1874. 


J. W. Bishop, of Chieeinindte Tenn., 
manager of the home office district of 
the Volunteer State Life, has been 
elected chairman of the life insurance 
section of the International Rotary 
Clubs. He is a member of the execu- 
tive committee and treasurer of the 
National Association of Life Under- 
writers. Mr. Bishop is also promi- 
nently connected with the Gideons and 
is a leader in all of their movements 
for the betterment of the moral and 
physical sufroundings of commercial 
travelers. 


W. H. Carter of Nashville, Tenn., 
general agent of the Bankers Life of 
Iowa, has joined the colors and will go 
to the second officers’ training camp at 
Atlanta. 


Marcus Gunn, assistant to Frank J. 
Haight, the independent actuary at 
Indianapolis, and a graduate of the 
actuarial course of the University of 
Michigan, has been made a_ second 
lieutenant in the reserve officers’ train- 
ing camp at Fort Sheridan. 
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The 365 days of 24 hours each, that 
there are in a year, mean 8,760 hours 
all told. Say eight working hours, 6 
days a week, 50 weeks in the year (2 
weeks for play), give you 2,400 hours in 
the year. Deduct 10 days, 80 hours, 
for holidays, and you have left 2,320 
hours for work. Life is made up of 
Supposedly eight-hour shifts—one for 
work, one for sleep, one for recreation. 
Are you aware, from all the above, that 
you sleep 600 hours more than you 
work, and that you loaf or recuperate 
600 hours more than you labor? Roll 
it around in your think box a minute 
—you'll see it. 

This brings us mighty close to the 
working value of Time, and we get 
a startling view of the cost of Waste! 

If you make $1,500 a year, each hour 
is worth 65 cents. 

If you make $2,250 a year, each hour 
is worth 97 cents. 

If you make $3,000 a year, each hour 
is worth $1.30. 

If you make $6,000 a year, each hour 
is worth $2.60. 

If you make $12,000 a year, each hour 
is worth $5.20. 

If you make $25,000 a year, each hour 
is worth $10.78. 

We warrant you now have a better 
idea of the worth of an hour than you 
ever had before. But the idea is of 
no value apart from action—Missouri 
State Life Bulletin. 


A MODERN CREDO 


I believe that the brotherhood of man 
would be larger in its scope if the prin- 
ciples of life insurance were better un- 
derstood. 

I believe that the benefits of life in- 
surance are unlimited; that its far-reach- 
ing efforts for good are realized by too 


ew. 

I believe that a life insurance policy 
as a certificate of character is invaluable. 

I believe that it is wicked to bring 
human beings into this world without 
being able to provide for them until they 
become able to provide for themselves. 

I believe life insurance is just as es- 
sential to a man of family as food—one 
to sustain “Cntng his lifetime—the other 
after he has passed away. 

I believe that life insurance é 
ages thrift, creates ambition, — 
ane promotes happiness. —Elbert D 
phy. 
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DANGER IS SEEN IN 
THE GOVERNMENT PLAN 


(CONTINUED FROM PAGE 1) 


and families, and possibly to provide 
for the premiums to pay for the insur- 
ance. 

The third section is practically a 
workmen’s compensation or pension 
plan which provides payment for all 
kinds of disabilities contracted in the 
service and also for payment of a sum 
in installments in case of death in the 
service. This, it would seem, would 
provide for all personal contingencies 
of the war, taking care not only of the 
enlisted man himself, but any depend- 
ents he may have in the way of wife, 
children, mother, etc. Children are 
provided for up to the age of 18, and 
a widow draws--a pension for life, or 
until remarriage. 


Where the Difference Arose 


Up to this point the life insurance 
committee was in accord with the plan, 
believing that it was fully justified in 
providing for these various contingen- 
cies. The life insurance committee rec- 
ommended some minor changes in the 
amounts of indemnity, but otherwise 
was in favor of the bill as it stood so 
far as the first three sections are con- 
cerned. 

The ruction came over part four, 
which is the life insurance feature. 
After providing for all disabilities and 
death in the service, the government 
now provides a life insurance plan. An 
enlisted man, within 120 days of enlist- 
ing, or if already in the service, within 
120 days after receiving notice of the 
life insurance plan, can apply for any 
amount from $1,000 to $10,000, paying 
a rate calculated on the American 3% 
percent table on a one year term basis. 
The average rate to be paid by those 
of military age is $8. Thus for $80 
the enlisted man can get $10,000 of 
insurance. 


Danger of Speculation 


The instirance is voluntary and a 
man can either take it or not. -Nat- 
urally almost all will take the insurance, 
either paying for it themselves, having 
their relatives raise the money or some- 
one else. Life insurance companies say 
that even with all the safeguards the 
government may try to throw around 
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the insurable interest, there will be 
much speculation in this life insurance 
plan. It opens the way for people to 
pay the premium on enlisted men and 
have a secret agreement with their 
families to divide the proceeds in case 
of death. The government feels it can 
fortify itself in this regard but life 
insurance men do not see how suffi- 
cient barriers can be thrown around the 
measure to give any sort of real pro- 
tection from speculators. 


Most Dangerous Provision 


The most dangerous feature, how- 
ever, of the entire section is that one 
providing that after the war, these one 
year term policies can be converted into 
life or endowment forms carrying the 
full values and premiums based on the 
net American 3% percent rate. This 
virtually places the American govern- 
ment in the life insurance business and 
furthermore as time goes on and if 
there is universal military service, it 
means the government can offer to 
every young man a plan of insurance at 
net rates with the government as the 
guarantee. Life insurance people there- 
fore see in this feature a great menace 
to their business in the extension of 
governmental activities. 


Say Provision Is Discriminatory 


The life insurance committee pro- 
tested further as to this last clause on 
the ground that it is discriminatory. 
They called attention to the fact that 
a man who could purchase only $1,000 
of insurance was placed ‘at a disad- 
vantage with one who could pay for 
$10,000. The committee-argued that the 
enlisted man is paying $8 per thousand 
for his insurance while the war service 
provision is probably worth $100 a 
thousand. The government, therefore, 
is contributing $100 toward the pur- 
chase of his $1,000 life insurance. In 
case of an officer or a young man who 
could readily afford to pay for the full 
$10,000, the government is contributing 
$1,000 for the war service provision. 


What the Committee Proposed 


The life insurance committee felt 
that after providing for the various 
casualties and compensating enlisted 
men for disabilities or loss of life the 
government has been very liberal, but 
that it might be a good thing to con- 
tribute $1,000 insurance for emergency 
purposes in case of death to pay off 
debts and to meet immediate needs of 
a family. The committee even agreed 
that the sum might be $1,500 or $2,000. 
It, however, felt that this should be a 
flat sum so that everybody enlisted in 
the service should be treated alike and 
that no premiums should be required. 
Furthermore, it contended that this in- 
surance should cease five years after 





E. W. Randall 
President 


Good Commissions 


Splendid Renewals 
E. S. ALBRITTON, Supt. of Agencies 


THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 73.0 eee ary 


Two Real General Agency Openings 
in MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 


Liberal Cash Allowance 
ST. PAUL, MINN. 











Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 





W. D. WYMAN, President 





Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 


New Policies with modern provisions 
Attractive literature . 


W. S. WELD, Supt. of Agencies 











listed man has become so disabled that 
his life was impaired he would prob- 
ably die within the five years’ time. 

The life insurance people feel that 
the food control measure and other 
plans adopted for national defense are 
military measures that will go out of 
existence at the end of the war. They 
think that the government’s plan for 
indemnities should be regarded, too, as 
a military measure and should not be 
continued after the war ceases. The 
making of the life insurance plan a 
continuous one and putting real life 
insurance policies in the ‘field is a very 
dangerous one. 

The bill was drawn up by Judge 
Julian W. Mack, and is chiefly based on 
the views of Samuel Gompers. 


Howard Perrin has been appointed gen- 
eral agent for the West Coast Life. Mr. 
Perrin was formerly connected with the 
Provident Life & Trust. With the ap- 
pointment of Mr. Perrin the Seattle office 
will become a branch of the home office, 
with Miss Anna Sturges in charge as 
agency cashier. 


The Royal League, a fraternal, is fac- 
ing another readjustment of its rates. 
A commission appointed by the supreme 
council of the order met in Chicago re- 
cently and adopted plans worked out by 
Abb Landis and George D. Eldridge, actu- 
aries, which they hope to put into force. 








retiring from service, because if an en- 





We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thoysand Dollar Men. Over Five Mil- 
lion i in force in Iowa. Will write Three 


Million 1917 
Address. JAS. H. JAMISON, Pres. 




















The last readjustment was made in 1907. . 


NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





MONEY MAKING 


Contracts for 


MEN ‘in MICHIGAN 
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Life Agency Changes 











White Succeeds Ward 


San Francisco, Aug. 15—James S. 
White, Jr., who has been manager of 
the Fidelity Mutual Life at Los An- 
geles for the past year, has been ap- 
pointed general agent of the Pacific 
Mutual Life in Oregon, succeeding H. 
H. Ward. Mr. White is well known in 
Pacific Coast insurance circles, having 
been engaged in the casualty business 
for a number of years before his ap- 
pointment two years ago as district 
manager of the Fidelity Mutual at 
Fresno. 





Miles Leaves Detroit 


R. O. Miles of Detroit, general agent 
of the Connecticut Mutual Life, has re- 
signed to go to southern California on 
account of the illness of his daughter. 
He was formerly general agent of the 
company in San Francisco and is a 
leader in the business. He captured 
one of the prize essays of the National 
Association of Life Underwriters cov- 
ering three different years. 





Enters Minnesota 


K. Seehuus has been appointed dis- 
trict manager of the Lutheran Inter- 
national Life in Minnesota, but has not 
selected his headquarters. The com- 
pany, which recently entered Minne- 
sota, will shortly establish a general 
agency for the state at Minneapolis. 


Doud Takes Rockford 


Charles F. Greeson, Chicago manager 
of the Rockford Life, has appointed 
William P. Doud, formerly of the firm 
of Doud & Scott, managers of the in- 
dustrial department of the Massachu- 
setts Bonding, as general agent at Chi- 
cago. Mr. Doud will have headquar- 
ters at 307 Westminster building. 








Made Pittsburgh Manager 


The Royal Union Mutual has ap- 
pointed Gus Kachele manager at Pitts- 
burgh, Pa. Mr. Kachele was for ten 
years with the New York Life in Phila- 
delphia. He was one of the leading 
producers on the clearing house staff 
and was the fifth field representative 
of the company to complete the 1917 
allotment as organizing manager, hav- 
ing reached the mark on July 1. 





Joins Pickering Agency 

J. Raymond Carden, formerly Illi- 
nois superintendent of agencies of the 
Old Line Bankers Life of Lincoln, has 
resigned to become superintendent of 
agencies for the territory covered by 
the Pickering agency of the Equitable 
Life of Iowa in Chicago. 





Becomes Agency Organizer ® 

San Francisco, Aug. 15—J. Scott 
Burns, who entered the life insurance 
business with the San Francisco agency 
of the Reliance Life last October and 
has since paid for over $100,000 of 
business, has been transferred to Den- 
ver as field organizer of the company’s 
mountain department. 





Life Agency Notes 


The partnership of Price & McKinnis, 
general agents of the Marquette Life at 


Cape Girardeau, Mo., has been dissolved. 
G. McKinnis continues the general agency 
there. 


T. C. Bloomer, an experienced life insur- 
ance man, has been appointed general 
agent of the National Lifé, U. S. A., for 
Oregon, under A. B. Combs, state manager. 


‘ Peoria Life’s Meeting 


The $100,000 Club of the Peoria Life 
left last Sunday for Colorado Springs, 
where the members will spend two 
weeks. President Emmet C. May and 
Superintendent of Agents Henry Loucks 
accompanied the club. Lee R. James 
is president and the vice-presidents are 
W. H. Luellen, J. H. Ritchey and H. 
E. Lewis. 


Officials at Washington 
President Harry L. Seay of the 
Southland Life, President J. B. Rey- 
nolds of the Kansas City Life and Sec- 
retary T. W. Blackburn of the Ameri- 
can Life Convention, all representing 
that organization are in Washington 
getting full information regarding the 
military life insurance bill so that con- 
vention companies can be notified of 
what is going on and means taken to 
make protests when the committee in 
Congress meets to consider the meas- 
ure. 


John Hancock Mutual 


New rates and values for ages 15 to 
19, inclusive; have been issued by the 
John Hancock Mutual Life. iIn the 
past the rates and values for age 20 
have been used for the younger ages. 
No term insurance will be granted at 
these ages; producers may take $5,000 
on any form, but nonproduecrs will be 
limited to endowment forms. 


Webb Made Supervisor 


Walter E. Webb has been appointed 
agency supervisor of the National Life, 
U. S. A., succeeding O. G. Wilson. Mr. 
Webb has had a long career in the life 
insurance business having started as 
office boy with the Northwestern Mu- 
tual in Chicago. He has been on the 
Pacific Coast for the past eight years, 
part of the time with the Pacific Mu- 
tual and is at the present time general 
agent of the Connecticut Mutual at San 
Francisco. He will go with the Na- 
tional Life Sept. 1. 


Last week the Prudential advanced $2,- 
000,000 to the Pennsylvania Terminal Real 
Estate Company. This represents the ini- 
tial payment of an $8,000,000 mortgage 
loan, which will run for six years, with 
interest at 5 percent, on the new Hotel 
Pennsylvania, now being erected in New 
York City, opposite the Pennsylvania 
station. 








STATE MUTUAL LIFE ASSURANCE CoO. 


of WORCESTER, MASSACHUSETTS 


Incorporated 1844 


The Company that gives complete satisfaction to policyholders and agents because 


poth area part of it. 
venty-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. 
Additions are made to our agency force when the right men are found. 
B. H. WRIGHT, President 
STEPHEN IRELAND, Inspector of A 





August 16, 1917 


D. W. CARTER, Secretary 














The Acid Test for Strength, Liber- 
ality, Service and Low Cost places 
high on the list 
CAPABLE AGENTS WANTED 
J.C. CAMPBELL, State Agent for 


Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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OLD COLONY LIFE 


| INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male ‘and female. pOrdinary (not in- 
dustrial) insurance for the entire family. # seyiong 


Participating and Non-Participating Policies with Double In-" 


demnity, Waiver of premiums and Disability Annuity features. 
Such insurance facilities widen the Agent’s field and increase 


his opportunity. 
We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 

















Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000. 00 


WE AIM TO GIVE THE FULLEST SERVICE TQ, ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
dunieiees that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 











BECAUSE 


paper and binding materials runs into 
money so rapidly we will print but a 
very small overrun of “The Under- 
writer's Handbook of Chicago and. 
Cook County,” the only insurance 
directory of Chicago that will be 








printed this year. 
IF YOU WANT ONE 
You'd better order now from 


The National Underwriter 


1362 Insurance Exchange, Chicago 
Phone. Wabash 588 














FELIX BROEKER, Secretary and Manager - 


For territory and particulars address 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 
Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


SALINA, KANSAS 
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News About Companies - 











Western Union Life, kane—Insur- 
ance to the amount of $969,294 was issued 
in July, as compared with $637,639 in July 
a year ago. Policies for $7,799,078 were 
issued in the first seven months of 1917, 
an increase of $2,738,117 over the same 
period in 1916. There was $33,526,157 of 
insurance in force July 31, as against $28,- 
380,430 at the close o 1916. 


* * * 


Lutheran International Life, Tll.—Ap- 
plication for license has been made to 
Iowa, where the company has about 350 
stockholders. After admission is gained 
to Iowa, the company announces that it 
will confine its activities to Iowa, Illinois 
and Minnesota for some time. 

= * * 

Farmers & Bankers Life, Kan.—The 
company had a total of $16, "389, 333 paid 
for business in force on July 31, 1917. 
The gain in business in force for the first 
seven months of this year is $2,374,447. 
The gain for July was $351,850, as against 
a gain of $126,595 in July a year ago. 
The net gain in the twelve months ending 
July 31, 1917, was , $3,879,868 or almost 
four millions. 

The total first year premiums for the 
first seven months of this year were 35 
percent greater ee the same period of 
last year, $124,022.27, as against $91,- 
514.57. The peice premium per $1,000 
on this year’s new business was over $35, 
which is eloquent testimony of the high 
class of business which the men are 
getting. 

The renewal premiums of the first seven 
months of this year are one-third more 
than in 1916, $197, 079.45, as against $151,- 
658.7 The interest earnings also show 








ACTUARIES 


_ F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street * 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 
| prea J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T. J. McCOMB 


Counce LOR AT LAW 
NSULTING ACTUARY 


Premiums, Somme Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms — 
The Law of Insurance a Speci 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 











Telephone 


1223 Association Buildin 
Central 3462 


19 S. LaSalle St., CHICAG 
A SIGTENHORST : 
e 





CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 
Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 





CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 





a gain of one-third over the same period 
¢. bry year, $33,035.33, as against $24,- 


* * * 


Marquette Life, Springfield, Til.—The 
company reports a 20 percent gain for 
the first six months of 1917 over the same 
period last year. It now has in force 
about $4,100,000 of insurance. President 
Girtin states that few companies have as 
high a legal reserve in proportion to the 
amount of insurance in force as the Mar- 
quette. This is accounted for by the fact 
that the Marquette has on its books only 
$10,000 of term insurance. The company 
will shortly commence issuing double in- 
demnity policies, but will not assume this 
extra hazard. <A separate policy will be 
issued covering the double indemnity fea- 
ture and arrangements are now being made 
with a casualty company to handle this 
business. atte: X 


“Volunteer State Life, Tenn.—Its_ in- 
creases for the first six months over the 


“corresponding period last year are: Pre- 


mium income, 20 percent; paid for busi- 
ness, 14 percent; interest received, 13 
— and decrease in lapses, 16 per- 
cent. 


IS SHUTTING DOWN ON TERM 





New York Life Finds It Necessary 
to Confine Its Acceptances to 
Best Risks 





The New York Life announces that 
term policies will hereafter be taken 
only under strict limitations, for small 
amounts, and on gilt edge risks. It 
means by “strict limitations” that 
strong facts must be shown why _ no 
other kind of insurance will do. The 
New York Life states that its volume 
of new insurance is so great that re- 
strictions will have to be placed on the 
less desirable forms in order to keep 
within the legal limits of the year. 
Under no circumstances will term in- 
surance be issued on the lives of those 
who are liable to be engaged in naval 
or military service or go abroad. 


Held Meeting in Chicago 


The members of the $200,000 Club 
of the Mutual Life held a meeting at 
the Chicago agency last Saturday, pre- 
paratory to their trip to» Yellowstone 
Park and their convention at Denver. 

R. E. Spaulding, superintendent of 
agents in Chicago, outlined the trip. 
W. G. Edens of the Central-Trust:\Com- 
pany talked on Chicago’s part in the 
war. 

Darby A. Day, manager of the office, 
gave an interesting outline of “the mil- 
lion-a-month agency.” He told of his 
work in enlarging the Chicago agency 
and explained that it was able to ac- 
complish much because all its men got 
out and worked, had confidence in their 
ability, and got the business. 

*  Prudential’s Group Policies 

Among the important group transac- 
tions effected by the Prudential, the 
following are of especial interest: 
Harper & Brothers, New York City, 
publishers, covering 138 employes, for 
approximately $175,000; Mosaic Tile 
Company, Zanesville, Ohio, covering 
more than 250 employes, for approxi- 
mately $125,000; Central Trust Com- 
pany of New York, under which the 
employes of the banking institution, 
numbering over 150, are covered. 


The “West of Vine” Street, Cincinnati 
agents of the Western & Southern made 
300 children happy by presenting them 
with dolls at their recent outing. 





WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 
' BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 











WE ARETILLING OUR HOME SOIL 


Ohio, Michigan and West Virginia in which ter- 
‘ritory we can place to their advantage good men, 
who are not too big to realize that WORK Spells 
Success. You may be the man we are looking 
for. A letter to the Home Office will bring an answer. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres. and Mgr. of Agencies, Guardian Bank Bldg., Cleveland, Ohio 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **p.%3:5:"* Pittsburgh, Pa, 

















T , 7 ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 

once. Right salary to right man. Give full qualifications in 

confidence and address 10-V, care The National Underwriter. 











State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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THOMAS J. OWENS, President 
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Capital, $200,000 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. 


DR. ALBERT SEATON. Vice-President and Medical Director 






CLAUDE T. TUCK, Secretary 


Occidental Building 


CENTURY LIFE INSURANCE CO., INDIANAPOLIS 


NO ORGANIZATION EXPENSE 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory. progressive field and home office methods and an 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and pernsanency— 
Tell us where you want to work. 
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HOW THEY PICK AGENTS| 





LIFE MEN DIVULGE SECRETS 





Chicago Officials Tell What Considera- 
tion They Give to Age, Educa- 
tion and Business Experience 





Officials of life insurance companies, 
stationed at Chicago, who are in charge 
of choosing agents, do not seem agreed 
as to what qualifications the applicant 
for a position as insurance agent should 
possess. Some prefer young men, some 
older men; some consider education a 
negligible factor, while others lay great 
stress on this point; many pay no at- 
tention to previous business experience 
and an equal number give this prime 
consideration. 


Young Men Don’t Get Results 


“No definite rule can be laid down in 
regard to the proper age for a man to 
‘enter life insurance,” says K. B. Kor- 
rady, assistant manager of agencies for 
the Illinois Life. “A very young man 
is quite likely to be a fizzle, since his 
lack of maturity fails to impress older 
men. Consequently he devotes the bulk 
of his time to young men and writes 
only small policies. I care nothing 
about a man’s previous business record 
or experience. Those men, generally 
speaking, who have been in a business 
that teaches them to accumulate, ab- 
sorb and apply facts are the most prom- 

ising.” 

Depends on Appearance 





| 


| 





| 
| 


“Many a young man carries an air of | 


maturity and is able easily, to impress 
those older than himself,” says H. C. 
Hinzpeter, associate manager of the 
Mutual Life of New York. “A very 
young and immature appearing man, 
however, is poor material for a life 
agent. I am not inclined to be finicky 
about a man’s education—I prefer a 
man with little education who will roll 
up his sleeves and earnestly go to work 


to a man with much education who re- | 


fuses to use it. College men are all 
right if they have not been taught that 
they know enough to get along in life 
without working.” 

Doesn’t Want High-Brows 


That men who are just out of col- 
lege or high school are of little use is 
the opinion of the Cook county manager 
of one company. “Men from school 
have always learned—they have never 
been taught,” he says. “A man, to be 
an efficient life agent, must have had 
experience in some line that teaches 
him psychology, a line that teaches him 
how to teach, for life insurance is es- 
sentially an educational proposition. 
Age is no factor—the principles of life 


insurance cannot fail to impress, no 
matter by whom they are enunciated, 
provided the speaker has a knowledge 
of practical teaching.” 


Cc. M. Heublin’s Views 


“TI find that I can apply no blanket 
rules in regard to the age and educa- 
tion of agents that I engage,” says C. 
M. Heublein, supervisor of the Indiana 
and Illinois departments of the Re- 
liance Life. “I must pick particular 
men for particular localities, consider- 
ing local prestige as a factor. In one 
district, I find that men of little educa- 
tion impress the people, and a few miles 
away I discover that exactly the oppo- 
site is true. School teachers and bank- 
ers make the best life agents—school 
teachers have learned to express great 
truths in simple language and bankers 
have learned to handle the financial end 
of the business. I should like to see 
some life insurance company organ- 
ized in such a way that ex-school teach- 
ers might handle those prospects who 
need to be educated into insurance and 
those who have been bankers handle 
those prospects who must be ap- 
proached from the financial standpoint.” 

Two Ages Succeed 

“Men of two ages succeed in life in- 
surance,’ says Paul Loder, general 
agent at Chicago for the Provident Life 
& Trust. “First,.those of thirty or 
thereabouts, who have gotten past the 
kiddish age and realize what responsi- 
bility means, and, secondly, men of 
fifty who have failed in business and 
realize the uncertainty of things in gen- 
eral. Realizing this truth, they are able 
to impress it upon others. In regard 
to previous experience, I prefer those 
who have been school teachers.” 


Charges Full Fee 


The Volunteer State Life has ad- 
vised its agents that the medical fee 
of $5 will now be charged where poli- 
cies issued as applied for are returned 
“not taken.” Heretofore only $2.50 was 
charged instead of the full fee. 


Publicity Man in Army 
Bert N. Mills, for the past three years 
in charge of the publicity work for the 
Bankers Life of Des Moines, has been ac- 
cepted for the second training camp for 
rmy Officers at Fort Snelling. Mr. Mills 


| has been filling an important niche in the 


company’s organization. He was formerly 


on the editorial staff of the Des Moines |’ 


Capital. 


Brothers Join Colors 


Charles MacArthur, a reporter on the 
Chicago Tribune and a brother of Alfred 
MacArthur, Cook county general agent of 
the National Life, U. S. A., has gone with 
the Black Watch Highlanders, a famous 
Scotch regiment. Mr. MacArthur has an- 
other brother in the aviation service of 
this country. 


Mrs. J. P. Littell of Estherville. Iowa. 
wife of the general agent of the National 
Life, U. S. A., died recently. 








E. M. AMMONS, President J. A. O’SHAUGHNESSY, Gen. Manager 
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Gas and Electric Building, DENVER, COLORADO 
LIBERAL CONTRACTS TO AGENTS 


Address General Manager 




















CAN YOU TIE MEN TO YOU?P 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
; GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 


Old Line Company 
Capital, $100,000 




















The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies 


President 














June Figures of Companies 


SEMI-ANNUAL STATEMENTS MADE TO GOVERNOR OF GEORGIA, 
JULY 1, 1917 





Dis- Insurance 

Assets Surplus Income bursements in Force 

bo’ Se ae $ 1,367,993 220,952 $ 242,043 $ 132,453 $ 10,900,827 
ys gee Ce Ca 33,677,467 2,508,225 3,527,263 2,444,169 139,374,547 
National Life, U. S. A...... 14,501,996 737,359 2,339,603 2,103,566 90,683,634 
Pacthe Banal Fs ot 40,125,340 2,126,006 4,497,976 3,056,550 178,724,518 








ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA ,r1cumono, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


tie’ «= s5h Ms - $14,464,552.23 InsuranceinForce - - $118,349,212.00 
Liabilities - - - - - 12,436,717.56 Payments to Policyholders since 
Capital and Surplus - . - 2,027,834.67 izatii ° 18,119,172.50 


° tion - - 
Is paying its Policyholders over - -  $1,300,000.00 annually 
GOOD TERRITORY FOR LIVE AGENST 
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SUB-AGENTS WORK 
IS VERY IMPORTANT 


E. Z. Wallerstein, of Equitable 
Life of New York in Chica- 
go, Gives Views 


METHODS OF SOLICITING 


Does Most of His Business on the 
Third or Fourth Interview 
With Prospect 


E. Z. Wallerstein, representing the 
Equitable Life of New York in Chi- 
cago, believes that the soliciting agent 
should be more properly protected for 
the work that he is doing. Mr. Wailer- 
stein calls attention to the fact that 
the sub-agent is the man who is in 
touch with the policyholders; he is the 
trouble man of the company who is 
sent out to make explanations, meet 
objections and hold the policyholders 
in line. If the company ever wants any 
defense or any special work done, it 
is the sub-agent who is called upon to 
perform the task. Mr. Wallerstein be- 
lieves that eventually the companies 
will find it necessary to readjust their 
brokerage arrangements so that the so- 
liciting agent will get the full benefit 
of all business coming into the office. 


Gets Acquainted on First Call 


Mr. Wallerstein is one of the suc- 
cessful solicitors of the Equitable, who 
started in the business fourteen years 
ago and is now producing $600,000 a 
year. He is an agent who sells most 
of his business on the third or fourth 
call. He does not believe that, so far 
as he is concerned, he can do his best 
work on the first interview. He wants 
to get better acquainted with the pros- 
pect, learn something about him, find 
out his condition, and gradually lead 
up to a proposition that will fit his 
case. Mr. Wallerstein says that he 
never uses any subterfuge to get to see 
a man. He talks life insurance from 
the very first and does not.pretend to 
be anything else than he is in order 
to get in to see a prospect. He believes 
that much harm is done by deception 
and hence he desires to travel under 
his own colors. 


Gets Away From Beaten Path 


Mr. Wallerstein *says that he has 
found it necessary to get away from the 
beaten path in the way of arguments. 
He goes to a proposition along lines 
that catch the attention of a business 
man. If a man is successful in his busi- 
ness, Mr. Wallerstein does not solicit 
him by telling him the duty that he 
owes to his wife or other dependents, 
but shows him how he should protect 
his earning capacity, should bolster up 
his credit, should safeguard himself on 
every side, have his affairs well forti- 
fied even im case of death. He tells 
a man that he has succeeded in busi- 
ness because he has the ability and 
administrative sense, that business abil- 
ity and capacity to do things are 

vorth something and they should be 

propedly protected by insurance. This 
Mi ind of talk, therefore, reaches the busi- 

ess sense of a man and he does not 
haa the resentment toward the agent 
for telling him that he owes a duty to 
his dependents, which, while true, often 
does not set well in his mind. 

Mr. Wallerstein says that one of the 
features in his soliciting that he 
changed as soon as he cut his eye-teeth 
was getting out of the habit of solic- 
iting in denominations of ones, twos or 
threes. He began fixing his mind on 
something more and going after the 
bigger game. It meant getting trained 
in a different school and he was soon 


THE SOUTHLAND’S NEW HOME 
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New Ten Story Building at Dallas, Texas, to be Occupied as Home Office 








able to write large policies. 


NOW Is Fe mig meng toy yes The Be 
THE TIME : 


the time to hit and hit hard. Our 

country is enjoying an unparalleled period 

of prosperity. Let us all take advantage 

T O D | G of the times. It is a great day to sell life 

insurance. We are now putting on some 

new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 
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Once an 
Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY BOIPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





Another Year of Progress— 





Dec. 31, 1916 GAIN 
ST a a ee $11,943,640 $1,664,007 
eiaies to Policyholders. . 1,141,900 133,149 
Insurance in force . . . . 104,989,362 15,392,529 
oS er ae er a eee 4,485,710 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 




















A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,3 


Decth Claims Paid 82, 752,963.76 Good Territory Open 



























FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 











Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 

Dec, 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511, os " $2,117,222.79 $93,364,394.00 
Dec. 31, Dec. 31, 1915 Dez. 31, 1915 

$12, “. is. is $2,336,639.97 $106,880,393.00 
Dec. 31, 1916 Dec. 31, 1916 
$14, 142, 052.49 $2,708,397.65 $129,199,279.00 





June md 1917 


$15,325,253.39 





$144'786,620.00 





$2,841,209.49 





Representing 


The Mutual Life hin Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 








HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the poli holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central ae Southern Ohio and Northern Kentuc' For Northern Ohio 











The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 






ky 
The Fourth National Bank Building 229-232 Leader-News on 
CINCINNATI, OHIO CLEVELAND, OHIO 




















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 












J.O. LAUGMAN, President‘ B. O. BERGE, Seeretary 


Lutheran International 


Iusurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 





























(©) The OHIO STATE LIFE 





LIFE. HEALTH. ACCIDENT *° MONTHLY INCOME INSURANCE. 


s|aidecae LATEST POLICIES AND AGENCY CONTRACT Baicag-ass 
Openings HIO. IND. KY. and MICH. Write Columbus (im 














CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 


ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 


ONE GENERAL AGENT WANTED IN INDIANA 
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